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35 Years devoted to Progress in Oilheating and Airconditioning 





Industry had just a fair Year 


Oilheating registers 4° Increase in 


Number of Users on Sales of 609,905 


Dealers with tighter Belts 


Current Decline is disturbing; 


but Oilheating is deep-rooted 


il Heat & commercial 


Refrigeration 


Ed Hacker of Portland, Me., finds 


effective Combination for Balance 


Air-cooling “Siow features Exhibits 


highlight! | Combinations and heat Pumps 58 


Meter in loading arm keeps platform and 
ground level clear, automatically faces 
point of delivery, or may be swivelled for 
platform reading. 


n 
* is y 
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Horizontal under platform meters may also be line supported. 
Counters may be extended to loading deck, or mounted for ground 


level reading. 


You can put BRODIE 


Equally accurate in vertical or horizontal 
position 


May be line supported, or mounted to floor, 
wall or post 


Measuring element may be inspected or re- 
placed without disturbing line connections 


DIE 


MT. VERNON, N. Y. 
550 So. Columbus Ave. 


REPRESENTATIVES 


DALLAS 7, TEXAS 
167 Parkhouse St 


WitTH STOC S 


METERS wh 


1227 Circle Ave., Forest Pork, Il. 


AND SERVICE 


; 
- ‘ 
Meter in riser swings with arm so counter 
always faces point of loading. Swivel 


adaptor on counter also allows reading 
from platform if desired 


Under platform meter in vertical riser has counter extension for 
platform reading. 


ere YOU want them 


There’s complete flexibility of piping layout with BiRotor 
Meters. The rugged welded steel housing becomes an integral 
part of the line — in the riser, in the loading arm or conven- 
tional horizontal runs. Measuring element is completely 
isolated from distortional effects of piping strains which might 
affect accuracy, and fully balanced true rotary operation 
eliminates vibration problems. Along with this complete ver- 
satility, BiRotors offer proved superiority in sustained accuracy 
and low maintenance. Get full details from the Brodie Meter- 
ing Specialist — as near as your telephone. 


iRo” METERS 


RALPH N. BRODIE COMPANY - San Leandro, California, U.S.A. 


CHICAGO OFFICE: SEATTLE 9, WASH. 
221 9th Ave. N. 


FACILITIES IN Att 


LOS ANGELES 22, CALIF. 
5401 Sheila Street 


PRINCIPAL Cities 





HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Efficient two-stage pumping 
assembly of Sundstrand’s Model H 


Design is the secret of the 
lifting power you get with 
{'s Model H two-stage 

first stage purges all 

returning it to the 

stage pumps only 

e burner nozzle. Be- 

haft terminates within 

re pumping members 

late positively seals 

rs, high vacuum and 

purging is always ob- 

ler either starting or 

tions. This simpler, 
arrangement, to- 
Sundstrand’s more ef- 

asily serviced mesh strainer, 

of how the Sundstrand 
engineers consistently put perform- 
ance I if esign decisions. Each 
the Sundstrand line of fuel 
essential place in the 

rn of helping bring out, 
installation, all the advan- 

ilc into your burners. The 

ity of the Model H to provide 
dependable lifts, even on dry 
ne of the many good 
indstrand is ‘“‘first in 


m coast to coast 


Positive 
two-stage pumping 
gives high starting 
vacuum 


MODEL H—high-pressure, two-stage, 
for long line, high lift 3, 6, 10, 14. and 
20 gph. Three basic Sundstrand models 
solve all fuel unit problems. 


SUNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Too! Co., 2210 Harrison Ave., Rockford, Ill._—Eastern Sales Office: 39 Summit 
Ave., Summit, N. J. ¢ Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto— Made in Sweden 
by Sundstrand Hydraulic AB Stockholm. 





TYPICAL SUN-RAY 
#4-#5 OIL BURNER INSTALLATION 


HOWARD JOHNSON’S, Queens Blvd., New York City, 
another restaurant of the famous chain, installed a 
SUN-RAY #4-#5 Oil Burner. 

Reports from this replacement installation: Cleaner, 
quieter operation. Servicing — practically nil. Fuel and 
operating costs —way down. 

This experience is typical. It is being repeated in 
hundreds of commercial, industrial and institutional 
establishments throughout the world. 

\ sure way to satisfy customers and increase sales and 


profits is to install a SUN-RAY #4-#5 OIL BURNER. 


INSTALL A SUN-RAY #4-#5 OIL BURNER 


1—Easy to Install—Simple to Service. 
2—Automatic, Trouble-free Operation. 

3—Burns Low-Cost, Higher BTU #5 and #4 Oil. 
4—Clean—Quiet—Very High Efficiency. 

5—All Electric Ignition—No Gas Pilots. 

6—Will Also Burn #2 Oil. 

7—No Transfer Pump Required on Normal Jobs. 


8—Approved for #5 and #4 Oil by U L and Other Authorities. 


SUN-RAY BURNER MANUFACTURING CORPORATION 


139-22 Queens Boulevard, Jamaica 35, New York 


Get the facts. Get the Sun-Ray sales story. 
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Among 

Once again this year, with the cooperation of a repre 
sentative group of our oilheating dealer friends, we are 
able to present an analysis of sales during 1957. The first 
feature incorporates preliminary estimates of oilheating ac 
tivity, containing a projection of anticipated installations 
during the year, along with a look at how the dealer him 
self fared in 1957 


other things 


On page 55 there follows a discussion of how an oil- 
heating-fueloil dealer has adapted his operation to provide 
ommercial refrigeration for customers in the Portland, 
Me. area. Comfort cooling is not the problem here, so Ed 
Hacker has concentrated on providing refrigeration service 
to commercial establishments 

John Schulz contributes this month the obvious conclu 
sion that “Oil Heat is clean” and discusses very practical 
ways in which every installation can make this boast. His 
article starts on page 60. 

There's another important management story on page 


63, too. This one discusses sales training 





A HAPPY NEW YEAR TO — 


By putting you in that 


thinking mostly of the individuals 


believe in the fueloil and 
business. They're individuals 


prove it by helping with industr 


ects, whether they may be coopera 


programs or association activ 


just helping with our market studik 


from time to time. 
May this year 1958 prove 
ter for you than you think 


to be as of now. Chances ars 


ii probably will 


ali right, too. In that group we 
forget that electric heating is 
again in spots around the 

It was rather amazing t 
group in Columbus the other 
the way back from the Warm / 
vention in Chicago I stopped f 
to attend a symposium 
heating sponsored by the 
that serve Ohio. They h 
dred architects and engineer: 
state as guests for two days in 
nent hotel, just to sit and 
electric heat. In the tw 
heard 26 speakers on various 
the project. Even though |! 


room were free it was nonethel 


nificant that so many men would 


it the time. And they asked int 
questions, too. Electric heat i 
a long range threat than g 
cause it’s better heating 

We could learn somethi 
that industry if we ever bel 
need to. Among those electri 
nies that want electric heating 
in the Eastern and Midwestern 
the fuel cost on a Btu basis 


times that of oil. But in actual ex 


ence it’s costing no mor 


times oilheating 
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How do they make this great gain? 


they use individual room con 
ich room has a separate thermo 
» there’s no waste due to sun or 
ffects. Then they insist on thor 
insulation, which in a new house 
nly around $75-$1 more than 
FHA standards 
demonstration at Columbus 
house, with no insulation, 


~ 


ire 28 kw of equip 


sacity to heat. After full insu 


orm sash and weatherstrips 
1. the load w nly 12 kw 

t bother 

heap, but 

insulation 

iderable at 


recently 


ld the audi 
housands of 


x in The Oil D 
theme is “Help Expand Oil De 


They point it that the oil 


lemands 
ne little 


demands 


surpluses of 


mpanies, 
ire doing 

can to cut [ k on runs and 
on. Fanshier and Petty say it 
much smarter to find some 


the surpluses through active 


promotion . . . to enlarge present uses 


or create new ones 


A FRIENDLY MANUFACTURER re 


ports that plumbers are pushing gas 
boilers because fueloil companies sell 
oil boilers too cheaply. That's a switch 
Oil companies often tell us that they 
can’t make the headway they'd like in 
heating because the plumbers will take 
their profit in a good day's wages 

Each group is obviously right—and 
wrong. When traditional heating com 
panies push gas heat instead of oilheat 
ing, it’s usually because the equipment 
is cheaper and they won't be called at 
odd hours for emergency service. The 
utility will send a man if the fire’s out 

Naturally the gas utilities in any 
market will try to stir up a feeling 
against the oil companies to coax heat 
ing men their way 

Our studies have shown that bot! 
oil men and heating men sell some, n 
all, of their volume at subnormal 
prices. Heating men have to keep busy, 
just like oil men must in their heating 
departments, so they take some jobs 
to keep the pot boiling 
heap selling is abou 


between the tw 


QO, R OLD FRIE 
f to 


fers an item 
Journal of Dece 
tions that a Mr 
Government offx 
turn down the heat so | 
mer airconditioning 
Lionel feels that “as an 
total lack of realistic sens 
ment handling of norn 
problems this is a priz 
deserves maximum publi 

He is right, as usual, but little 
he know the problems of this edi 
My radiator has no valve handle 
set with a key which can never b 
found. The room gets too hot. Much 
easier than find the radiator key, the 
switch on the room cooler is always 
there and it’s used almost every day 


at least up to this writing in mid-D 


yA 


cember. Sorry, Lionel 
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MAKE MORE MONEY 
ON YOUR DELIVERIES 








Save time and money. With the UNIFIL system afterdrip. Time savings average over two minutes 
an absolutely tight connection is made in seconds per delivery; and savings of more than five minutes 

. pumping is done safely and cleanly at highest are frequent. Now used by hundreds of fuel oil 
speed ... disconnection is made rapidly without companies. Inexpensive. Send for full information. 


Only three basic fittings — No cumbersome accessories. 


UNIFIL CONNECTOR is 
attached to nozzle —has a 
special cap wrench inside its Then a single twist to right 


mouth. At time of delivery a attaches the connector to the 
UNIFIL ADAPTOR is screwed UNIFIL CAP screws onto the single twist to left removes adaptor in an absolutely tight 
permanently into the fill pipe. adaptor 


SCULLY e 


SIGNAL CO. 


ted Green Street, Melrose, Mass. 


174 Green Street, Melrose, Mass. 
Please forward me full information about the Scully UNIFIL system: 


Name 





Company 





ginator i manufacturers of the VENTALARM Signal for House- 
| 1 ie] Oi i ranks, Heavy Oil Tanks, Automobile Tanks, Diesel 
Locomoti und Diesel Ships — VENTALARM Gauge — VENTAFIL Port- 
ble Fill vi ent and Signal — rasrit. Connector — sCULLTROL Pump 
rotector " LATOR Engine Control — scutty Swivel — sCULLY 
ufety Vent Cay FASLITe Torch — sHuRPROOF Tester — SCULLY 
ectrode Gauge Kit FAYLSAFE Monitoring Systems. (All names in 
ils are registered trade marks of the Scully Signal Company.) 


A 
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No. 2 Heating Oil (Including No. 3 & PS200) 


Price per gallon as of December 15, 1957 


Charleston, 5. C 
Chicago 
Detroit 
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Minneapolis 
St. Louis 
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San Francisco 
Portland, Ore 
deattle 
Spokane 

l Os Ar geies 


~~ > &» 


A 


> i & 


+ 


me delivery d 


| HE colder weather tl 


December had a favorabl 
stabilizing fueloil prices in t 
markets that we report. S 
heavier markets started 
colder than normal wit! 
pect that by the end of the 


entire heating season to dat 
normal. 807 7 Des Moin 
At the end of Novembe is : . : ~ 2 vt Detroit , \ 
. . a4 Fa4 +.0 rand Kapids CA 
in the East was 4.9% warn ' 
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west and Pacific coast aver 
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| MAKE A NaN 
FOR YouRSsE- 


- For Your Best Business Future Build Your Own 
Name, Not a Name That Belongs to Another. 
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Trends 
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mestic oilheating are estimated at 
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This is a sharper drop in percent 
than in any previous month 
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14% below the 675,682 to the end 
November the previous year. The « 
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: FREE 
NEW. QUICK REFERENCE 
cAT ALOG F- LOR 


No. 633-D COUPLER 


No. 634-A DUST PLUG ¥ 


The Fastest, Safest, 
Surest gene Known! 


You'll war to Keep this ex 
at hand. Lots of iStrat 5 early 
ability of master gauged OPW KAMI 
and sizing charts, typical specials f jue apr ations a fact 
. ‘ / No. 634-8 DUST CAP 
Tebielgear- baleen, nmeip you if e)F-Tatatiay = select Telemmel ast f 
Stallation 
Just write us on y 


bel) ammilt lier late 


No. 633-E ADAPTOR 


ari 2% 


OPW CORPORATION 


~ 2723 Colerain Avenue @ Cincinnati 25, Ohio Kirby 1-5400 


iis 


No. 633-C COUPLER 
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1 the front page. Balancing houses blew up due to accid 
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he gas explosions that they this demonstration of publi 
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the oilheating industry as to the effect I their heating installation tional appeal of reducing 
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Why permanentliiiniehed. couplings ? 








Four good answers spell better service... bigger profits! 


SCOVILL 


ATITACHMENT 
ASSURES A MORE PERFECT 


ERMANENTLY- P  pgeoom ECONOMY _ LEAK-PROOF 
ATTACHED WITH PERMANENTLY- 


COUPLINGS 
ST LESS. Permanently-attached 
FIT. Permanently-attached couplings form 


ATTACHED COUPLINGS. 
lern hose Hidden expenses — a firm grip 


so long time, paper work, packing, couplings are machine- with the hose . the 


couplings shipping, etc. 
t about 


y wont 
fitted by experts. You get leak. The ferrule is locked 


a permanently fitted to the shank of the cou 


involved in 


reconditioning of re-attach- 
, “he” . yreventing creepage 
loes. able couplings eliminated. coupling every time. F : 





HOSE 
© SWIVELS 


Prevent Hed Kinks! 


Strongest link in 
your hose line. . 


WON’T PULL APART! 
e NO HAZARD 
e NO PRODUCT LOSS 


@ MAXIMUM HOSE 
LINE FLEXIBILTY 


Make your hose easier to handle 
add to its life . . . eliminate twisting 
kinking and tension resulting fr 
rotary motion. Use OPW's leakproof 
swivels with liquids dispensing noz 
zles and on industrial hose ins 
tions. Turns freely at line pressure 
up to 125 psi 

» FREE BULLETIN F-37 provides inte 

it . esting facts 


CORPORATION 
723 Coler 


4 
nati 25 
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. » « « Special Study 


“Can't happen here.” “This is 
typical; the gas utilities do so much 
better selling gas heat than we do with 
oil that the public will accept their 
assurance that it won't happen again.” 
“Tt could only happen with peo 
ple; animals have enough sense to stay 
away from something once they've 
been burned.” “It didn’t happen 
so what.” “Just an addi 
tional shrug of the shoulders.” 
This situation might be likened t 
iviation industry, at any busy air 
newspaper headline literally 
ms, 60 persons die in airplane 
und yet the people scramble for 


| 


tions on the next flight 


General Comments on gas safet\ 
1 to oil heat sales. “Gas is hard 


> in view of their subsidies t 


ge con 
not be 
fire departments 
s much informati 
“We should not fi 
fight it day and night.” 
prominent newspaper in our 
finitely talks down gas expl 
hile the other paper gives them 
ll treatment.” ‘The gas com 
has been considerate in its ad 
ing and in promoting its so-called 
iges over oil; therefore, the oil 


lo not put to h emphasis 
aspect of % 
not think we 


idvertising in 


j 
remendous 


making it 


with gas heat, it is hard to convince 
the prospect.”’. . . “We have two em 
ployees with gas heat in their homes, 
and they have had it for years; all the 
talk they hear in the office about gas 
explosions does not make them feel un 
easy; however, something is curbing 
gas in this area because it is not tak 
ing hold as much as the utilities ex 
pected.” . . . “How does Santa get into 


a house with B type vents? Poor kids!” 


Oilheating Permits* 


NOVEMBER 11 MONTHS 
Albany, N. Y 
Baltimore, Md 
Bridgeport, Conn 
Chenin O 
Detroit, Mich 


Elizabeth, N. J 
Freeport, N. ¥ 
Hartford, Conr 
Irvington, N. ] 
Meriden, Con: 


Milwaukee, Wis 
Minneapolis, Min: 
Montclair, N. ] 
Morristown, N. | 
Mt. Vernon, N. Y 


Newark, N. J 
New Bedford, Mass 
New Haven, Con: 
New Rochelle, N. ¥ 
Norfolk, Va 


Omaha, Neb 
Orange, N J 
Passaic, N J 
Paterson, N. J 
Philadelphia, Pa 


Portland, Me 
Portland, Ore 
Poughkeepsie, N. Y 
Providence, R. | 
Richmond, Va 


Roanoke, Va 
Rochester, N y 
Rockville Ctr, N. \ 
Salem, Mass 

St. Louis, M« 


St. Paul, Minr 
Schenectady, N. \ 
Spokane, Was! 
Springfield, Mass 
Stamford, Conr 


Washington, D. ( 
White Plains, N. \ 
Wilmington, Del 
Worcester, Mass 
Yonkers, N. Y 


Totals 
Percent Cha 


*Permits are not total sales ir 
ket since none are reported f: 
areas, which normally account 
60% of total sales in eact 
they an accurate index wh 
is lax. Rightly used, 
useful working index 
**Courtesy of “Philadelphia Inquir 


January 


1958 





Straight out of TOMORROW 
for your profit TODAY 


ec-two Fab (A //_=Styled Controls 
by WHITE-RODGERS 


the fabulous new 


heating-cooling thermostat 


PushButton, year-'round temperature control 
is now combined with the powerful, sales- 
motivating styling of the Fashion. Sub-bases 
to fit any heating-cooling system... 

backed by the name that’s famous for 


quality controls ...White-Rodgers! 


the incomparable 


THERMOSTAT 


Styled to sell with the right shape 





... the right color... smart hinged cover, 








can be painted to match the wall, no 





dials peek through. ideal for replacement 
of outmoded thermostats... .inconspicuous 
baseplate covers any spots left by 


old-style controls. 


Type 120-115: for Heoting 
Type 121-115: for Cooling 
Type 125-115: Comb. Heat 
Both thermostats are equipped with latest design dial-type _ & Cool (SPOT) 


adjustable resistor ...can be set to match any primary control 


For full, profit-making details ... contact your local 
White-Rodgers office — or write, wire or phone us today! 


for MOGERN COMFORT 


a A — ot 2 Odd 


ST. LOUIS 6, MISSOURI! TORONTO 8, CANADA 


eloil 





Where is the new home Market? 


No. of Permits 
Issued 


ALABAMA 
Birmingham area 
Mobile area 
Montgomery area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 
CALIFORNIA 


Fresno area 

Los Angeles area 
Sacramento area 

San Bernardino area 
San Diego area 

San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan area< 


DISTRICT OF COLUMBIA 
Washington, D. C 
Maryland suburbs* 


Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Peterst urg area 
Nonmetropolitan ereas 


GEORGIA 
Atlanta area 
Columbus area 
Savannah area 
Nonmetropolitan areas 


IDAHO 
ILLINOIS 


Chicago area (Does not 
include Ind. suburbs) 
St. Louis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Davenport area 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nenmetropolitan areas 


*Included in Maryland state total 


No. of Permits 
Issued 


Sept. 
1957 
1,102 
494 
235 
82 
291 


1,848 
1,495 
353 


432 


12,523 
91 
5,652 
378 
1,022 
1,240 
1,503 
1,293 
110 
1,234 


1,005 
605 
400 


121 
142 
290 
114 
575 


149 
146 
3 


5! 


122 
518 


689 
72 
757 


246 
235 

64 
a4s 
105 
398 


473 

26 
100 
347 


731 
312 
161 

71 
187 


**Included in Virginia state total 


16 


9 Mos. 
1957 


9,845 
3,696 
2,26! 

613 
3,275 


12,218 
9,088 
3,130 


2,484 


132,634 
1,790 
62,273 
3,607 
12,810 
11,638 
19,170 
9,047 
1,325 
10,974 


9,707 
5,948 
3,759 


11,407 
1,286 
2,314 
1,178 
6,629 


1,881 
1,826 
55 


2,267 
6,285 
3,660 


49,576 
3,164 
3,343 
2,408 

11,087 

19,574 


11,388 
5,709 
1,081 
1,808 
2,790 


KENTUCKY 
Cincinnati suburbs 
Louisville area 
Nonmetropolitan areas 


LOUISIANA 
Baton Rouge area 
New Orleans area 
Shreveport area 
Nonmetropolitan areas 


MAINE 


MARYLAND 
Baltimore area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


MASSACHUSETTS 
Boston area 
Springfield-Holyoke area 
Worcester area 
Nonmetropolitan areas 


MICHIGAN 
Detroit area 
Flint area 
Grand Rapids area 
Nonmetropolitan areas 


MINNESOTA 
Minneapolis-St. Paul area 
Nonmetropolitan areas 


MISSISSIPPI 
Jackson area 
Nonmetropolitan areas 


MISSOURI 
Kansas City area 
St. Louis area (Ill. suburbs 
listed under Ill.) 
Nonmetropolitan areas 


MONTANA 


NEBRASKA 
Lincoln area 
Omaha area 
Nonmetropolitan areas 


NEVADA 
NEW HAMPSHIRE 


NEW JERSEY 
Atlantic City area 
New York City suburbs 
Philadelphia suburbs 


Nonmetropolitan areas 
NEW MEXICO 


NEW YORK 
Albany, Schenectady, Troy 
Buffalo area 
New York City 
burbs of New York City 
Rochester area 
Nonmetropolitan areas 


NORTH CAROLINA 
Charlotte area 
Greensboro-High Point area 
Raleigh area 
Nonmetropolitan areas 


NORTH DAKOTA 


Sept. 
1957 
667 
493 
67 
107 


030 
213 
265 
206 
346 


87 


232 


9 Mos. 
1957 
5,586 

818 
3,209 
1,559 


8,108 
1,810 
3,358 
1,228 
1,712 


829 


882 


21,833 
490 
12,767 
2,765 
5,811 


4,284 


39,564 
1,087 
5,357 

12,652 

15,427 
1,778 
3,263 


6,973 
715 
1,107 
562 
4,589 


1,195 


vers dwelling units act sally started. 


No. of Permits 
Issued 


Sept. 
1957 
3,799 
208 
493 
925 
476 
284 
161 
242 
O10 


Akron 

Cincinnati area 
Cleveland erea 
Columbus area 
Dayton area 

Toledo area 
Youngstown area 
Nonmetropolitan areas 


area 


OKLAHOMA 475 
Oklahoma City area 214 

Tulsa area 67 

Nonmetropolitan areas 194 
OREGON 250 
Portland area 224 
Nonmetropolitan areas 25 


PENNSYLVANIA 6545 
Allentown-Bethlehem area 110 
Harrisburg area 70 
Philadelphia area (See New 
Jersey for Jersey suburbs) 
Pittsburgh area 
Nonmetropolitan areas 


520 
666 
290 


RHODE ISLAND 253 
Providence area 234 
Nonmetropolitan areas 19 


SOUTH CAROLINA 209 
Charleston area 65 
Nonmetropolitan areas at 
SOUTH DAKOTA 178 
TENNESSEE 

Chattanooga area 87 

Knoxville area 

Memphis area 

Nashville area 

Nonmetropolitan areas 


TEXAS 
Beaumont-Port Arthur 
Corpus Christi 
Dallas 
El Paso 
Fort Worth 
Houston 
San Antonio area 
Nonmetropolitan areas 


area 
area 
area 
area 
area 
area 


UTAH 
Salt Lake City area 
Nonmetropolitan areas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk area 
Richmond area 
Roanoke area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


WASHINGTON 
Seattle area 
Spokane area 
Tacoma area 
Nonmetropolitan areas 


WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 


WISCONSIN 
Madison area 
Milwaukee area 
Nonmetropolitan areas 


WYOMING 


January 


1958 


§ Aos. 
1957 
32,057 
2,014 
4,419 
8,147 
3,964 
2,855 
1,507 
2,140 
7,011 


4,110 
1,635 

668 
1,807 


3,569 
2,022 
1,547 


24,832 
1,254 
839 


11,773 
7,065 
3,90! 




















the 
Robertshaw 
single element 
Fan and Limit 40D 
ads to 
service-free 
furnace 









en 


gerade Pity > 


“Fan-On” contact 
is made 
prior to “limit 
switch cutout” 
ot iocmae th ee 
ROBERTSHAW ingle element Fan and Limit 40D . 2s adds to 






FAL 40D 













is sturdier, simpler... provides a surer, more mt 
sitive fan and limit switching action ...has more furnace life ! 
things to go right!” Cuts costly service calls! . 
n addition, the FAL 40D is easier, quicker, more 
mical to apply... may be mounted 
ny position, needs no leveling ...requires only 






3 metal screws (supplied). 


@ 
For dependability and economy’s sake, &@ os a ow 
always specify Robertshaw controls. #® CONTROLS COMPANY 


GRAYSON CONTROLS DIVISION, LONG BEACH, CALIFORNIA 






by Milburn Petty 
WASHINGTON Further expansion 
of natural gas into new markets may 
be stymied by the Memphis Case 
unless it is either repealed by Con 
gress or reversed by the Supré me 
Court. 

Briefly, this circuit court decision 
held that a gas pipeline could not 
raise its rates—over and above specific 
increases spelled out in the supply 
tract—without the prior consen 
all distributing companies serve 
the pipeline. 

Besides the spelled-out 
such contracts usually provide that t! 
distributor will pay any rate it 
approved by the Federal Pow 
mission. 

In practice, FPC usually pe 
such proposed increases to go into ef 
fect under bond, subject to refund if 


after investigation and hearing 
Rate Hikes Used for Expansion 


These “superseding™ rate increa 
usually are to provide funds f 
pansion of the pipeline system 
nishing additional gas for existing 
tomers. 

Some distributors have 
posed such rate increases, particul 
where the utilities companies are sat 
isfied with their presently-availabk 
gas supplies. 

Such distributors likely will 
luctant to support legislation to 
peal the Memphis Case—if pr 
in Congress—because it offers th 
seat at the bargaining table 

Even if such distributors 
clined to go along with rate i 
proposed by their pipeline 
there is the possibility of 
arising like that in California 

Taking note of the Memphis 
the California public utilities « 


sion has ordered gas distributing com- 
panies to challenge the legality of rate 
increases proposed by El Paso Natural 
Gas Company, their out-of-state sup 
plies 


Also, consumer-state congressmen 


wht raise the issue—in debate over 


veal of the Memphis decision of 
hether consumers in one area should 
» bear the cost of extending gas 


inother area 
FPC Asks Memphis Case Review 


Meanwhile, FPC is requesting that 
Memphis decision be promptly ap 


1 


to the Supreme Court 
Otherwise, it would require “rad 
ljustment of the rate procedure” 
ht actually impair or destroy 


1 


ot many gas pipelines, ac 


FPC Chairman Kuyken 


hly improb 
be acted upon 
urt at the current te 
ee es 
ssue in doubt 
cts—until th 


rts next fall 
May Affect Harris Gas Bill 


FPC—or other 


shi uld press for a bill to re 


nterested 


Memphis ruling, it might run 
argument that arose in the 
ls situation when opponents 
‘ait until the court has acted.” 

other hand, if such legisla 
icked on the Harris Bill—to 
producers 
lity-type regulation by FPC 


sht well jar some « 


, , 
independent gas 


f the align 


support of tl 


of the Memphis Case 
lines in a sup 

wethens the 

ther Har 

have felt that 

terms with 


) lustrial 


ugh” attitude adop 
il imports mmiuttee 
1 of crude oil into Califo 


fore exempt from the vol 


untary imports control program, has 
aroused fears among fueloil market 
ers that action may be taken to limit 
imports of foreign residual oil into the 
East Coast and other areas 

The advisability of applying some 
curb to residual imports—long advo 
cated by the coal interests and some 
domestic oil producers — is under 


study now by the Cabinet committee 
Ike Shies From Oil Imports Law 


One factor spurring the Eisenhow 
er Administration to satisfy oppon 
ents of oil imports—-at most any cost, 
short of legislative restrictions—is the 
desire to extend the Reciprocal Trade 
Law without any “crippling” amend 
ments 

One large organization of independ 
ent oil producers will seek an amend 
ment to tighten the trade law’s pr 


visions for oil import contr includ 


1 


ing specific authority for a higher 


“tariff.” 
DJ] Continues Fueloil Probe 


A second round of subpoenas had 
been issued by Mid-December for ap 
pearances before the federal grand 
jury here investigating independent 
fueloil dealers. No major suppliers 
were included in the first two batches 
Questioning indicates 


the Department of Justice is interest 


of subpoenas. 


ed in fueloil pricing and burner serv 
icing arrangements 

Meanwhile, across the Potomac, an 
ther federal grand jury continued its 
pr be with more subp: enas to oil 
companies and the National Pe 


troleum Council 
DJ May Probe Gas Pricing 


Still another grand jury, at Mil 
waukee, was announced to investigate 
the alleged opposition of certain oth 
er gas pipelines to plans of Tennessee 
Gas Transmission for importing gas 
from Canada. 

But the scope of this inquiry may 
be bri vadened to cover c mpetitive 
conditions among and between gas 
producers, pipelines and distributors 

This may cause trouble for the Har 
ris Bill 


lieve that this might be a not uninten 


in fact, some observers be 


ional objective of the DJ in launching 


this pre Ibe 
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The 
Triple-Fuel 


Joins 
the 
Field 
Family 
of 
Draft 
for Solid Fucls Controls 


M +MG2 Singre- 
Acting for Oil 


A new triple fuel control, the M+ MG2 is avail- 

able in 10” through 32” sizes for oil, oil-gas, gas,and 

solid fuel furnaces and boilers, employing either natural, 

induced or forced draft. A very heavy duty, highly sensi- 

tive control, it can maintain draft settings as low as 

M +.MG2 Double-Acting .002” and as high as .3”. Write for 


for Gas or Oil-Gas F : , , 
application engineering data. 


FIELD CONTROL DIVISION atu. v. conkeyac Mendota, tt. 


+A) 





{ Conco Building Products, Inc. - Brick, Tile, Stone 
AFFILIATES | Conco Materials Handling Div. - Cranes, Hoists 


Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Canada 


Field M Field R Field RC Field MG1 
6" thru 9’ 6" and 6-7" 6" thru 9” 7" and 8” 


A 











Here's your first look at American-Standard’s 
completely new oil-fired lo-boy furnace. Keep yout 
eye on this compact new model—with its top 
quality features and competitive low price, it 
enables you to sell in big volume to the new home 





and modernization market. Three sizes available, 
ready for immediate delivery: 84,000, 95,200 and 
112,000 Btu at bonnet. 

Read the inside facts presented here, and ask 
your distributor to show you the unit. You'll 
agree that this is the kind of furnace— inside and 


—— 
eee 





= out—that you'll be proud to sell and that your 
y : se customers will be glad they bought 


FACTORY ASSEMBLED AND WIRED 








EXCLUSIVE! ADJUSTABLE LEGS. This optional DESIGNED TO ys You TIME! Observe that 
feature (offered by no other manufacturer) the burner anger-mounted—no bolts to 
permits easy leveling on uneven surfaces slow you dowr yu can hang it in place or 
holds the unit up and away from the cellar lift it off in sex Another advantage— one 
floor in case of flooding. No special platform your customer will like—is that asbestos in- 
to build, and you save on plenum material sulation between burner and furnace elimi- 
too. Note the heavy gauge, channel-reinforced nates all metal-to meti tal contact and prevents 
steel bottom pan. It adds still further rigidity ra rissior f ation from burner to 
to the husky jacket and makes grouting urna acket. Ot her plus-features include 
unnecessary. xtra large clea it and front flue opening 


WELDED STEEL HEA! EXCHANGER is 
iexcept in highe 
he wrap-around 
travel for maximum 





PRR SSS Peay arate 
American-Standard 


TEN YEAR PROTECTION PLAN 


q 


~ 
= 


Lod 
ef 
act 
- 
Et 
Pes rs \ 
FACTORY ASSEMBLED fur 
COVERED BY 10-YEAR WARRANTY. The age in durable for i 
ent rotected ir Warranty, issued at the factory 
lit D {Ar can-Standa blower moto 


trol. Leads from t 
burner and stack control furnished 


WIA 


January 
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RATINGS DIMENSIONS 





Btu 
MODEL Capacity cfm 


Actual Filters 


Firing Rate| Nozzle Size No. and Size HEIGHT 
MBER at Bonnet Rating | (gph) (gph)—Angle (Inches) 


i 
B- 84-08 | 84000 | 905 | 075 75- 70° 1 (20x25x1) | 47% | 25 | 54% 
B- 95-08 | 95,200 | 1025 0.85 


.85- 70° 2 (16x25x1) 51%” 25 54% 
B-112-OB 112,000 | 1205 1.00 1.00- 70° 





36% 
40% 
2 (16x25x1) 51” 25 54% 42% 
FACTORY ASSEMBLED FURNACE PACKAGE COMPLETE WITH AUTOMATIC CONTROLS AND WIRING HARNESS FOR 115 VOLT, 60 CYCLE A.C. 






































EQUIPPED WITH THE ALL-NEW MODEL ACD American-Standard OllL BURNER 























REMOVABLE INNER ASSEMBLY and snap-in electrodes NO HARD-TO-GET PARTS. The 


Stainless steel elec- 
thout removing the 


trodes, 


NOTHING INACCESSIBLE, nothing complicated—this 
notor, fuel pump and transformer all are efficient precision-built burner is a masterpiece of 
standard parts, readily available anywhere rugged simplicity 


CONTACT YOUR LOCAL DISTRIBUTOR 


American-Standard 


AIR CONDITIONING DIVISION 


eloil -\ 
liters 





any 


with a 


Webster ServiceSaver 


Universal 


Replacement Names in the News 


Package Raymond F. Shaw, president of 


Chek-Chart, Inc., Chicago, died in his 


— STAGE sleep December 8. aged 63. Shaw had 


SOONTERCLOCK Wise sold the control of his business and 


planned to retire at the close of this 
year. Back in 1922, while working for 
his brother who headed the Shaw Pub 
lishing Co., Galesburg, IIl., Raymond 
Shaw first proposed and promoted the 


new publication, Fuel Oil for Heat & 








Power. This was to become the prin 














cipal link in the chain of mergers that 
resulted in the present FUELOIL & Ol 
Heat. Shaw had been honor 

large gathering of oil men 


before his death 


George Hewitt has beer 
from the position of sales mar 
Replace with WEBSTER... it pays! that of vice-presi 
dent in charge of 


Service calls nowadays find me on the sales and a mem 
NEW MAGIC 


ber of the board 
; ss GROOVE ; 3 
load of fuel units “just in case.” Just of directors, Ele« 


way in a hurry. No need to carry a truck 


two Webster Replacement Packages tric Furnace 
Bie bg Webster ServiceSavers mount on any : 

one containing two single-stage and the high pressure oil burner without chang- Man, Inc., Em 

other, two 2-stage ServiceSavers handle ing connections! Grooved hub permits: maus, Pa. Hewitt, 

fuel units to be rotated a full 360°... 

work im any position. associated with 

than {40 fuel units in current use. That the industry for 


means One-stop servicing and it sure for additional information 


any job I run across... replace more 


more than 25 years, was at one time 


keeps our customers happy sales manager for Gar Wood Indus 


hike 0 ccld’ “Wihater Servicafevers tries. Before joining Electric Furnace 

: - > — “se of he; a 
make any call a cinch-I'm sold on’em Man he had been in charg eating 
and airconditioning sales for Pierce 
Phelps, large distributor in the Phila 


delphia area 


Charles E. Spahr has been elected 
FUEL UNITS president of The Standard Oil Co 
Cleveland, Ohio, by the firm's board 

of directors. He succeeds C 

HEATING DIVISION Foster, who continues as cha 


a 1 P 
WEBSTER [QFFELECTRIC the board and chief executiv 
—— } 


es Foster has been acting as b hair 
man and president until now, with 


franklin adv. A-f13 Spahr as executive vice presid mt 


January 
es 1958 





Allan B. McLellan is new sales man- 
ger, Dunkirk Radiator Corp., Dun 
kirk, N. Y 
luties will in 
lude thx 


pment 


Ingersoll Divisions, 


rp., Kalamazoo, 
h time he held vari 


inistrative positions 


is been app inted 


litioning Division, 


Since July 1, 1957, 
1s acting president 


litioning Division 


yers has he en made 
manager ot whole 

r Refining Co., New 
the same time, he will 
r of Richfield Oil 
rk, a subsidiary of Sin 


has been named 


president, The Mathes 


years, During that 
e-president and gen 
zaire, Inc., and pro 


Johnson & Jennings 


Ai 


quick-adapter bases and terminals 


...¢ave time 
and 


Seems like everyone in the oil heat 
business is getting on the Webster 
band wagon since they made trans- 
former replacement so easy. For just 
a minimum stock of Webster replace- 
ment transformers, and a small selec- 
tion of interchangeable bases and 
terminal assemblies, replace nearly 
any ignition transformer in opera- 
tion today 


Webster's replacement system is better 
three ways: 
(1) Gives me a replacement that fits any 
job toa “T™. (2) Keeps the customers 
happy by keep’ng service cost low 
(3) Makes servicing a lead-pipe cinch 
— saves money and time in the bargain 


FUEL UNITS 


HEATING 


WEBSTER 














A 


Write for your free copy, or — 


oOivisSstown 


LECTRIC 


ACINE wis 





Modern Equipment facilitates 
operations at L. I. Terminal 


M” SUFFOLK Petroleum Terminal. Landing, Flushing, or Mattick, L. | 
Inc., East Islip, L. 1., subsidiary Additional Metropolitan terminals ars 
of Metropolitan Petroleum Corp., located in the Bronx, Brooklyn. New 
ombines the latest methods used in Jersey, Connecticut, and several points 
terminal operation to provide its cus in Westchester. 
tomers with fast loading service At Mid-Suffolk, two unloading 
Design features include an easily positions are used by the transports 
iccessible loading rack, an automatk A 20 hp Ingersoll-Rand pump with a 
ing system with simultaneous apacity of 625 gallons per minute 
STEINEN OIL BURNER NOZZLES icket printing, and electric control transfers the product through a 6 inch 


7} ma 








ilves which insure that the product pipeline to the storage tank. Averag 
red is recorded on the driver's unloading time for two transports dis 
Mid-Suftolk’s accelerated loading charging simultaneously is 20 minutes 
begins with the insertion of The transports are also equipped wit! 
lriver’s ticket in the register. pumps, which enable them to make d 
pens a solenoid control liveries direct to a customers 
k enabling the driver t ( age with product picked-t 
Oil is then pumped to th rine terminal. In the ev 
failure the transports will 
leliver to Mid-Suffolk’s 
through specially made py 
bypass the pump 


STEINEN OIL BURNER NOZZLES vithdraws the ti n the regis The layout of the plant 
j ncle cad er, tripping the solenoid th h planned to provide efh 
is constructed so that 
drive in around the ofh 
ing rack, which extends 
building and runs adja 
ft. high storage tank, thet 
truck is loaded, driv 
in 
r customers who wish to keep The new East Islip bulk pl 


ir trucks at the plan ing the southeastern section 


\ 


t 1 


luct is delivered to the new Island, is under the supervision of 
STEINEN OIL BURNER NO plant by a flee truck transp Douglas Blair, manager to f Mid 
ee lividuck aaa that carry 6 gallons each he County Petroleum Corp., another sub 
can haul product from any sidiary of Met-Pet. Blair also acts as 
Metropolitan’s marine ter treasurer of the Oil Heat Institut 
t Great Neck rlenwood Long Island 





rt | 








oa 





ELECTRODES ASSEMBLIES. Another 
Steinen quality product. Proven 
through its wide acceptance by 
leading oil burner manufacturers 
Over 200 different types of stan.t-ed 
and special designs. 


Compare this outstanding 
Write for complete infor mui 
SINCE 1907 


Wm. Steinen 
Mfg. Co., Inc. 


44) Bruen Street, Newark, N_J. 


©wn. Steinen Mig. Co., 1957 
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FUEL SAVER 


The Baffle with the Swirling Action 








— 
ae 











HEATING AND 
COOLING, INC. 


75 JEFFERSON STREET, 
PASSAIC, N. J. 


‘ oil 


° 
* Name 


The Fire-Swirl Fuel Saver effectively reduces heating costs: fuel 
— ) savings of up to 35% have been proved in thousands of homes. 
Quick, easy and profitable to ins‘~ll. Made of heavy cast iron 


— lasts indefinitely. Sizes to fit most makes of boiler and furnace. 


SATISFIED OIL USERS 
DON'T SWITCH TO GAS! 


SEND FOR PRICES AND INFORMATION TODAY 


: Home Heating & Cooling, Inc. 
* 75 Jefferson St., Passaic, N. J. 


+ Without obligation, please send me data on the Fire-Swirl Fuel Saver. 





“ Company 


* Address 





The World’e Fineet FURNACES” 


yee [AM-STAT PONTROLS” 


DAY & NIGHT MFG. CO. 
La Puente, California 


tuck-aire 


TUCK-AIRE FURNACE CO 
San Francisco, California 


THE PAYNE COMPANY 
La Puente, California 





AIR CONDITIONING 


STEWART-WARNER 
rete 


HEATING EQUIPMENT 





STEWART-WARNER CORPORATION 
Lebanon, Indiana 


wy 


ANTHES-iIMPERIAL CO., LTD. 
St. Catharines, Ont., Canada 


PIONEER MANUFACTURING CO. 
Los Angeles, California 


26 





LENNGX 


LENNOX INDUSTRIES INC. 
Marshalitown, lowa 
Columbus, Ohio 

Fort Worth, Texas 
Syracuse, New York 
Toronto, Ont., Canada 


RHEEM MANUFACTURING CO. 
Chicago, Illinois 


New Castle, Delaware 


| A 
DIVISION 
CHRYSLER CORP 


CHRYSLER CORPORATION 
Airtemp Division 
Dayton, Ohio 


ILLIAMSON 


HEATING & COOLING 





THE WILLIAMSON COMPANY 
Cincinnati, Ohio 


aie 


(cowwmet ) 


COLUMBIA SPECIALTY CO., INC, 
Chevy Chase, Maryland 


BONAIR DIVISION 
Peerless Products Company 
Darby, Pennsylvania 
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BRYANT MANUFACTURING CO. 
Indianapolis, Indiana 
Tyler, Texas 


Custom-fiire 


CUSTOM-AIRE PRODUCTS DIV. 
Pacific Industries, Inc 
San Francisco, California 


MORRISON STEEL PRODUCTS INC 
Buffalo, New York 


c ey —) 
Torignee! 


CLEVELAND STEEL PRODUCTS CORP, 
Cleveland, Ohio 


Surnasman 


FURNASMAN, LIMITED 
Winnipeg. Man. Canada 


, = , 
JOHN amit 
. wy 
i roe soso | 
“ HEAT MAI 


JOHN ZINK CO 
Tulsa, Oklahoma 








.« The World's Finect WATER HEATERS * 


USO CAM-STATS TH 


A. 0. Smith 
Permaglas Selectric 


si Chicago, IIlinois 
MISSION APPLIANCE CORP. A. 0. SMITH CORPORATION 
Hawthorne, California Kankakee, Illinois 


& ®Y 


“OST 
BASTIAN-MORLEY CO., INC, 


La Porte, indiana 


THERMADOR ELECTRICAL MFG. CO. 
A. J. LINDEMANN & HOVERSON CO. ; » 
bMilwoulsien, Cheoenein Los Angeles, California 


TOASTMASTER 
RALEIGH WATER HEATER MFG. CO. 


Miami, Florida McGRAW-EDISON COMPANY OSHKOSH HEATER COMPANY 
Chicago, Illinois Oshkosh, Wisconsin 


aati DUR-O-MATIC 


’ 





W. T. M. MANUFACTURING CO. PIONEER MANUFACTURING CO. DUR-O-MATIC WATER HEATER MFG. CO. 
Ripon, Wis sin Los Angeles, California Miami, Florida 





Fs) trade-marks shown by courtesy of our customers. KK , number of the customers shown use CAM- 
There are, of course, other fine furnaces and water STAT controls 100% on their production. Others 
heaters using CAM-STAT controls and we are only use a lesser amount. The exact percentages, of 
sorry that their company policies do not allow their which we are very proud, are known only to the 
trade-marks to be used in advertising other than their companies themselves. 


own, 


aly | 

Tl = Af] vw = 

oo IncorPoraTeD « GRanite 7-1256 « BRadshaw 2-6361 
DIVISION OF THE PAUL HENRY COMPANY ¢ 11833 WEST OLYMPIC BLVD. « LOS ANGELES 64, CALIFORNIA 


CHARLOTTE, N.C., 1331 S. Mint St., FRanklin 5-5012 / CHICAGO, 6760 Stony Island, FAiriax 4-8532 / CLEVELAND, 19117 Detroit Rd., EDison 1-1010 
DETROIT, 9187 Mercedes, KEnwood 7-0449 / HAMDEN, CONW., 46 Chauncey Rd., ATwater 8-9081 / KANSAS CITY, 647 West 39th Street, VAlentine 1.2044 
MINNEAPOLIS, 3280 Gorham Ave., WEbster 9-8874 / NASHVILLE, 426 Seventh Ave. So., ALpine 6-6831 / ROCHESTER, One Flint St., GEnesee 8-6337 
SAN FRANCISCO, 375 S. Maylair, Daly City, Calif., Plaza 5-5566 / SYRACUSE, 29 Forman St., Cazenowa, N.Y., Oldtield § 9216 / WASHINGTON, ..c.,. 
3313 Powder Mill Rd., Adelphi, Md., WEbster 5-5382 / SEATTLE, 501 Jones Building, ELiot 6662 / TORONTO, CAN., 12 Leswyn Rd., RUssell 1-5296 


a 
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INSTALVELOPE 


ENDS BUDGET ACCOUNT 
HEADACHES FOR YOU— 
AND YOUR CUSTOMERS! 


Speeds Budget Collections: 


Payment Coupons with envelope attached 
are bound in Customer's Payment Record 
Book and provide immediate and positive 
identification of account and excellent posting 
medium. 


Experience has proved use: 
. Increases payment on due date by average 
of 3 days per payment. 


. All information 
account. 


available for crediting 
. Eliminates correspondence and errors 

. Customers like efficiency and 
convenience. 


courtesy, 


Advertises Your Products: 


Provides powerful and economical means of 
advertising your other products and services 
to a known and complete “captive” audience 
at pre-determined intervals throughout the 
year. 

Thousands of Instalvelopes in use from coast 
to coast! 


Write or wire us for sample Book and 
complete information: 


EFFECTIVE TOOLS FOR EFFECTIVE MANAGEMENT 


E.- 
te 
i 
' 
i 
{ 


WASSELL ORGANIZATION, INC. 


WESTPORT 9 CONNECTICUT 


Tear off 


Please send me without obligatio: 
book and complete information 


COMPANY 
ADDRESS 


CITY & STATE 
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Fuel Oil Committee of API 


starts public information Project 


FUELOIL COMMITTEE. Ameri 


Petroleum Institut at its 


1 


2 meeting in Chicago took 
ep toward launching a pub 
ition venture in 1958. The 
is UNanimousl\ 
nmittee, and 
within the fran 
‘ Market Reports 
D. L. Barrett, Ess 
{ 


hairman of 


mmittee studied 
such fields is 
Public acceptanc 
Publicity 
Market researcl 
nd service 
Dissemination of 
yn on constru 
nd practices 
ing for the subcommittee, Bar 
nted out that we now h m 
means of publ 


ssure the 


Informal Meeting 


f 46 there 


plus 41 


programs and their total investment in 
promoting oil heat this 
Most of the im] 
in Eastern states but several new 

in the Midwest 
For the benefit of those not familiar 
O.H.M.R 


not a direct API venture for obvi 


$830,000 
ire now shaping up 


vith this activity, whil 


reasons, it was started as the result 

i suggestion within the Fuel Oil Con 
mittee. O.H.M.R. maintains 
a small staff to survey markets wher 
local oil 


they want to share 


fhces and 


men have determined 
advertising venture. It also makes ri 
mendations for financial ul 
from suppliers, with th 
the costs are now being | 

equally between the fuel oil 

tors and the suppliers. Now in its third 
year, O.H.M.R. is a growing 


venturi 
ind is now scheduled to carry on ut 
til the close of 1959 

C. M. Blickensderfer 
the Program Committ 
for and received a numb 
tions from members and gues 
teresting topics to be 
meeting next May 


B. L 


Standard, and Dwight 


Ray, vice-pr 


president for marketin 
of the Atlantic Refining 
formal talks on fuel 

of further labor 
ment in the directi 
mer cooling in combir 
Colley ex 


ing interest in fuel 


ing units 


dustry feature and t 
over some of our 
now being tackled by 


mmiuttee 


Out plans Board meeting, 
dealer-management Panel 
THE MEETING of the boar 
f the Oil Heat Institut 
Inc., and Ons 6th annual 
Conferen 


f Ameri 

I de ile I 
Management 
uled for January 15 


Hotel, Milwaukee, Wi 
The conference conv 


January 
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FUEL OIL 
GASOLINE 


+ 


There is storage for 100,000 gallons of 
Texaco Fuel Chief at the Love plant 
Mr. Love expects to sell well over 2 mil 
lion gallons of Fuel Chief this winter 
He operates 5 tank trucks and 2 service 
trucks 


PALS 
oO | na 
Phone PO'K. GL480 


“Let LOVE Keep You Warm” is the effective 
slogan of the Love firm. In less than two 
vears of selling Texaco Fucl Chief, they 
already have as many customers as some 
competitors after 10 to 15 years 


“?M GLAD | TEAMED WITH TEXACO”’ 


says Donald P. Love, president of the Love Oil Corporation, Poughkeepsie, N. Y. 


Mr. Love decided to become a 
Texaco Fuel Chief Heating Oil 
Distributor after 21 years in the 
heating oil business with another 
local distributor. 

“T decided on Texaco for sev- 
eral reasons,” he says. “We 
wanted to tie up with a good 
name, and Texaco products 
have fine acceptance. We 


wanted a high quality heating 
oil, and Texaco Fuel Chief with 
Additive A-200 is tops as the 
cleaner-burning oil. Also impor- 
tant, Texaco, as one of the larg- 
est producers of heating oil, 
guarantees us a dependable sup- 
ply at all times. 

“Texaco supports its distribu- 
tors with a liberal co-operative 


IT WILL PAY YOU to team up with TEXACO 


Call or write The Texas Company, Heating Oil Division, 


135 East 42nd Street, New York 17, N. Y. 


TUNE IN . . . Metropolitan Opera radio broadcasts Saturday afternoons, ABC 


advertising plan, and a new pro- 
motion program of valuable 
business-getting material. And 
finally, I like the way the 
Texaco people co-operate with 
the distributor—I like to do 
business with them.” 


HEATING O!L 
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day the 15th with J. Verne Resek, 
The WUIP R 7 | president of the association, rendering 
—— e the welcoming address. Round table 
a & AT 4 ni G a panel discussions, to be moderated by 
: yA Fred Heany, national chairman of 
Out's Distribution Division, will con 
tinue throughout the day. Panelists 
and their topics include: C. E. Elliott, 
to speak on “Selling heating Oil and 
oilheating Equipment by direct Mail;” 
R. A. Young, whose topic is “The 
Jobber has fueloil Problems too;” 
D. Kramer, who will explain “How A 
heating and airconditioning Contrac 
tor sells oilheating Equipment.” 
Others on the program are Pat 
Caputo who will discuss “Selling oil 
fired hot water Heaters” and H. Spade, 
whose subject is “Twenty Years of gas 


7700 SERIES UNITS ; > > “ 
Ol OR GAS FIRED ont Competition. 


for smaller homes " A summation talk entitled “The 


ton endian iste homes et ee oilheating Outlook for 1958” will be 
delivered at the close of the confer 


apartments, commercial buildings 
ence by Robert Gray, director of the 
Oil Heating Market Reports and ed: 


tor of FuELomw & Om HEAT 
The following day will be devoted 





to Section, Division and committee 
**SCOTCH'’ TYPE 
for commercial and 
industrial heating 
applications 
“D" TYPE reports by their president, managin 
for la hool } ‘ 
"aan go ney : ; ; director, secretary, treasurer and chair 


meetings. On Friday the 17th the 


board of directors will meet to hear 


men of the Divisions, Sections and 
committees. Various new business will 
be brought up for discussion at this 
meeting, which is open to all OH 


members 


PACKAGED ° 
BOILER UNIT October marked sharp rise 


for commercial and 


industrial heating in residential contracts 


applications 
F. W. DODGE Corp., New York City 
in its report on October construction 
contracts indicated that one of the 


sharpest rises recorded was in residen 


al building. The October tot: as 
ABUNDANT HOT WATER, TOO tial building. The October total wa 


= $1,165,380,000, some 11% above the 
tzgibbons Tanksaver® with any of these units, sup- figure for the previous year. The num 

plies more hot water than any other method—instantly—summer say ya 

and winter—without the cost of a tank. cs OF CWEeamg UNKS Covered Dy tht 


~~ T 


residential contracts was 89,375, up 


s e 7% from October, 1956. This increase 
Fi tZ ibbons a. was accounted for entirely by apart 
al ik ment buildings and two-family houses, 

BOILER COMPANY, INC. with one-family units down 1% from 


the previous year 


Cts tO ( ode eacnec 
New York Sales and Executive Office Field Sales Office and Plant Pay maeteeng sit nen tes nc 
101 PARK AVE., NEW YORK 17, N. Y. OSWEGO, NEW YORK — an increase of 7% 


Dept. 30 Branches and Representatives in Principal Cities over the like 1956 month 


January 
1958 





TOP QUALITY 


SEALED-IN 
LUBRICATION 


DOUBLE SEALS 


TIME-TESTED 
COUPLING 


ADJUSTABLE BRACKET 


AUTOMATIC 
OVERLOAD 
PROTECTION 


TWO-BOLT FLANGES 


—— : THRUSH 
WATER 
CIRCULATOR 


HORIZONTAL OR VERTICAL 





You can be 


sure you are For REAL customer satisfaction and economical 
operation, insist on Thrush Water Circulators. They're 
giving your soundly engineered and have been constantly improved 


to assure better hot water heating at lower cost. 


customers 


They’re made in seven sizes, both horizontal and 
the best vertical types. hens Thrash Water ‘Ciremiatere are 
available in four sizes. You can fit the Circulator to the 
when you job and be sure of the highest heating efficiency for 


many years to come. 


installa 
See your wholesaler for more information 


T a Q U S H or write Department C-1 today! 
Water 


Circulator “— THRUSH & COMPANY 


PERU, INDIANA 
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FIG. 1809 


50% LIGHTER 


Than Conventional Iron 
Pump of Same Capacity 


Pressures to 125 PSi © Capacity to 175 GPM 


Now! Roper engineers have developed 
this new, lightweight pump (Fig. 
1809) that can quickly pay for itself in 
extra payload profits alone. 


Fig. 1809 is versatile and compact, 
with simplified construction and big 
capacity for its small size. It is a 
high-speed unit, with operating speeds 
to match those available with truck 
power take-offs. 


For truck transport use, it’s the best 
because it’s Roper job-proved. For 
more facts send for your copy of 
Bulletin 30 today. 


ROPER HYDRAULICS, INC. 


formerly 


Geo. D. Roper Corp., Pump Division 
761 Blackhawk Park Ave. 
Rockford, Illinois 








LIGHTWEIGHT 
Housing is heat-treated Aluminum- 
Silicon-Magnesium, an alloy recog- 
nized for its pressure holding, high 
tensile strength, and corrosion re- 
lighter than 
iron pump of same capacity. 


sistance. Pump is 50 


BEARINGS 
Lightweight Aluminum-Tin alloy 
bearings for heavy-duty use. Unique 
design of bearings accurately posi- 
tions gears in housing. The four main 
bearings-support radial loads on shaft 
and also form full bearing surfaces on 
gear faces to accept all driving and 
thrust loads. 


RELIEF VALVE 
Adjustable low differential piston 
type relief valve is interchangeable 
for either direction of rotation. Can 
be removed without changing the 
setting. Adjustable in 4 overlapping 
ranges from 25 through 125 PSI. 


GEARS AND SHAFT 
Hardened chrome-iron pumping gears 
are cast.integral with hardened steel 
shaft. Construction promotes greater 
accuracy and hardness thus giving 
juieter operation and long life. 


MECHANICAL SEAL 
Precision lapped face seal for positive 
shaft sealing. 


PORTING 
Standard 3” pipe tap ports are hori- 
zontal and on opposite sides of case. 
Design permits full capacity flow to 
and from pumping elements. 








Public Affairs Committee 
approved by Api Board 
CONSOLIDATION of the activities now 


conducted by the American Petroleum 


Industries Committee and the Oil In 


formation Committee has been ay 
proved by the board of directors of 
the American Petroleum Institute. The 
ultimate result of the move will be th 
formation of a Public Affairs Com 
mittee, to be composed of industry ex 
ecutives versed in the public relations 
field. The new committee will be ri 
sponsible to the AP! board of director 
the formation plans calling 
appointment of a public aff 


tor 


J. Verne Resek heads 
own Burner Mfg. Co. 


INDUSTRIAI 


of Cleaver-Br 
Wisc. Resek, f 
f the division for Cl 
begun construction of 
Monroe, Wisc., whet 
of commercial and 
gas burners will be pr 
The sale served t 
petition between tl 
sion and the boiler divis 


Brooks 


Reservations climb for On! 
N. Y. Coliseum Exposition 


SPACE RESERVATIONS continu 
for the 22nd National Oil 
Air Conditioning Expos 
held in conjunction witl 
nual Out Convention 
June 9-12. Ralph Beck 
director of OHI, rev 
60% of the total 
York Coliseum has 


sery ed 


sp 


The convention pros 
planned with special n 
and conferences t 
ment of the oilh 
equipment, heating oil 
promotion, manufactur 


and service 


January 
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COMPARE! 


KEY FEATURES 


ALL IRON AND STEEL 
CONSTRUCTION 

We plass oF soft metals Nothung te crack. cig 
© wear ov! 
CORROSION. PROOFED INSIDE AND 
OUTSIDE r 
New porceian lke plastic finish on Both inside 


ant outside swrlaces of fiter body umperviess te 
water acids 200 oF 











AIR VENTS ON BOTH INLET AND 

OUTLET 

Allows binec ©; of bne wctheut Gricenmecting 
oo — 

CHOICE OF INLET AND OUTLET 

SIZES 

Available either with standard §\° pape 

of att ® 2! sig hy extra cost 


CENTER BOLT TORQUE RESISTANCE 
OVER 300 IN-LBS 
inprowed esiye « [M\tands Marmem tightening 
withou' stripoeny of reads of distorten of Bowt 
WON-SWELLING, LEAKPROOF 
BUNA-N GASKETS 
Seat in wpecia! cupped vim of bow! for pesitive 
veal Detweer 25 and dow! Ne messy leakage 
or fumes 














DEPTH-TYPE WOOL FELT ELEMENT 
OW cleaned ‘rough entire ttuckmess of cartridge 
te center core not just at outer sertace. Grester 
Girt capacity defore changing elements. 





PATENTED LINT REMOVAL 
Bonds aff bet particles te woot felt preventing 
escape inte fue! ines 





MOISTURE AND CONDENSATION 
REMOVAL 
Woel felt removes moistere as well as Girt 
parhictes only tering medium effective agamst 
doth 
LARGE SUMP AREA 
For trapper g and Dotding large quantities of water, 
scate ef: 
































TOTAL KEY FEATURES 





GENERAL HERE’S PROOF of superiority! This chart compares all of the nationally-advertised, leading 
makes of fuel oil filters FEATURE FOR FEATURE. . 
comes to the KEY FEATURES which determine performance — and sales! 


. shows exactly how each rates when it 


All of the “name brands” are included; yet only GENERAL FUEL OIL FILTERS have all 10 


of these key features. The ‘‘next best” filter has only 4 out of 10. One make doesn’t have 
a single one! 


These facts should be a graphic reminder to COMPARE before choosing any filter. As we've 


said all along, compare basic features and you'll stock and sell America’s Original — and 
still the FINEST — General Fuel Oil Filters. Over 5 million sold! 


Goodwill Builder! CLEAN RIGHT Soot Remover is Here’ A 
Fuel Oil Fils the answer to soot-packed flues! Take a con slong midifer So darieasient Generel — 
I i ers on your next service call. Destroys all soot swiftly mind. No ne S 
and safely .. . up to Ve 


in 2-5 minutes. Scientifica aoe AE 


? . 
; lly humidifies— : 
Pe na Nl y humidifies—automatically 


and Still FINEST! 


PRODUCIS — 


V 





It pays to use 


Genuine 
Factory 
Replacements 


arktrose? 


VER the last 
years scores of oil burner 


twenty-five 


manufacturers have bought mil- 
lions of electrode assemblies from 
us for their original equipment. 
When you order SPARKTRODES 
from your Jobber, therefore, you 
are assured of getting genuine 
factory replacements. 





Wherever you are, there’s a 
SPARKTRODES Jobber near you. 
We back him with the greatest 
variety of assembly designs, insu- 
lators, bus bars, cable and fittings 
available from a single source. 


yarktroee? 


DIELECTRIC 


PRODUCTS COMPANY, INC. 
Jersey City New Jersey 


ves in 3) States and Canada 
Jobbers @ Cgast-to-Coast 


Reg. Trade Mark 


The contemporary four-story aluminum and glass building shown in the picture 


is the 
six ac” 


-w home of the Philadelphia Sales Division, Gulf Oil Corp. Located on a 
vet the building will house some 600 employees. W. D. Nelson is division 


g i manager and J. B. Kelley is manager of retail and jobber sales. 


Heil-Quaker created to make 
heating, cooling equipment 


A NEW 


Pie , 


FIRM, the Heil-Quaker 
is been formed thr ugh the 
tion f the central domestk 
and airconditioning division 
Heil Co., Milwaukee, Wisc 
iting plant 
Tenn 
ned by the 
nkakee, Ill 
on will manuf 
line 
at the 

¢ with admini 
and research center at 
Tenn. Heil-Quaker will 
line of equipment ranging 
the smallest space heater to the 
Lircondition 
utput. The new firm will 
maximum research 
fort on all domestic 
LITCe nditi ning 


problems 
integrated ri 


center 
Co. is the principal owner 
, with Joseph F. Heil, 
Heil C oming 
lew president 
W. Milligan, Chi 


rmer president 


Mira 
orp., Chicago, III currently 
ind member of the executive 
mmittee of that Universal 


New Castl Pa.. and 
United Wallpaper, Inc., Chicago, III. 


firm, 


Rundle Corp 


Milligan 


George E. Hochstein, formerly 
eral manager of the Heil heating 
cooling division, has been m 
rector and vice-president in 
sales for the new firm 

F. Milton Jordon, former Heil Co 
executive, | 


of the 


continues as director 
central heating and aircondi 
tioning division of Heil-Quaker, which 
includes furnaces, boilers, conversion 
burners, and year-round aircondition 
ers; Peter Costomiris, former general 
sales manager, Quaker, is sales man 
ager of the Quaker division of Heil 
Quaker, which includes space heaters 
Present distributors of Heil equipment 
will retain that line, while the pres 
ent Quaker distributors will continu 
to handle that line 

The Heil trademark will be retained 
on all central heating and aircondi 
tioning equipment and the Quaker 
name on all space heating products 


Earl R. Martin and Roy L. King, 


former Heil Co. executives, are secre 
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the quality tells ...the quality sells 


Jo TROL 








ay 


Convertible fo gas adaptable for 


Jamitrol ALTOID ON sunmer | oling 








Advanced Janitrol engineering—new automated 
production methods—volume building sales leader- 
ship—all add up to more profits on every sale. This 
new Janitrol pricing plan lets you move in on com- 
petition with top-quality Janitrol products at 
really competitive prices! 


As a Janitrol dealer qualified under this new plan, 
you'll keep your working capitai working, instead 
of “freezing” it in inventory. You'll have the 
inventory you need for prompt deliveries, better 
service, year ‘round. 


Makes Janitrol cooling and heating easily available 
to the six out of ten families who haven't the cash 
but have the credit. . . on easy installment terms 
No down payment. Up to three years to pay 
Finance up to $3500. No risk or recourse to dealer, 
no collection problems. Eliminates red tape and 
delay. Keeps “hot” prospects from cooling off! 


First really Q-U-I-E-T line of 
oil-fired winter conditioners 
in the industry! 


BET ae = Re ee : _— ” A high-impact, sales-producing merchandising pro- 
It’s a revelation when you switch on a new Janitrol oil-fired winter gram created by Janitro!l for your needs, your 


air conditioner. You'll scarcely notice when its powerful Jet-O-Mizer market, your profit ambitions! Newspaper ad 
‘ a mats, radio and TV musical announcements, 
hi-pressure burner and floating blower and motor go into action. window and in-store displays, color-illuminated 
’ : P 5 —§ ied Janitrol 
‘ . yu! outdoor signs—all yours as a qualified 
Here's > menens that sells tor _— dealer. And Janitrol sets up the complete program 
And, while superb, engineered-quiet headlines the sales appeal to the last detail, saves your time for selling 


built into every new Janitrol oil-fired winter conditioner, it’s by no 
means the whole story. 


There’s compact, space-saving new design all through the line, 


that includes high-boy, low-boy and A complete merchandising program to help you 

: - my snare your share of the new house market. Chock 
down-flow models. There are beauti- full of tested promotion ideas that give you a 
fully styled insulated cabinets and running start on competition—let you offer the 
“ij > ‘ builder a service that enables him to upgrade his 
adjusto-bolts for easy lev eling on low- houses with quality Janitrol equipment, appeal to 


boy models. There’s the famous Jani- more prospects, stay competitive! 
trol heating heart of tempered-tough 
welded 14 ga. steel. All models are 
readily adaptable for summer cooling 


This great new Janitrol oil condi- Today, Janitrol recognizes a new era in company- 
dealer relations. The days of “playing it by ear” are 
no more. There’s a need for continuing close 
advantages Janitrol offers to give you ———— pr —qoy : pay ad 
* : bs yet - or exchange of ideas. e Janitrol Select Dealer 
the GOLDEN KEY TO PROFITS Program makes these things possible, and gives 

This new Janitrol Low Boy is styled to steal sales . . -< y . 2 
from your competition. Like all Janitro! oil in oil-conditioner sales! Read about _ a benefits — Business development 
conditioners, it is easily converted to gas; engi- counsel, training schools, prizes, vacations, to 


neered for efficient operation with companion the rest of them right now! mention a few. Right now's the time to qualify! 
cooling unit. . 


at Of : . . . ~ ° 

K Fcaretned bs \ tioner line is just one of seven big 

Good Housekeeping 
tor 


48 soveansis WET 


JANITROL HEATING AND AIR CONDITIONING DIVISION ic al TO PROFITS 
Surface Combustion Corporation, Columbus 16, Ohie with i ARE Ts Pry a 


Ask your JANITROL representative for 
; sti the facts or RUSH THE COUPON TO US! 
COMPANY : — ae i tomme) ley Wale). 

ADDRESS _ ; - ( 


Please show me how Janitrol’s 7-point program for In Canada: 
SALES can give me the GOLDEN KEY TO PROF:TS. Moffats, Ltd., Toronto, 15 


NAME 
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_ZONE 


— aoneniteiile cooled summe nditioners, combination heating 


Fill in and MAIL TODAY! relelilile Mmaelileliitelits 


heaters, convers burne Wiel. lm a@ele)icteMelile Mell, 
CITY : i 








month. Among them are Bob Whit 
ney, former president of the National 
Sales Executives Club: Gordon W. 
McKinley, director of economics, Pru- 
dential Insurance Co.; Edwin B 
George, director of economics, Dun 
ind Bradstreet and Vance Packard, 
vuthor of the “Hidden Persuaders.” 
Opening January 19 at the Conrad 
Jordon Hilton and Sherman Hotels and Chi 


wo Coliseum, the builders nven 
tor engineering, 1 
Heil-Quaker. Henry 
with Quaker, is : ' , 
<" ° booths, mn the thre 


sold 


” Diversification cl 
Iron Fireman to market. ES BPS 


n features an exposition for which 


ll the ivailabie xhibit spa 


wu mpoan 
mpan 


service Conco equipment vith products 1 


ns being exh 


Rural Areas big Market as 
H. D most Farms are electrified 
Ill. Manu 


ntinues ¢ 
with Tron lion of the 4.8 million farms in the 


APPROXIMATELY four and a half mil 


use st 


United States had central-station ele« 


tric service on June 30, 1955 acc 
ing to the U. S$. Department 
ulturs 


This is six times the number 

Several Experts scheduled cases that had ee Se, Se: eee 

: rlier. The three states bordering on 

to address Home Builders she: Macie hene 6600) oft all Maan 
VN speakers hav n power lines 

idress the five-day The next door neighbors, the moun 

in states, have the lowest percent 


88.8 in the nation. Only five 


Fueloil marketers for Socony Mobil Oil Co., Inc., New York City, visited the com- 
pany's Paulsboro, N. J., refinery to learn the latest details about the new hydro- 
desulfurization unit which has made possible improvements in the quality of Mobil- 
heat. The unit is shown in the background. At left, L. E. Cranston, refinery manager, 
shows the men a sample of the treated home fueloil, from which harmful non- 
hydrocarbon components have been removed. Following Cranston from left to 
right are: E. T. Morrison, R. M. Wilkinson, W. E. Davis, C. H. Fay, K. Darling, 
W. S. Ware and L. S. Marshmen. 


QUALITY is our business 
.. Without any compromise 


2 AND ONLY 7, 
C GIVES YOU ALL THREE — 
. FLEXIBLE COUPLINGS 





Regular Set Screw 
Splined 
Jaw 


Only Guardian gives you these features— 
@ ROLL SPINNING—Exclusive process joins all 


three components at one time—while in final op- 
erating alignment. 


BRAIDED RUBBER—Ground to absolute true con- 
centricity. Furnished in BUNA-N TUBE and NEO- 
PRENE COVER. Lateral and angular alignment 
requirements fully met. 


ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required. 


Over 5,000,000 Guardian couplings are os 


inal equipment. This is your assurance of 
L) + quality ond universal acceptance in the 


2. Oil TANK VALVES 


No. 1910 B 


Check These Superior 
Guardian Features— 


@ Metal-to-meta! seating. 
@ Highest quality machined bar 
stock. 


@ Greater wall and body strength. 
@ Fusible linkage available in all designs. 
@ Valve designs for avery type of installation. 


3, QUIK JOINT 


Stee! compression 
fittings for con- 
necting steel pipe 


Patent No. 
2,685,460 


@ Eliminates threading of pipe. 

@ Decreases cathodic corrosion and electrolysis. 
@ Guwaranteed for pressure up to 2000 P.S.!. 

@ Allows 7° angular deflection. 

@ U.L. approved for oll and gas. 


Write 
fer free 
descriptive 
Wtereture. 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-18 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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tes (Montana, Nevad 


FILL UNDERGROUND [amen 
TANKS QUICKLY 


1, New Mex 
ind Wyoming) 
‘ir farms elec 


n June 30, 


RECTORSEAL 


now offers 
a choice of 


‘he table below sh by states and 
I growth of electric service 


t OSs 


Farms Electrified 
{pril 1 June 30, 
1940 1955 
ind area Percent Percent 
Maine 51.9 94.0 
w Hampshire 
Vermont 
Massachusetts 





Rhode Island 


SCULLY 
VENTAFIL 


The portable fill and vent 
with built-in signal for 
underground tanks with 


straight drops. 


Simple to use: Whistles 
while you fill — you stop 
t| filling when the whistle 


stops. 








Saves time and money. Permits fill- 
ing at fast pumping speeds without 
danger of blowback or spill. 


Every truck should have one as 


standard equipment. 


om $3Q5O 


(F.O.B. Melrose, Mass 


SCULLY 
SIGNAL CO. 


174 Green Street 
Melrose 76, Mass. 


VENTAFIL is a registered trade mark of the Scu 
Signal Company. The use of a separate signal vent 


is protected by Scully patents 
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Connecticut 
New York 
New lersey 
insvivania 
Delawa 


Marvland 


AINS 


Montana 
Idaho 
Wvoming 


( slorado 


Mexico 
Arizona 
Utah 
Nevada 


1OUNT 


W ashington 


great 
sealing compounds 


REGCTORSEAL #2 


Fast 
Drying 


Soft 
Setting my 


, lhe posilive 
tak Preventie 


sont 


Slow 
Drying 


Soft 
Setting 


The rosilivt 
AK PREVENTED 


You can use either Rectorseal No. 2 or No. 5 
and be sure of leakproof connections. Both 
have the same positive sealing quality—the 
same smooth-flowing easy-to-use application 
that means speed and economy in use 


FREE SAMPLE is available on request 


Write today for yours 


RECTORSEAL Dept. "O" 
2215 COMMERCE ST. 
HOUSTON 2, TEXAS 


RECTORSEAL 


THE POSITIVE LEAK PREVENTER 


January 
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degree day deliveries 


an 
wyaee™ og 


WHO CAN GO TO SLEEP COUNTING PROBLEMS ? 


It’s too much to ask of any heating of sales and distribution. They are triple-refined heating oils, contain- 
il distributor that he work hard all ready to check your problems, to ing a new additive, give even, 
lay selling his product and still help you meet and solve them. cleaner-burning heat with lower 
keep close tabs on the many details Atlantic has been in retail customer service costs. And Atlan- 


his exacting business. 


marketing for some 87 years. All tic Heating Oils are available at 

That's why Atlantic provides a of this accumulated experience is conveniently located pipeline or 

staff of well-trained people to advise yours for the asking. It’s yours water terminals. That means con- 
ssist its distributors ... people when you need it, where you need it. tinuous, dependable supply. 


experienced in all phases Atlantic’s new and improved 


Ll ne ate ee 
ISN‘T AN ATLANTIC DISTRIBUTORSHIP WORTH LOOKING INTO? ATLANTIC 


HEATING OILS 


TERMINALS AT 


Providence, R. | Syracuse, N. Y. Akron, Ohio Mechanicsburg, Pa. Reading, Pa. Salisbury, Md. Albany, Ga. 


New Haven, Conn Wayland, N. Y. Allentown, Pa. Mt. Union, Pa Tamaqua, Pa. Richmond, Va. Atlanta, Ga. 


Albany, N. Y Newark, N. J. Altoona, Pa. Northumberland, Pa. Wilkes-Barre, Pa. Charlotte, N. C. Griffin, Go. 
Binghamton, N. Y Trenton, N. J Exton, Pa. Philadelphia, Pa. Williamsport, Pa Greensboro, N. C. Macon, Ga 
Buffalo, N. Y Gloucester, N. J. Greensburg, Pa. Pittsburgh, Pa. Wilmington, Del. Wilmington, N. C. 
Elmira, N. Y Bridgeton, N. J. Johnstown, Pa. Pottsville, Pa. Baltimore, Md. 
Rochester, N. Y Boston, Mass. Lebanon, Pa. 


Savannah, Ga. 
Spartanburg, S$. C. Jacksonville, Fla. 





Consumer promotion Piece |  — e is a 
| 


published for Dealers 
by Ont of America 


, I SHE THIRD in a series of six con 
sumer promotional pieces to be 


published by the Oil-Heat Institute of | 
America, Inc., now is being offered to | CA C-s & 


ill oil heat dealers for use as a public 





,e 2 Of mw « 


relati ns tool 
Entitled “Some Easy Ways to Cut 


Heating Costs” the colorful four-page 





Ider offers 12 hints on how the con 


sumer can reduce heating costs and at 


tne ime time avi d fuel waste Tl s 
pager dey ange agate : OIL TANK GAUGE 


piece, INO 253, is the follow 


to the previous pieces “To Keep for 1'/,” and 2” openings 


; ¥ Your House Clean,” which stressed 
, he cleanliness of oil heat, and “How 
ca é - aren Soir Egan h explained the 
OOTMASTER 
Furnace Cleaner *521 


An easy-to- cen 
WITH DISPOSABLE FILTER D> reise all-weather 

There’s no outside bag to worry about...no D> moe c top. 

bag that you have to empty...with NEW 

SOOTMASTER. This new kind of furnace > Plainly visible scale 





cleaner has a super-efficient disposable filter in even the darkest 
with throwaway bag inside the tank. Double places. 

filtering action guarantees cleaner cleaning. 
Light weight. Easy rolling. Preferred by pro- 
fessionals. 


Designed and en- 
gineered for inside 
or outside installa- 


G.E. & PREMIER OWNERS! MMA WY % 


> Heavy die-cast plug. 


a 
; > 
Some SPRING STEEL flexi- 
easy ble float rod. 


Replace outside bag with 
SOOTMASTER Filter Unit CONVERT 
tHRowaway Bac: to this... 


ELIMINATE OUTSIDE BAG All ; ‘ 
MODEL FU-I1A ; Tad moving parts 

Same Filter Unit as SOOT u ay 5 > hinged on durable 

MASTER Cleaner especially de ™~ 

signed to fit in the tank of 


@) 
G.E. and Premier Furnace <= Overall rugged con- 
Cleaners. Eliminates outside ~~ > CUT struction guaranteed. 


brass pivots. 








bag. Provides safe, sanitary 





way to dispose of soot and dirt 


Filter Unit complete with 10 Ee | | See | 
throwaway bags and quick- 


release tie cord 


Model UC-IA RIKY RS 
Brand new suction motor : ; 


unit plus FU-1A dispos- DISPOSABLE Dealer 
' ‘ 
able filter unit assures FILTER Mr: - 
quiet operation. Fits G.E ; 
If you do not stock this 

and Premier Cleaners. Big \ 7 
ciandiiien-aeidiamannen Pima trouble-free low priced gauge write 
FEN at $54.50 for sample. This fast-selling gauge 

, — : etire has exclusive features not found in 

i >i 4 LCS 

Dust bags and hoses for ) ’ : many of the higher priced gauges 
ofl jedanteinl seatiede. } : he inception of ti reasury of that will mean volume business for 
Order from your jobber. _ 1G Advertising, is available to dealers in , a 
Jobber inquiries invited. ¢ 

















without 
WRITE F UR 
Distributed in Canada by Imperial Refractories E FOR © LOW PRICES 





im 


URES OTA AN three pisses may be obtined | TATE RTS TG ee 
SUPPLY CO,., INC. Amer 3420 S. W. 9th St. 
W.HAVERSTRAW,. NEW YORK n 10 ‘ifth Avenue, New DES MOINES, IOWA 
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NOTE THESE OUTSTANDING 
NEW FEATURES 


9 


LIGHTER — less weight on supporting flange increases 


AF Pgh BR Eee «ok 


rigidity, reduces shipping costs. (For example, the 
new '< h.p. motor weighs 1.4 pounds iess.) The 
4 h.p. also is shorter with no power loss. Helps 


you achieve more compactness in your burner units. 


a 


REVERSIBLE—by means of terminal block on rear 


or itll 


endshield. Reversing leads equipped with quick 
connect terminals. Pressure fit metal protection 
cover can be instantly removed—no screws to 


unloose. Reversing instructions on inside of cover. 


MANUAL PROTECTOR IDEALLY LOCATED—on rear end- 


shield for maximum accessibility. 


Y LIGHTER 
Y MORE COMPACT 
Y REVERSIBLE 


FLANGE ENDSHIELD OILER MORE CONVENIENT— prevents 


transformer or other burner components from 


interfering with reoiling ’ This completely new Emerson-Electric 
Motor has earned immediate accept- 
ance because of its simplicity and 
compactness of design, plus the 


economy stocking factor which 
NEW FLANGED ENDSHIELD— meets all requirements for 


special lead locations q reduces cost. 


Available in % h.p. and “% h.p. Meet Under- Call, wire or write Dept.M-98 today for 
writers’ Laboratories specifications ‘for oil 


complete information. 
burner service. 


The Emerson Electric Mfg. Co., 
The new standard motor also is available in St. Lovis 21, Mo. 
non-reversible models. 


- 


S 
>» 


Since 1890 


4\ 





ANNOUNCES 
PRICES FOR 195E/ 


COST SAVINGS SAVINGS SAVINGS 


on Steel from Gigantic from Automatic 


SAVINGES Bought in Coils Presses 


MEAN 


' = 
PRICE Luxaire’s new, elec bce s 1,500,000 Luxaire uses Electric 


tronically controlled Pound Power Press Welding — and more 


lA Slitting and Shearing stamps out entire fur- of it — to manufac- 
e Line provides tre- nace side panels in ture furnaces faster 


mendous savings one operation. and better. 


NOW. WL UPCRADE PROFITS with the MOST COMPETITIVE Line of EVERYTHING 


Now, Luxaire makes it possible HEATING...COOLING...AIR CONDITIONING UNITS 
for you to meet the fierce compe- PLUS...NEW ASSEMBLED AND WIRED FURNACES 


tition expected for 1958, in a way 
t Oil A.C. Unit 


that will increase your sales 
5 Y Mapoce . Ww A.C. Unit : hy ‘; 
and profits! For 1958, Luxaire with Accessory GAS FIRED AND OU. FIRED Seehon ts heed 


offers the excellence of heavily Return Air Winter Air Conditioning Units and ; i Combustion 


. ; Re Cabinet -ounterflow Units! Gas — 75,000, 
constructed Heating and Air Con 0,000, 125,000 ond 150.000 Btu eE 


ditioning Units — priced to per- wiped = 96 eens Meatinn We —~ EB 
mit you to upgrade profits! ments! Oil — 74,800 and 112,000 ‘ 


Over the years, Luxaire has Assembled ond sete sate pices se Winter A.C 
provided increased sales and prof- Gocmerlen Rigid, | Aires 2) Gauge Cabinets! py 
itable business for dealers and Unit Excellence yeu can see ond feoll Cooling Coit 
jobbers everywhere — with fine, 
trouble-free units that are really 
competitive in price. At the same 
time, Luxaire has consistently 
invested in new tooling and pro- 7 
duction methods. ra [ ee g ‘ 

Today, Luxaire is an industry , " 
leader in advanced manufactur- — Morteentel Cen One Bemates 


© ° e . F c a 

ing — with cost-saving methods _—_ Air oF Water Basement Type = Counterflow Sten Meee sravity Furnaces 
H Cooled 2, 3 or Winter A.C. Units ond Utility Units 1S Burn Gas or Oi! 

that make Luxaire Furnaces and 5 H.P. Yeor Burn Gas or Of) Wd Utility Units 4 Oil Sizes 

Air Conditioners superior in con- Round A.C 

struction, while making possible Gas or Oil 


their low, competitive prices! 


Chamber 





Thus, Luxaire has solved youn 
problem of choosing between ex a 
cellence and price. When you ss 
want to feature excellence, you Sao 3 end 5 Ten 2, 3and5H.P 
have it with Luxaire plus an Gas Unit Conversion Water Cooled sala gg 
additional profit! When you need oy sea athe 
to compete with price, you can do A.C. Units 
so with Luxaire — and still make 


money! And still offer excellence! FASIER TOSELL THAN TO COMPETE AGAINST / 


Compressor-Condenser 
Units with Duct or 
Plenum Type Coils 


C. A. OLSEN MANUFACTURING COMPANY . . etvaria. onto 
+ 


HEATING & AIR CONDITIONING UNITS 


January 


1958 





Industry had just a fair Year 


Oilheating registers 4% Increase in Number of Users on Sales of 609,905 in 1957 


1) RIN 7 installations of d 

mest burners and units ¢ 
timat t ) 905, representing a 

previous year, ap 


lume sold in 1949 


Automatic Heating Trends 


ANN aT 


SALES 


Total 


~wwhirrr 
awoveo 


ANN Ww 


we 
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ANNUAL SALES 


AUTOMATIC HEATING TRENDS 





ASBURNERS 
GAS \ 


OILBURNERS ) 


y 
4 








OPERATING END OF YEAR 


I 


wt 


STOKERS 




















shipped from factories in 1957, De 
lucting the 39,000 burt ind units 
stimated to have been exported and 
making a slight adjustment for a down 
ward change in dealers stocks result 1 


Final 


figures will be computed, of cours 


the 609,905 estimate for 


later in the year when complete re 
ports are available on 
ments and exports 

Total sales of automatic 
ilburners, gas burners and 
1,614,848, com 
Total 


Oilburn 


+rs—dropped 11% to 
pared with 1,809,508 in 1956 
sales in 1957 were divided 
ers, 609,905: gas burners 992.530: coal 
stokers, 12.413 

All three types of heating declined 
installations 


during 1957: oilburner 


were down 14%: gas burner sales de 


9% and coal stokers off 6% 
At the end of 1957 
c 


ing installations in use has risen 6% 


‘ reased 


automatic heat 


to 19,560,522 
452,422 
all automatic heating 1 


of 1957 


as compared with 18, 
in use the previous year. Of 
1 use at the end 
oilburners accounted for 9, 
57,742 installations or 46.3% of the 
otal; gas burners represented 50.2% 
f the total or 9,812,052 jobs: coal 
stokers continuing its decline dropped 
to 690,728 installations, 3.5% of total 
installations in use 

The breakdown shows this division 
by percent for the past three years and 
number of 


includes the 1utomatic 


heating systems in operation at the 


end of 1957: 





Operating 

12/31/57 

9,057,742 Ojilburners 46.3 
690,728 Stokers 


19,560,522 


Total domestic burners 
used in oilheating installati 
1957 are shown in TABLE 2 
comparative figures for prev 
the number in use at the end 
year and the retail and facto 
of annual sales. By December 
oilburners in use had increas 
ter than 300,000 to a total 
742. a 4% increase over the 
in Operation a year earliet 

Taking the 609,905 
mated to have been inst 
there was a net gal 
(53.3% of total sales) 
number operating. The net 
arrived at this way: Ft 
609,905 burners and units 
ducted a total of 151,256 
installed to replace old, wort 
obsolete burners, resulting 
of 458,649 new oil customers 
of 1957 sales. Then deducting 
of 133,352 oilburners estin 


have been removed and repl 


DOMESTIC OILHEATING SALES 


BURNERS AND UNITS 


IO) 609, 905 

NR uy 709,192 

1995 TT TMM 608,805 

1954 I 738,048 

1993, I 823,365 

1982 TO 777,604 

951 (MM 675.060 

1000 TM 84 8, 875 

1949 OT 674, 772 

1948 TT 4.55, 245 

1907 

1946 TO 492,593 

1945 MM 145,596 

1944 Hh 49,975 

1943 Hl) 33,445 

1942 Billi 99, 5/4 

1944 A 332, 250 

PREWAR HIM 229,700 (AVERAGE /936-40 

100 200 300 400 500 600 700 80 
THOUSANDS OF BURNERS 









































HI 888,083 
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3 5 Total Domestic Burners and Units 
9,812,052 Gas burners 40.2 8 46.9 Retail Value 


+ 


TABLE 2 


No. in Use 
Factory Value Year (End of Year) 
1930 648,500 
1931 747,300 
1932 831,120 
1933 914,280 
1934 ,012,870 
1935 1,152,125 
1936 1,340,675 
1937 1,530,545 
1938 1,667,745 
1939 1,862,330 
1940 2,135,125 
194] 2,402,060 
1942 2,386,290 
1943 2.375.455 
1944 2,392,265 
1945 2.517.055 
,007 1946 2,821,044 
759 1947 3.650.514 
114,106 1948 3,975,773 
2.660 1949 4.490.535 
582,300 1950 5,172,134 
123,630, 1951 5.704.556 
145,487, ) 1952 6,345,876 
204,289 1953 7.017.609 
185,826.00 1954 7.581.973 
, 73 1955 8 255 
184.950.{ 1956 
153.196.06 1957 


oF ¢ 


increase during 
$378, compared 
t $368 reported f 
furnace-burner unit 
iverage price to dealers 
4% trom the $282 
the previous year 
The retail and wh 


rel rted here are weight 


verages based on total 


The types of oilburners sold 


19 remained virtually 
with high pressure 
the most popular ar 
83.4% oft total sale ~ TI 

slight drop from 
pressure burners wet 

f the year’s installations 
sure oilburners rosé 

compared witl 

vertical rotaries dr PI 
1% to 4.6% in 1957 

ilburners remained 

S% It should be rememi 
these vaporizing burner 
tral heating installations and 
those used in floor furnaces and s] 
heaters 

The tabulation separates oilburt 
sales by types of burner, including tl 
percentage for each type for the 
two years, a prewar average in percent 
of total sales and an estimated 1957 


total for each: 


January 


1958 








OILBURNER SALES BY TYPES 


= FIVE-YEAR 
PREWAR AVG 
VERTICAL ROTARY 


[EJ VAPORIZING 











TABLE 3 


Domestic Conversion Ojilburners 

No. in Use 
ales Retail Val: Factory Value Year End of Year 

400 400,000 $24,648,000 1930 648,500 

,000 ,310,00 16,640,000 1931 747,300 

200 36,911,00¢ 12,068,000 1932 827,320 

),800 3] : 10,423,000 1933 902,680 

3,990 33,116, 11,681,000 1934 991,980 

825 3,373, ) 13,408 ,90( 1935 1,115,125 

,430 5 000 18,558,401 1936 1,281,305 

,920 ,181, 60 15,903,106 1937 1,446,295 

3,850 ) 2,60 12,154,200 1938 1,559,675 

,020 8,004 15,601,600 1939 1,719,940 

3.845 900 18,152,200 1940 1,933,605 

,965 59,490,200 19,275,200 1941 2,113,160 

658 16,552,700 6,090,900 1942 2,073,260 

363 1,885,800 1,837,200 1943 

7,885 10,607,800 4,184,600 1944 

‘ , ,680 34,292,200 11,249,900 1945 
ng 170, a IOw 3.861 151,258,100 48,625,800 1946 


url , \ 
st the dealer $147 ,615 262,489,000 83,701,900 1947 


3,020,741 
— a 312,170 131,735,700 36,523,900 1948 3,208,365 
= ee OM ,748 155,143,300 47,160,000 1949 .568,024 

rs were sold by man 013 214,020,600 65,665,400 1950 4,057,412 
1,267 189,475,000 55,363,000 19§1 4,433,834 
2.768 203,538,000 64,047,000 1952 4,881,476 
,042 140,591,000 42,789,000 1953 5,193,160 
936 96.360.006 24.843.000 1954 5.426.444 

024 91,107,0 2,415,001 1955 5.609 


following table ar ,206 61,785,000 16.680.000 1956 e959 


5 445 


wwren wre 


we 


just $2 cheaper 


wholesale prices 


194 


' 158,575 56.611 19.223.200 1957 5.808.303 
| averages 


WHOLESAL! *Revised 

1957 1956 Estimates of conversion oilburners in recent years have been based principally on 

$ 96 $ 98 what type of installations dealers tell us they make. The “No. in Use” figure n be high 
ow pres 147 194 since quite a few burners originally installed as conversions have been replaced with oil 


Vert. rot 162 164 fired units. 
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EEEZ3 REPLACING HANDFIRED COAL MU) IN NEW HOMES 
REPLACING OLD OILBURNERS ZZ REPLACING STOKERS S55 REPLACING GASBURNERS 











Oilburner Replacements TABLE 4 
—— steed 15 Conversion Burner Price Trends 
56,315 1941 l Il FACTORY 

33,170 1942 33.3 Ave ” change Aver. % change Aver’ % change Aver. 9% change 
pet 3 a age prev. yr in ret age prev. yr Min prev. yr 
29,847 1945 $692 . z $240 
36,540 1946 3.0 29 195 
58,613 1947 160 
90,750 1948 140 
58,200 1949 129 
96,960 1950 118 
91,808 1951 98 
103,283 1952 94 
104,567 1953 3 86 
118,080 1954 0.2 7 79 
119,483 1955 14.5 : 8 
141,838 1956 ).0 233 - 10 : 76 
151,256 1957 24 25 + 7.2 t 81 
4 - 2 85 

86 


$109 
9 
88 
85 


6 
9. 
10. 
8 
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two groups total the 38.4% 
oilheating installed to replace 
fuels. Total burner sales in 1957 
divided: 

New Homes 


Replacements 
Conversions 


Ino w 
oan 


an 
++ 
AD A IORAMUALRY RK RAN WO 


+ 

Ip OMS 
RM, 
) 


m-"@oO. 


609.905 


A further breakdown of oilburner 


replacement sales reveals that during mpared with 379% in | heating incurred some losses t 


= aoe. a 


ther 


1957 dealers installed straight conver Here's how dealers reported on the fuels. The table shows details of th 


sions for 39% of the burners taken types of oilburner replacements they 133,352 oilburners which were ri 
out, a slight increase from the 36% re made in 1957 These percentages are moved and am ther ty pe ol heating 
ported the previous year. Boiler-burner weighted national averages substituted. These ac : 


units were used to replace obsolete oil of all 


| burners in use during 1957 
. Cont Boiler Furnac , 
burners in 36% of the replacement in ae Unite. The division of oilburner sales dur 


ingland §6=. 38 % 1% 31% ing 1957 showed that 26% of the jobs 
crease from the 27% reported for the Mid —_ 28 13 used 
: “ _ South 12 33 55 < 
same purpose in 1956. Finally, fur Midwest 63 7 installed separately) ; 24% used boiler 
nace-burner units were in_.1lled when Pacific 35 3 62 
Total U.S. 39% 36% 25% 


unted for 1.5% 


stallations in 1957, a considerable in — 


conversion burners (oilburners 


burner units and 50% involved the in 


old oilburners were removed in 25% stallation of complete furnace-burner 


of oilheating replacement sales, as During 1957 as in past years oil- units. By way of comparison during 
January 
ae 
1958 





Losses to other Fuels heating in use, a slight drop from units as percentages of total sales for 
LOST TO 65.6% recorded for the same category the past two years and a prewar aver- 


Be 7 
Coa! in 1956. Boiler-burner units at the end age are shown in the table 


wh of 1957 had been used in 12.5% of Oilburner firing rates reported for 
all installations, an increase from 1957 installations followed pretty 
12.1% for the same type of equipment much the traditional pattern. Gallon- 
the previous year Furnace-burner age Capacities up to 1.65 gph ac- 
units were functioning in 23.4% of counted for the bulk of the jobs. Dur- 


all domestic oilheating at the end of ing 1957 these capacities were used 


f total operating, 195 

f total operating. 1956 ; 
total operating, 1955 trom 
total operating, 1954 
total operating. 1953 
total operating, 1952 Conversion burners (separately in Annual sales of oilfired boiler-burn 


1957 and this was a modest increas for 81% of all burner installations, 
22.3% indicated for the sam« compared with 86% for the same 


group at the end of 1956 group in 1956 


stalled), boiler and furnace-burner er units. retail and factory values of 


divided: Conversion a ; and 


units the number operating at 


iler-burner units 


burner units, 49% What Kind of Equipment 


the end of each year are contained in 


J TABLE 35. Boiler-burner units installed 
1 more heavily this dy Lvs —— in 1957 

oa f _ daa loalers wi 2 ‘ 
from our dealers wh 26.0 24.0 onversior 0.5 to 24% f total sales. In 1956 boiler 
juipment they had in 4 - a b.. burner units totaled 191,482, or 27% 


‘ : , <2 s1) ( . : 
on burners totaled f oilheating sales. The net gain in 


mounted to 146, wid qual 


rner units amounted *Calculated on revise: ng int 
account overlap in Census reports of burner TABLE 6 
shipments. If a plant manufactures an oil 
burner and combines it with a furnace or Prices of Factory-Assembled 
boiler of its own manufacture, data for this 
a equipment are reported under boiler or Boiler-Burner Units 
the end of 1957 wer furnace-boiler units. If a plant manufa 
ine ins ane j tures a furnace, but combines it with a 
Poy, * a rstheeeg burner purchased from another manufac Aver: % change Aver. % change 
livided: Conversion turer, data for this furnace are reported age prev. yr Min. prev. yr 
8 303: boiler-burner under warm air furnaces; data for the oil $905 a 1935 $723 
Bay , burner already have been reported by the aa 1936 566 
45 and furnace-burner burner manufacturer as a conversion oil UT nis 1937 516 
1938 482 
1939 441 
1940 365 
1941 378 
1942 473 
1943 361 
1944 450 
1945 $39 
1946 589 
1947 691 
1948 710 
1949 682 
1950 661 
1951 686 
1952 699 


1} Turnace burner units 
4.953 f all ilheat 


RETAIL 


oo s- 


14. Thus conversion burner. Estimates for these two years allow > — 
greater weight for reports from dealers on 507 - 
the type of oilburning equipment they sell 495 
547 
568 
533 
Boiler-Burner Units Hl 
No. in Use 770 
Retail Value Factory Value Year End of Year) 835 
1932 3,800 941 
1933 11,600 793 
1934 20,890 751 
$9,511,600 1935 31,400 793 
Hy 1936 46,250 775 
8,557,000 $3,795,100 1937 60,240 710 1953 703 
7,877,900 3,711,400 1938 73,930 749 1954 704 
9:744.500 4,286,100 1939 92,540 748 : 1955 704 
13,322,700 5,005,300 1940 118,560 755 4 1956 724 
21,874,500 9,717,600 1941 155,720 752 1957 727 
5,289,800 2,877,700 1942 163,040 
1,705,600 2,090,600 1943 164,240 
3,909,100 2,002,800 1944 167,040 sienna 
5,984,900 2,491,500 1945 175,165 2 1937 $246 
34,765,900 18,088,100 1946 219,131 1938 244 
52,650,000 23,014,700 1947 277,771 1939 208 
40,260,700 16,600,600 1948 318,417 1940 183 
43,872,000 20,027,300 1949 368,286 1941 201 
61,687,900 26,038,700 1950 434.401 1942 229 
46,573,700 22,688,300 1951 480,722 1943 231 
53,635,000 26.783,000 1952 537,799 1944 216 
82,427,000 45,393,000 1953 623,513 1945 233 
138,200,000 68.08 5,000 1954 780.204 1946 267 
143.271.000 69,529,000 1955 929,225 1947 310 
144,569,000 70,274,000 1956 1.058.074 1943 345 
110,075,500 5§,330,500 1957 1,136,145 1949 342 
.950 311 
1951 336 
1952 324 
1953 322 
1954 322 
1955 325 
1956 340 
1957 351 


1 for 64.1% of all oil 
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*Revised 
Prior to 1953 this table represented only the boiler-burner units reported to the 
‘ensus Bureau by oilburner manufacturers. It did not include units assembled either by 
boiler manufacturers in their plants or field-assembled by dealers. In 1953 it included 
hose assembled by boiler manufacturers but not by dealers, In 1957 it includes all three. 
ated as follows: By oilburner manufacturers, 54,159; by boiler manufacturers, 60,015 
lealers in the field, 32,203 
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boiler-burner units operating raised TABLE 7 


the total in use at the end of 1977 t Heating Boiler Sales 


> 5 . — y > §¢ ft all 
1,136,145, representing 12.5% of a CAST IRON STEEL 


3 Total No. for ’ Total No. for 
Retail and facrory average prices for Output oil Output oil 


factory-assembled boiler burner units 160.105 29.310 14,415 14,181 
are shown in TABLE 6, along wit! 186,560 41,922 19,242 18,622 
169,707 58,462 16,569 15,321 

average minimum prices Tor suc! 135.282 54.139 19,098 17,218 
equipment. Average retail prices for 146,919 61,070 23,658 21,857 
168,839 77,764 24,580 23,206 

boiler-burner units were just about the 1 178.076 80.176 25 666 14.173 
same—$752 in 1957, compared wit] 111,875 10,765 13,000 238 
e755 SO ; 81,500 8,852 3,550 230 
a in 3 verage minimums aad 15.760 19.140 3.310 168 
vanced slightly to $727, compared 66,740 20,088 16,008 10,979 
‘ith $724 in 195¢ ; 161,667 46,548 34,820 33,777 
with 9/24 in ». 1947 233,905 73,279 105.714 94,123 
Average prices for boiler-burne: 1948 180,345 61,781 92,718 82,716 
144,275 50,495 84,876 74,520 
194,509 76,406 166,836 156,325 

creases during 1957, up 3% to $378 159.007 68,214 92,892 86,950 
187,596 89,670 107,755 102,367 
208,644 99,706 113,814 106,985 
3.2% to $351. 208.438 104,219 104,062 97,818 


2 124,874 117,832 


- * 1955 250.126 125.063 
During 1957 oil boilers installed 95¢ 337 +s 106.143 5°523 


followed more or less the traditiona 5 209, 10¢ 106.¢ 51.1 195 97.652 97897 


burners in use. 
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pattern. Sizes up to 650 sq. ft. of net 
steam radiation accounted for 88% 
boiler jobs during 1957, compared 157 experienced lecline of 11 Data on furnace-burne 


with 85% in 1956. More specifically rding to preliminary es in 1957 and previous ye 


sizes up to 300 sq. ft. of net stear vast-iron boi led 209,106, ; tained in TABLE 8, plus information 


radiation were used in 28% of the in yn retail and factory values of units by 


“ : > 4 57 ee ] 1 
stallations in 1957, compared years and the number in use at the 


26% in 1956; sizes from end of each year. During 1957 insta 
sq. ft. of net steam were inst n shipped the previous yeat lat 


ions of complete furnace-burner 
45% of the jobs, 40% in 1956 ( 1} 


units totaled 304,953 or 
the sizes from 501 to 650 sq. ft., 15 stalled in | heating sy oilheating jobs. This wa 
of the sales made.in 1957 and 19% crease from the 49% of all sales ri 
1956. The larger sizes from 651 to 80 corded in 1956. At the end of 1957 
sq. ft. accounted for 12% of the 
in 1957 and 15% in 1956 


Cast-iron and steel boilers sold 


there were 2,113,294 furnace-burner 
units operating, 23.4% of all oilheat 


ing operating, up somewhat from 





SIZES OF 1957 OILFIRED INSTALLATIONS 


FIRING RATES BOILER SIZES FURNACE SIZES 
40% LESS THAN 1.0 GPH 28% LESS THAN 300SQFT 


= 


1% LESS THAN 50,000 BTU 
30% 1.0 TO 1.35 GPH 45%e 301 TO 500 SQFT 22% 50 TO 75,000 BTU 


11% 1.36 TO 1.65 GPH 15% 501 TO 650 SQFT 47% 76 TO 100,000 BTU 
6% 1.66 TO 2.0 GPH 12% FROM 65! TO 800 SQ FT 20% 101 TO 125,000 BTU 


7% 2.01 TO 3.0 GPH 10% 126,000 BTU AND LARGER 
6% 3.01 GPH AND LARGER 








January 
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o or 1,950,465 units operating at 
nd of 1956 

Retail and factory prices for fur 
burner units showed a general de- 
both in 


nimums during 1957. For example, 


iverages and average 


tail average prices dropped 8% t 
ompared with $598 the pre 
year. And average minimums at 
were down 7.2% to $543 in 
Factory prices recorded similar 
Average factory 


5 ON to $271 in 


smaller declines 
wert iown 
rom $282 in 1956; average mini 


dropped the same percentage, 


These price trends 


BLE 
timates Of Warm alr 


ents are shown in TABLI 


ABLE 9 
Price Trends of Factory-Assembled 
Forced-Air Units 


RETAIL 
Jo change Jo change 
prev. yr prev. yr 
Aver- Aver 
age Min 
$774 1935 $642 
662 1936 576 
573 1937 499 
$53 1938 481 
519 1939 402 
$25 1940 360 
582 1941 402 
611 1942 413 
613 1943 418 
62 1944 434 
1945 479 
1946 526 
1947 610 
1948 623 
1949 538 
1950 610 
1951 624 
1952 639 
1953 625 
1954 608 


1955 SRS 
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1937 $210 
1938 204 
1939 198 
1940 196 
1941 201 
1942 236 
1943 241 
1944 217 
1945 239 
1946 265 
1947 297 
1948 304 
1949 297 
1950 306 
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10. Over-all shipments were down 
19.1% to a total of 1,021,149, com- 
pared to a revised total of 1,262,406 
for 1956. The division between forced 
air and gravity units remained con- 
stant, following the pattern of recent 
years, by accounting for 93.9% of 
total shipments, compared with 93.8% 
of the total in 1956 and 93.4% of the 
total in 1955. 

Total oilfired furnaces shipped dur 
ing 1957 amounted to 316,944, made 
up of 313,164 forced air units (down 
20.7% from the revised total of 395, 
066 units shipped in 1956) and 3,780 


gravity furnaces (also down 20% 


from the 4,723 gravity units shipped 
in 1956) 


During 1957 all types of furnaces 


TABLE 10 
Warm Air Furnace Shipments 


FORCED AIR 
1957 1956* 
11,110 Coa 14,535 
313.164 Or] 


634.888 Gas 5.110 


395.066 


registered declines. For example, coal 
forced air furnaces were down 23.6% 
in 1957 . ud coal gravity units were 
down 22.4%; gas fired forced air fur- 
naces showed an 18.1% decline and 
gas gravity furnaces were down 18.2% 
from totals recorded during 1956 
Furnace sizes installed during 1957 
as reported by our dealers indicate 
some slight preference for the large: 
sizes. During 1957 furnaces with ca 
pacities up to 100,000 Btu accounted 
for 70% of such installations, whil 
in 1956 furnaces in this group were 
installed in 79% of the warm air jobs 
In 1957 increases were noted in the 
101,000 to 125,000 Btu sizes, 20% in 
1957 and 15% in 1956, and in the 


larger than 5,000 Btu category 


where 10% of the furnaces wer: 
for jobs of this size in 1957, compared 
with 6% in 1956 
Commercial-industrial burners 
for oilheating were about 12% 
, 


in 1957 when 31,762 such burn 


were installed as against a revised t 


959.162 1,18 


27,612 
3 7280 


61.98 


1,021,149 


*Revised 


Sales 
3,175 
7,620 
11,390 
11,290 
16,900 
36,410 
55,295 
18,543 
5,445 
5.590 
16,889 
38,602 
155,414 
100,290 
118,640 
156,661 
139,062 
165,629 
325,229 
302,600 
371,242 
347.504 
304.953 


GRAVITY 
Coal 
Oil 
Gas 


Retail Value 
$2,457,400 
5,044,400 
6,526,500 
6,243,400 
8,771,100 
19,115,300 
32,181,700 
8,029,100 
1,691,900 
3,471,400 
8,968,100 
25,429,000 
103,039,500 
65,389,100 
63,828,300 
95,876,500 
94,562,200 
107,327,000 
205,582,000 
194,572,000 
223.859.000 


207.807.0000 


167.724.100 


"1 


ll ot 36.027 


installed during 195¢ 


is an indicated gain of 28,58¢ 


number of such burners operating, * 
that at the end of 1957 they increased 


4.4% 
} 


pared 


burners 


1956 


TABLE 8 


Furnace-Burner Units 


Factory Value 


$2,540,000 
2,427,300 
3,464, 506 
7,646,100 
12,939,000 
5,099,300 
1,503,200 
1,464,600 
4,104,000 
12,293,200 
50,043,300 
30,989,600 
35,473,400 
48,878,200 
45,579,000 
54,657,000 
116,107,000 
92.898 .001 
113,229,004 
97 996 01K 
82? 642.306 


the 


operating 


cet vils 


Year 
1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942 
1943 
1944 
1945 
1946 
1947 
1948 
1949 
1950 
1951 
1952 
1953 
1954 
1955 
1956 
1957 


a total of 677,635 as com 
649.049 


ommercial 


December 


in TABLE 


No. in Use 


(End of Year) 


5.600 
13,120 
24,010 
34,14 
49. 850 
82,960 
133,180 

149.990 
150,750 
152,780 
167,980 
204,359 
352,002 
447,277 
554,225 
680,321 
790,000 
926,601 
,191,936 
1,435,325* 
1.716.809 
1.950.645 
2,113,294 


*Revised 

Prior to 1953 this table represented only the furnace-burner units reported to the 
Census Bureau by oilburner manufacturers. It did not include units assembled either 
by furnace manufacturers in their plants or field-assembled by dealers. In 1952 it in 


cluded those assembled by furnace manufacturers.but not by dealers. In 1957 it includ 


1951 316 
1952 311 
1953 300 
1954 294 
195% 280 
1956 280 


1957 269 
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udes 
all three, estimated as follows: By oilburner manufacturers, 97,585: by furnace manu 
facturers, 186.021: by dealers in the field, 21,347 





TABLE 1L1 D 1957. 63% of t estimated to have been replaced by 
Commercial Oilheating lustrial burners installed were of burners and an additional 29,776 esti 
No. Operatir t listillate ty pe with pacitx ve mated to have been removed in favor 

Sales (End o 17 
14,990 : 
18,435 192.83 ils. Distillate burners thus In TABLE 13 appear preliminary 
19,380 10 y ted { y | f ¢ total and timate - g } ing inetallati 
13.955 ; de ci becca ma tor gas heatins stallat 
16,445 23 burners fi luring 1957, estimat 
> ; ' o 
yy be . minary information indicat ed approximately 8 
55,360 293,120 rop in domestic a1 mmercial f 992,530. This compares \ 
anaes 2 ae ne le up awe nite using ure of 1.087.110 for 1956 
30,515 288.812 to 60 lbs, of | per hour and mates are based on factor 
poe 31K nits using up t Ibs ne supplied by Gas Applian 
28,433 +5 I t nthracit I tuminou turers Association witl 
25,220 
34,737 
40.565 : t to be 12.413 mpared wit] iwures included record 
36,417 l 
41,021 E 
37.091 585,164 imber in u rend d ments, losses 
34,957 
36,027 4 4 
31,762 7" { t r fir t total piled by Gas HEAT rt 


the remaining 37% used f gas heating equipment. TABLE 


le for 12 months. Bef 


hipments without 


sales and inst 


*Revised t nt t toke! — mite ist 
957 estimates { 
installations 
burners, 1 
Domestic and Commercial Stokers 
T otal LAS LASS 2 End fea nits The previ 


Sales 


— 
oe) 


144,758 1940 
182,956 1941 
79,062 1942 
17,765 1943 
31,603 1944 
119,279 1945 
181,223 1946 1 
61,596 1947 
76,477 1948 
29,994 1949 
19,635 1950 
19,174 1951 
18,801 1952 


3237 1953 
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216 1954* ing the 12,198 

277 1955 
3.206 1956 
2.413 1957 
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l 
l 
ved for oilburners to arrive 
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stimated number operating 


In 1957 then oilheating dealers gen 


er ally experienc ed 1 fair year They 


*Revised 


. were somewhat hard-pressed, particu 
TABLE I|3 -_— } } 
rly in some areas, but learned that 


Domestic Gas Burners cooperative oilheating promotion, for 


r 
Annual Sale xample, in individual markets is a p 
Boiler Furnace J 
Conversion Units 


21,687 10,201 6,6 88.55 1.1 

36,335 15,007 ) 36,385 I 310 Also, there is evidence that more at 

6,087 10,966 29, 46.465 352 ter being paid le 1 
800 3.485 ; a nee 1943 2 ntion 1s being paid to the sales poss 


tent, helpfui force to improve their 


mpetitive position 


3,180 5,217 3 51 82,430 bilities inherent in equipment modern 
14,183 14,959 6.81 33, Hi go cr aged pe 
400.000 32'500 ep care 27 §48 zation or replacement of old, less efh 
90,000 44,000 194 2 ient equipment. The fueloil-oilheating 
48,500 30.000 193,00 1948 2'53 Ri ili Soe k 
290.000 50.000 97 ‘ ‘ 4 1° EON lcaler 1s in a strong position here, De 
344,275 70,455 yi ) ) 195 4,087.30 iuse he is dealing with customers wh 
170,700 62,900 
234,240 60,825 : 5 2 5.332 
200,335 82,045 517,811 53 77.20 fort. Here certainly the dealer can 
223,550 71,115 652,531 47 1954 
207,760 89,005 } 2,20 
179,980 106,000 1,130 87,11 95 8 tomer, develop equipment sales and 
168,730 109,178 114.62 192.53 7 


rely upon him for their heating com 
strengthen his position with the cus 


maintain his list of satisfied oilheating 
*Revised users 
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Dealers with tighter Belts 


Current decline is disturbing, but Oilheating is deep rooted 


7 proved to be som 
ck for oilheating 
ough, of coursé 
in sucl 
f new equip 
I substantially as 
ture analysis on sales 
preceding this section 
mild winter reduced 
most of 


the 


ption in our 


iW areas tk 


point 

mpanies sold 5% 

ugh they added a sub 
tf new accounts 

» say that they actually 

he fueloil portion of 

We 


ilysis published eac h 


saw in the fueloil 
the profit per gallon 
high point this last sea 
maller gallonage coupled 
lheating equipment sales 


i hesitant mood 


ler i 
see that among the 
rting for this study 
7 was their best 
1s 11% had re 


We 


ire reporting 1957 


| 
ir Dest year 
t 43% 


49 had voted 


TABLE 
Dealers thought of 
ERS SELLING OILHEATI 


Best 
Year 


(,00da 
Year 


1 s/ 


10 48 
1] 4) 
4( 


50 


43 


SELL 


IN DEALERS WHO 
13 38 


TABLE 2 


N ANI 


Whe 


bine these two better columns 


that Way ab ut 195¢ 


that 549% in this past 
ither their best or a go 


in 1956 we had 80% of the reporting 


lealers in these tw lumns. In the 


1¢ 


last column we see 11% reporting 


7 only 3% 


1957 as a poor year, while 
had felt that way about 1956 

At the bottom of this table we have 
separated the oilheating dealers whi 
Her see that 51% 


report the past year as cither their best 


sell no fueloil we 


or good, while a year ago 67% checkex 
one of those two columns to represent 
1956 

We recognize that all dealers would 
not use the same yardstick in such a 
classification so this could not be con 
sidered a quantitative measure of in 
dustry affairs. Rather it’s more psycho 
logical or state of mind and as such it 
is extremely important because it s 
vitally affects their future activities 

There is one important considera 
tion that has been too little recognized 
We all know that a considerable rea 
son for the 14% drop in oilheating in 
stallations this past year was the de 


Natural 


Was not 


cline in new home building 
ly this 

the only 

1957 ince 
represent well un 
half of 
installations 
Nonetheless, a 
TABLE 2 


tactor 
new homes 


der our 


wt 
te 


I 


study of 


Ite & 


brings out quite a 
T h e 


revelation. 
35 

NO OIL 

42 


Who Sells 


Homes Built by Areas 


PERMITS 


195 


9 MONTHS 1957 


os 


DEALERS APPRAISAL 
OF YEARS*PROFITS 


1956 











hgures here cover dwelling | 
sued in the first three quarters 

Notice that while the decline ni 

ally has been only 9.6% from 

was much greater in the pri 

heating areas. The three sections 
country showing the sharp declines in 
home building were New 
Mid-Atlantic and Midwest 


gions, which include only 


ae 
England, 
Th Se Te 
half of our 


states by number, contain 85% of all 


TABLE 3 


the New Home Oilheating? 


TEW HOMES 
Percent Factory 
of Total to 
Installations Builder 


SOLD BY 


Fuel il 
Distrib 


utors 


632 
,584 
308 
,174 
24 
35,038 
147,248 


New England 34 53 
Metro New York ) 46 
Other Mid-Atlantic 21 4( 
South Atlantic l 3 22 
Midwest : 3 18 

Pacific Northwest 22 
ALL SECTIONS 1957 l 34 


720,294 651,224 ALL SECTIONS 1956 33 
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OIL MEN SELL LARGER SHARE 
OF NEW HOME OILHEATING 


NEW HOME O/LHEAT/NG 
WAS SOLD Br 





* 















































in other heating equipment; 7% 
burner service; 45% in fueloil 
so on. 

It should be understood at thi 
point how these companies were 


lected. The determining qualificati 
was that they sell 
ment regardless of 
might be selling 

It turned out that 
who gave us their figu 
onsiderable exter 


Dusiness 


ouheating equipm 


combinati 








of the oiulburners now 
The Southern, Mount 
cific areas which have 


other fuels have had 


moderate home building 


ourse, in the Pacific 
strong oilheating in W 


1 
} 


Oregon but tl 


vis does not 
ture materially because C 
90% of the homes built 
tat Pacific area. 

While on the si 

>in TABLI 

tor only 37% 
installati ns m ide 
quite a drop 
portion of 
ration of the channels t 
lheating is sold to new 


ments. About one-sixt! 


lirect from factory t 


third 


Dealers 


New England 
Metro New York 
Other Mid-Atlantic 
South Atlantic 
Midwest 

Pacific Northwest 


ALL SECTIONS 


ALL SECTIONS 
Large Citie 
Medium Citie 
Small Citie 


52 


see In TABLE 5 tl 
ustry salesman 
many would hav: 
selling only equipm 

Having fueloil to | 
ome makes a pretty n urrang 
ment particularly among those comp 
nies that pay the man a commission 


na fueloil account as long as he hol 


January 


1958 





incommon for the sales 
fourth cent per gallon 
ch is around $5 on 
unt that he handles 

f he sells only 50 oil 

r, and gets the oil 
commissions will 

ten years he 


100 annually 


lheating Salesman 


earned $6,206 


ABLI 


Advertising !nvestment is Up 


Shent 


f per ¥ 
) rs Burne per 
Using Installed Burne 
84% $16.24 $2 
59 10.87 & 
86 13.45 ] 
33 21 
25.06 
9.59 


ED AVER. $43 
TED AVER. $30 


spending was heavier than the tele 
phone directory based on the dealers 
who used each. There would not be 
much point in showing the total dol 
lars spent per dealer because the figure 
would be meaningless without know 
ing the size of his operation. So we 
have chosen as a common denominator 
the number of oilheating installations 
the dealer made 
In the second columr he table, 
he : } that the 
dealer spent on « lium related 
to each burner installed. He was 


11 
} 


iuheating 


equipment. Much of this outlay « uld 


not necessarily advertising 
} ; : ] to 
have been for fuel items 


the dealer 


Advertising Breakdown 


However, when w 
TABLE 4 what shar 


ilheating 


ing de 
installations of 

It is noteworthy 
penditures went up sl 
ness was off. TI 
in the whole picture, and t 
tent it is being stimulated by the co- 
operative campaigns of the fueloil mar 
keters in key cities throughout the 
country 

The total investment in these coop 
erative campaigns for 1957 with the 
Pacific Northwest ventures included, 
amounted to near one and a quarter 
million dollars 

In TABLE 7, we show the estimates 
by the dealers of the ratio of oil to gas 
heating installations made in their 


markets in 1957. These are not ar 


rived at by actual job count, but on 
the other hand, the dealers have a 
pretty good idea of the ratios in their 
own markets. And their total impres 
sions should be fairly sound. You will 
notice that they are showing that gas 
is making a little more headway thar 
we are 

Notice also that they indica il in 


stallations exceeding 


y 
1 
4 


three-to-two ratio. T 
about right in the areas 
ing is competitive. Th 
does not include areas 

like the deep South, th 
States, the Southwest and C 
all of them regions wher 
ilmost universal becaus: 


Gas installations ag: 


iin ex 
1¢ 


in 1957 for the fon 


year, but much of tl 


TABLE 


Dealers Estimate 


ALL SECTIONS 195 
ALL SECTIONS 1956 


TABLE 8 


Dealers with Fingers Crossed 


Will Be 
Belou 


New England 
Metro New York 
Other Mid-Atlantic 
South Atlantic 
Midwest 


Pacific Northwest 


ALL SECTIONS 





. . .. Dealers with tighter Belts 


crued through those warmer area s vathes 


ithe p 


that are almost exclusively gas heated parent from de DEALERS FORECAST MODEST DECLINE 


In the third and fourth columns ot tails of this study OILHEATING INSTALLATIONS 
COMPARED WITH EARLIER YEARS 


this table the dealers are estimating hat the one thing 


that gas is more expensive than oil ost needed in 


iCU 





heating in all areas except the Mid his industry 





f 
west. When this is totally weighted stronget 





we see at the bottom of the tabk 





dealers estimating that gas 








costs 8% more than oil on the aver 





although its handicap was 24% 
New England. 


Again this year we asked the de 











ers to forecast their oilheating equij 
ment sales in 1958. The comp 











prediction is that they will be 6.8% 
below those of 1957. They have not 


been forecasting as well in the past 














couple of years as they had in the 





five years before that. In other words 





they had not expected as much of 
drop in 1956 and 1957 

The chart shows this more 
than the table. The only group 

















ing the New Year to be above 195 





are those in the Pacific Northwest 





This is quite a switch in sentiment be 








cause a year ago they were predicting 
a sharp decline. 











There is a good chance that the 
dictions for 1958 will come 


realization than the two previous for 


} 














casts did. 














ane OILHEATING DEALERS IN HEAVY OIL AND COOLING 
A 4 


( paar DEALERS also reported on their activities in selling commercial- 
Monthly Pattern shows variation industrial oilburning equipment and summer 
e ho coolers and central systems. 
in 195/ Of all the reporting dealers 13% indicated that they were selling oilburners 
HOW 1957 OILHEATING SALES WE! for Nos. 4 and > oil. This is the same percent which had reported a similar 
activity in our 1956 survey. Average burners sold per dealer, however, dropped 
APPORTIONE! to 14 in 1957, compared with 22 the previous year and 8 burners each in 1955 
Then 6% of the dealers told us they were selling burners for No. 6 oil and 
1956 ea Pia they averaged 7 burners each during 1957. This compares with 13% who were 
ie eel : a so engaged in 1956 when the average was only 6 per dealer. 
theme 65 : : There was an indication of increased activity by oilheating dealers selling 
March es - oilfired steam generators. In 1957, for example, 7% of our dealers reported they 
—_ were installing steam generators, as compared with 4% in 1956. 
First Quarter 141 per dealer was reported as 2 each iz 1957 and as 3 each in 1956. 
There were 7% of the dealers who supplied information on the commercial oil 
Agel ‘ , boilers they are selling. In the sizes between 800 and 1,500 sq. ft. 


airconditioning, both room 


Average sale 


net steam, 
Niev . 13% of the dealers reported sales in this category, down slightly from the 15% 
aa ; who indicated this activity in 1956. In both years they averaged 4 sales each 
Next 14% of the dealers indicated that they were selling commercial boilers in 
an 103 the larger sizes—above 1,500 sq. ft. net steam. This compares with 15% in 1956 
and strangely enough the average was the same for each year—3 sales per dealer 
si ial ss a 52 507 Forty-eight percent of the dealers who supplied information about their busi- 
ness told us they were handling some type of airconditioning, either room units 
July 9 or ce ntrally-installed systems. ‘ 
icemeat 124 During 1957 reports show that 26% of the reporting dealers handled room 
Sunemaber : “ : units and installed an average of 30 each. In 1956, in contrast, 28% of the dealers 
reported this activity but installed an average of 17 each. 
Third Quarter 34. 8 : Oilheating dealers installing central cooling jumped from 23% who sold this 
equipment in 1956 to 39% in 1957. This latter group in 1957 sold an average of 
ane ae ; 35 9 cx ntrally-installed cooling systems, compared with an average of 15 systems by 
hen ed the group in 1956. 
aa This year we asked the dealers who were engaged in summer airconditioning 
how they felt about prospects for sale of this equipment in 1958. They reflected 
Fousth Quester ' : a high degree of optimism by reporting they expect the cooling business to 
increase by 37%. Opinions varied, of course, but every section of the country 
seine enna % cite 65 expects summer airconditioning to be an even bigger business in 1952. 











January 
as 1958 





Oil Heat 
and 


Commercial 


Refrigeration 


Ed Hacker of Maine 


finds an effective Combination 


for Balance 


by Robert Gray 


nas 
| i1E MORE ¥ SEE of the fueloil 


ndustry the mor 
1 that it’s the complet: 
lines, type of marketer 


line Satisfaction and 


obvi 
management that 
hance to genuinely 
ape that feeling on 
icker who heads the Bal 
uipment Co., up in Port 
and has been doing 
complete oilheating 
g up to the minute on 
lers and furnaces. Al 
try the new things, he 
example, several of the com 
rm air and domestic hot 
n Operation around town 
made by Waltham. And 
happy 
mplete heating jobs on a 
ut, including service in 
nts and of course he ties 
year fueloil agreement 
different stories could be 
out details of the Ballard 
but the purpose of the 
Portland was to learn 
iccess in selling commercial 


ind heavy aircondition 


We have been running in the maga 
William 


Stein about fueloil distributors who 


zine a series of stories by 


feature home cooling installations, and 
that series will go on for a while. But 
in the case of Hacker's company, little 
work is done with home cooling be 
cause the northern seashore climate 
finds little need for it 

However, large commercial, finan 
cial and theatrical establishments do 
buy it. Then there is a strong market 
for commercial and industrial refrig 
which the Ballard folks do 
feature, to the extent of a half million 


eration, 


dollars worth in the last fiscal year 
It is sound, profitable business on “ie 
specialized contracting scale that they 
follow 

They do not go after the typical 
small butcher cooler jobs, for they're 
too easy for others to sell cheap. They 
do feature the engineered-type in 
stallation 

It was 22 years ago that Hacker, in 
looking about for a good line to help 
fill the slack April-May-June period 
so common to the oilheating industry, 
decided to try commercial refrigera 
t10n. 

After a slow start he brought in 
from Boston a mechanical engineer 
who had been working in this line 
This was H. O. Funkin and he’s still 


there heading up the department 


In the new Ballard showroom we see, 
from the left, Edward Hacker, presi- 
dent, H. O. Fundin, manager of the com- 
mercial refrigeration and aircondition- 
ing department, then Richard Cole, 
manager of the oilheating department, 
and Tom Hacker, vice-president. 


Funkin did caution Hacker about 
expecting too much help on his sea 
sonal pattern, since the refrigeration 
part of it is sold as strongly in one 
month as another, but the cooling, of 
course, did help the spring gap 

If its a new building or a new 
manufacturing plant that needs re 
frigeration the purchase of equipment 
will be made in any month of the 
year. Often such prospects like to buy 
in the winter and get the installation 
made in cold weather before the cool 
ing is needed. On space cooling, or 
airconditioning, the slack 
spring scason is helped 

Hacker has featured the York prod 
uct (York Corp. Div., Borg-Warner) 
from the start for both cooling and 
In fact, he was York's 
first distributor. At the start, back in 
the early “30's, only commercial jobs 


normally 


refrigeration 


were sold, up to 20 tons. Now indus 
trial business is added, with no top 
limit on size. 

For example, there were two jobs 
for the Air Force, totaling $125,000, 
for airconditioning radar operating 


space 
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Open House in September, 
when 1,800 of Hacker’s cus- 
tomers came by invitation to 
wish him well in his enlarged 
quarters. Top left is the Bal- 
lard oil fleet, featuring the new 
3,600 gallon units. The shep- 
herd dog is used on all Ballard 
trucks ... it was named “Bal- 
gard” by a customer contest. 

Alongside is Hacker shown 
with a couple of officials from 
radio station WPOR, making 
his 10,000th consecutive 
broadcast through this station. 

Next are two shots of friend 
ly customers in the showroom 
and garage, with Hacker draw- 
ing for chance gifts. Then the 


service department displays its 


wares, first with serviceman 
Clarence Taylor showing a cus- 
tomer what is carried on every 
service truck; then Gene 
Hogue illustrates service re- 
finement on a 20 gallon gun 
burner. Finally, an outdoor 
flame demonstration attracts 
interest with colored glass 
guards to protect the eyes. 





An interesting application of ré 


geration has been the sardine pack 
industry h has grown big in 
long ago it was com 
for the packers to come 
docks when a sardine 
They were summoned 
whistle. The midget fish 


in record quick time 


ker thought of refrig 


} in the Ballard C 
they worked out a 
tanks for floating ic« 


fish were dumped int 


t brine and cold 


ld keep the sardines 


urs. That meant 
uld work a normal 
hey were much hay 
no overtime prob 


; Hod ; 
instalied Was an 


plants < another 
f refrigeration installa 
s men. They hold th 
pples for a_ suitabk 
uses Use ice packs 
erature of broilers 

hin two hours, They 

for each pound 

Some of the ice 

hickens run up t 

ne was 75 ton 
ing plants, where again 
ice, bring to Hacker 
r ice makers. So dk 
plants, and most any 
od line. Ice is often 
in dry cold 
Hacker is so much of an 
that in 1951 his company 
ntest for selling th 
ng equipment 

ning the company has 

6 theaters, 3 broadcast 
any restaurants, several 
ldings of the insuranc: 
two paper mills, lin 

ss halls at military 
rkets. Just now a big 


s being done in Skow 


does industrial heat 
ften helps t 


nditioning business 


Eawaras Supermarket, at Biddeford, 
Me., on opening day, with H. O. Fundin 
pictured in the heart of a $30,000 re- 
frigeration installation. There are nu- 
merous cold rooms including the one 
shown where women cut meat and pack- 
age it for the chilled cases. In this room 
the refrigeration is on the ceiling. 


and vice-versa. However, it limits such 
heating to distillate fuel jobs, which 
can run up to 22 Cph firing rates 
Nor does it sell heavy residual fuel 
oil. That was important in its early 
years, but it became impossible to make 
Hacker 


dropped it, and also the burning equip 


any significant profit, so 


ment for residuals, with rare excep 
tions 

An indication of how the Ballard 
Oil & Equipment Co. has built a 
standing in the industry is seen in its 


having won three times the York 


“Award of Merit for Conspicuous 
Achievement™ and also being ay 
pointed to York’s “Hall of Fame™ in 
its earlier years 

With all of this successful activity 
in addition to his regular fueloil and 
oilheating business, Hacker still takes 
time to be the best known fueloil man 
who gets out of Maine into industry 
affairs. He's on the Fuel Oil Commit 
tee of API, a former president of the 
Oil-Heat Institute of New England, 
and is serving his third term as presi 


dent of the state's oilheating group 
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The Heat’s on Cooling 


A number of Exhibits show heating Combinations and heat Pumps at Air-Cooling Show 


F: ATURING the largest display in it Minneapolis-Honeywell ann d which embraced among 

history, the 10th Exposition of tl whole new family of heatin f interest to the fueloil and 
Air-Conditioning and Refrigeration thermostats. The T870 series i ing industry such items as portabl 
Industry, held in the International voltage thermostat for sequen he room airconditioners, remote units for 


Amphitheatre, Chicago, November | 1 and cooling. Models f ire large uirconditioning and dozens 


to 21, was highlighted further by ible thermometer scale . f room coolers 


record-breaking attendance of | ) venient heat-cool setting leve The 11th exposition of the Air-Cor 
Registrants were noted from r) hite-Rodgers was presen litioning ©& Refrigeration Industri 
state in the Union, Canada and about th its PushButton thermostat fo will be held in Atlantic City, N. J 
25 foreign countries finger-touch regulatior heating and late in 1959 or earlv in 1960 
The show, which included 
of 262 companies, was sponsored | v uighlighted by . a 
eR eet and Baleien mated display panel demonstrating the eating Wholesalers elect 
tion Institute, Washington ¢ ; ner n of a nt ; Robertson as new President 
Eight national trade assox \ SPIRITED three-day gathering mark 
technical societies held meetings in — the 11th annual fall convention of tl 
Control Exhibits National Heating & Air Con 
Wholesalers, held November 
Hotel Morrison, Chi 


tr 
if 


he general membership meetu 


Chicago during the week of 
They included: 
Air-Conditioning & Ref: 
Wholesalers, American Societ 
frigerating Engineers, Nati 
ing & Airconditioning Whol 
National Warm Air Heating © 
Conditioning Association, R 
tion & Air Conditioning C 
Association, Refrigeration Ser 


held November 19, John Robertsor 


using Alliance, Ohio. was named presiden 

t water ind Oscar P. Brauer. St. Louis. M 
moved up from the vice-presidency t 
president-elect. Other ofhcers nam 


ncluded: Harold W. Squire, Tiffin 


gineers Society : ; : 
; ire fan Ohio, vice-president; J. Orville Gar 


Exhibits generally emphasiz 
a h -ef ; ing water rett, secretary: R. B. Hesling. 
importance oF the refrigerati y . . . 
y functions Nuys, Calif., treasurer. W. R 
to the national economy, emp! . : 
A : show was Bull, Columbus, 
food preservation, drugs, , ;' 
% ‘ compar displaying director 
production and airconditioning ' 
: pumps Based é principle The convention program \< 
2 . . at no matter hov ld it gets o with a morning of committee 
Emphasis on Heating = ee es oo eo go tee 
re is always considerable heat ings, November 18, followed 
Interestingly enough, though, the . the air, ground or water, the heat luncheon and an afternoon workshoy 
major emphasis in a number of booths pumps extracts this hea warm a panel, “Maintaining a profitable Op 
was on heating, with many combina tructure in the winter, reverses the eration during a declining building 
tion heating-cooling units for residen » remove heat from the struc Market.” 
tial installation stressing the adva ture in the summer Two other workshop panels on Ni 


tages of year-round airconc hese units were featured in quit vember 20 covered “Credits-Colle 


with controlled atmospher i he w booths, including Genatron, tions and Financing expanding Costs 
theme Westinghouse, American Coils, Ty ind Inventory” and “Wholesaler 

Leading control companies were in phoon and Lonergan Coolerator who Budgets for sales Promotion.” A busi 
attendance as well, with their exhibit ntroduced a reverse cycle heat pump ness conference program started at 
highlighting the advances made in Heat pumps are dependent to a large 11:30 Tuesday morning, November 
automatic equipment to operating resi measure on low cost electricity and in 19 and ran through to 5:00 o'clock 
dential heating and cooling systems the Ider areas of the country gen The next national meeting of th 
For example, Penn Controls int: lly require some type of auxiliary Association will take place in Atlanta, 
duced a new complete line of aircor iting. However. they are achieving Georgia. The Atlanta Biltmore Hotel 
ditioning control centers, incorp acceptance in quite a few areas and was selected as the scene of the spring 
ing a system center for controlling appear headed for a more concentrated meeting of the National Heating & 
functions, a cooling center for marketing effort Airconditioning Wholesalers, Inc 
trolling cooling unit and a fa This is but a brief review of the April 14 and 15, 1958 were announced 
for air handling equipment control juipment exhibited at the show, as the dates 
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AT THE SHOW— 


Heating-Cooling Units 


‘| « Gy OETRON CONTROLS 


CHANGE OVER VALVE 
wD AM CONDITIONING een 








Oil Heat is clean 


Burning Fueloil produces H:O and CO.,, both 100°. clean—as your Jobs should prove 


by J. W. Schul 


c= ANLINESS, comfort 
ience—use those thi 
ten in discussing the 
heat, one burner n 
structed his dealers 
back in the early 193 

His literature stress 
is outstandingly cle 
maximum comfort. It’s 
for the homeowner t! 
to forget he has a he 
house 

That manufacturer 
oil heat is clean, and t 
should be told it is cl ae tter that sim 

Even earlier, anot! ranest’ Method 
ufacturer proved | 
clean, and that hom 
told about this; this m 
the word * 
name for hi 


“Kleen.” 
Rise of Showrooms 


Back in the 193 
er dealers were makin 


teach homeowners 


were and what th 
boil 


naces and ers if 
the thing 
As part of 


dreds of burner ins 


1 


leading burner di 

city believed he had 
room. In it, often 
like bases, he had 
naces and boilers 
oilburners. Those s! 


clean! They were just 


Lawn Advertising 


hr 


day's modern showrooms 
see TV sets and h 
modern automobiles 
ture. ttractiy n pr ming t ilburner sa 

When oil heat started ¢ rs-t nd t neighbor World War iw 
larity, then, for one thir t that t t ted ilburners without 
oilheating industry knew it I f oilburner heat is clean. Then, 
For another thing, we der trat t lealet nd-such. True wanted to invest 
that it was clean in ir s! I tl vrot 1 lon d tem didn't have to b 
and on our pet installatior I ctu irner deal 5 t t L\ hi He knew, as every 
homes, to which we proudly took ou: <ample of loss of int vil heat is clean.” 


sales prospects. For a third | c. Mv rs ag kr lealer who i I agreed with my 
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why advocates ¢ f oil 
sing that it is clean 
he had put it 


ise to explain that 


lburner men stopped 


manu 


vat oil heat is 


to tell home 


ilburners, as 
me development 
Iped the oilburner 


nd servicemen who 


for example, 
mbustion flowed 
irtue of natural 


Fy ¢ ble 


himneys 
ld chimney pro 
chimney slightly 

draft than a hot 

imney’s ability to 
en is impaired by 
plus pressure on the 


x by nearby hills 


nt development in oil 
had to do with all man 
mestic burners finally 

nclusion that a domes 
ds a blower to handle 
combustion air 

That develop 

xtended over a period 
irs, ended the earlier 
f natural-draft oil 

| greatly the men who 
to demonstrate on 


tions that oil heat is 


levelopment which helped 


these men, and which als xtended 
over many years time, had to do with 
the use of combustion testing instru 
ments as usual procedure on typical 
burner installations. At first, men wh« 
serviced burners took no interest in 
instruments, as all of their energy 
went into keeping burners running to 
Adjusting 
i flame properly was an art, at that 


their owners’ satisfaction 


time, not a science. A flame had the 
proper appearanc I 
ding to the opini 
enced serviceman wl 
knack of keeping 
Gradually, then 
nstruments started 
ments, in the hand 
servicemen. Appx 
cided whether or n 
factory. By-guess 
clusions gave way to numeric 
ations. A flame that | 
CO. reading togeth 
smoke reading definit 
than a flame that pr 
COs reading toget! 


smoke reading 


The use of instrumentation on ac 
tual installations permitted an ordinary 
serviceman to do something he could 
not do before—evaluate precisely the 
value of any change he could make, 
which would affect the flame’s efhcien- 
cy. Similarly the combustion testing 
instruments proved of almost infinite 


importance to men who were deter 


mined to prove on every installation 


1 


that oil heat is clean 


The air-handling parts, withi 


56 of the Marc » 195 

ut & Ow Heat. The 

undoubtedly 1s tl 

par a gun-ty 

opinion of the men 

mined to demonstrate on ¢« 

lation that oil heat is clean 
Accordingly, any dealer wh 

phasizing that oil heat is cleat 


be handling burners which 





. ... Oil Heat is clean 


their install 

il-line filters 

> filters the small 
yn they must have 1 


maximum good for th 


mendou 

ind servict 
work at 

the delay: 


for installa 


*st combustion head : 
in his opinion n mat rs ago. b 1 who has 
Of equal importance t M rvicen Dy] nde on oo 
tainly snouild | 
r dealer concentrating f fy aneie (f - t 
~at, is the design and 
the firebox or combust 
~ach furnace or boiler 
sults, fireboxes must 
: | 


terial whicn heats up 


ing starting of the burt 


reach exceptionally hig 


, Atomizing Nozzle 
The men who are work 1 , thn Oe ah 


prove oil heat is clean 
mendously by developn 

-ars, which lead t 
boxes of new materi 
Signs. 

Oil heat is clean thank 
ern specialties which 
lraft—to modern smok 
regulators, and to mot 
inducers or induced-d 
now are being used in g1 
numbers by well-infort 
dealers 

Manufacturers pr 
and boilers designed f 
which come with 
rs already mount 
been giving definite h« 
work at proving 
every installation. Thes 

ers are helping by produ ‘our Oilh 
and boilers either mad | f the Oct 
tight (free of “gas 1 to den FuELOIL & Oi HEA 
leaks”) in their factor tr n every installation th il Fueloil 1 hyd 
made absolutely air-tight I ’ se filtering - onl 
iob efforts of install 
icemen 

Years ago, oil 
many installations 
icemen laboriously 


signed boilers and furna CO. anc 


That's the 


le in 


leaks” and “gas leaks, 


laboriously applied fur: 
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Key to Profits 


Part Ill 


An Outline of the supervised Training needed by every new Salesman 


stands littl 
ng when his train 
ttle more than a “lick 
He the Va 
market 

conse 
prospects, closes 


he does find, be 
ind leaves after 

yo about training 

ay, accept the fact 
to make a consid 
effort and 
Then, 


him, you will 


t time, 
ng a good man 


found 


un equally great invest 


ng him and getting him 


ntensive training pays 
ilesman has confidence 
dge. He knows where 
to do to get prospects 


He knows what 


to close sales 


hem 
to de 
m. He makes money 


i for you 


ng job can be done by the 


if he goes about it prop 
izes it will require 
Why enough 


urs 


be devoted to training a 


} 
das 


Here 


gestions on how much 


been cr vered 


the time should be spent 


ng out the training pri 


nind that the new sales 


tious and a man of action. 


nt to be shoved off into 


showroom or office the 


gd ofa - 


t series of four 
by an executive of the 
Scaife Co., based on the 


Sales training progran 


he comes to work, with a 
handful of printed material to read 


He is looking for physi 


give it 


cal action, so 


to him in liberal doses before 
assigning him to the studying he must 
do before he picks up his sales kit and 
goes out on his first call 


s like 


salesman he likes people and wants t 


If your new salesman most 


be with them, so let him be with you 


the first few days he is in your em 


ploy. He can and will learn a lot just 


from being with you and watching and 
n. That's why 
f the list 


Absorbing the sales procedures of an 


listening to you in acti 


we have placed at the head 
experienced salesman (you) for three 
days 

The first thre 


1s with 


Ww sales 


man you, scl is 


many 
prospect calls as possible and take him 


This 


picture 


best 
takes to 
show your equipment, and will enable 
him to 


along will him the 


give 
over-all of what it 
understand and make sense of 
all the reading about selling oilburners 
he will do later. Naturally, you will 
want to be on your best selling be 
havior while the trainee is with you 

During these surveys and calls on 
prospects, he will get the sales slant on 
technical data and learn how to trans 
late the data into buying reasons. He 
will see and hear how you present the 
merits of your products and your or 
ganization. He will hear presentations 
made in different terms to men and 
women, young people and old, engi 


Later on 


learn why the technic 


neers and doctors he will 


il statements are 


true 


learn with you these first few 


how to get ideas icross t 


Actually, there are f 


I 


« 


ur 


kinds of information the new s 


must get during his tra 


Product information, selli 


and practices, technical 


in 


ing 


ny | 


The most important thing hi 


lay 


pi 


1.4 


bik 


lesman 


urs 


and information on your organization 


If he gets this information 


ing line first, it will be 


in 


th 


n 


tr 


pr 
t 


perspective and help him make st1 


er presentations to prospec 


first day he starts out 
will not 
whicl ilwavs time 
ostly 
After ¢: 


pened and explain t 


ch call, revie 


you said 


vite him to 


where he 


t 


Ls 


n his 


I 


ron 


WI 


nsuming 


W 


wh 


» him ex 


ictly 


ind did various things 


he 


| 


har 


Ww 


; 


Ir 


have to learn from experienc: 


ask questions and tell hin 


can find more informatio: 


1 1 
on anything about which he inquires 


At first the trainee 


somewhat confused, which is « 


will 


bec 


nly 


ural and to be expected, but he 


ome 


na 


~“ 


. 
‘ 


will be able to detect the pattern of 


your salesmanship and, with this 


tual experience ti 
able to 


guide him, will 


ne 


assimilate later training much 


faster and make sense of it much more 


completely than he 
Observing work 
service mechanics 


1 


ing your mecNanics at 


added meaning to many 


t 


two days 


¢ 
L 


therwisx 


Ww 


1f installation 


ul 


4 


c 


r 


Observ 


u 


work will give 


he things 


the new man didn’t fully understand 


when he was calling on { 


you. For example, seeing equipment 


and materials carried 


yrospects Wit! 


inte 


the 


Hh 


ise 


+ 








requires intensive supervision, help and criticism, covering 
theory and practical application of the theories. In the long 
“no amount of training time will ever be lost.” 


Once the new salesman has been hired, the oilheating dealer is 
faced with the necessity to train him. Included here are proven 
methods for training the new man. Intelligent training pays off 
not only to enable the salesman to do the obvious, routine things 
his job requires, but to enable him to know where to go, what to 
say and, in short, make sales. The program should be a physical 
program: the salesman should learn by doing and observing. It 


both 


run, 
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ment, especially where there is 
fit, will teach him better than any 
thing else the necessity of measuring 
accurately the width of doors and stair 
ways when making heating surveys 
He can learn much by 
couple of days with your 
watching, asking questions 
into things in general. It g 
saying that you will want t 
new salesman out with your best me 
chanics and tell them to cooperate with 
him and assist in the training in every 
way. 
It will be possible, of course 
vide a wide variety of types 
lations during the two-day 
is observing the mechanics at w 
during his training period and f 
eral weeks afterward you s! 
the lookout for unusual types 
lations and should ask the 
to drop in and observe the ins 
work, 
Calling on Users—tw 
good way to start a man 
own is having him call 
users. This phase of his trail 
be handled carefully; otherw 
backfire badly and will put 
in the new salesmans 
himself, you, and the pr 


User Calls 


To be successful, user « 
other calls must have a definit 
tive. There must be a defi 
for the call, so the salesma: 
the initiative and contr 
view throughout. Good 
such calls might be: to sell 
such as clock thermostats 
oil contracts or to sell summ 
up and service contracts 

You should make at lea 
calls with the new man bef 
ing him to make calls by |} 

Actually, the principal pu 
these user calls are to giv 
days to see actual installat 
types of heating equipment, th 
in which it was installed and tl 
ple who bought the equipm 
reasons for user satisfaction w! 
help in closing future sales 
vel yp sources of prospects am 

Studying products and sales 

one day: By this time 


salesman has learned mucl 
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you handle, but now you 
make sure the information is 


te and accurate. When you 


finished this you will want to put 


] ] ] 
polish on it by relating the ma- 
il to the needs and desires of pros 
ts. At this time you should supply 
new man with a 


mplete set of 
.elps provided by manufacturers 
ilburners you sell. As he com 
es each one in turn, quiz him to 
has all the facts and fig 

ind is able interpret 


information presented 





| in finding and training him." 


‘lf you wish to train a man in the 
right way, accept that you will have 
to make a considerable investment 








given 
fill them 
what in 


ist get, and 


during 
| the talk 
f his 


watched 


you. Now it is your turn to watch him 
and make sure he is ready to go out 
on his own. This phase of the training 
can't be given even an approximate 
time limit 

The only sensible suggestion which 
can be made is that this type of train 
ing is to be continued as long as neces 
sary, or until you are absolutely sure 
your new man is ready. Of course, it 
should be continued on a time-to-time 
basis as long as the salesman is with 
you, to make sure he is saying and do 
ing the right thing and is improving 
in ability as time goes on 

Immediately following each sales 
call during which the salesman is at 
the helm, commend him on the things 
he did right, and criticize him for the 
things he did wrong. This criticism 
should be constructive and point out 
how he could have done it better 

This basic training program is sug 
xested for the salesman who knows lit 
tle if anything about the oilburn 
business 

The other extreme is the thoroug! 
xperienced man with a record of 

in the automatic home heating 
The training program for thi 

ut in half, sir 


nly training he will requir 


man May 


training in the special featur 
product he is to sell and 


cial ways of ing busin 


gardless ot exactly | Ww you Set 
ur training program, be sure t 
enough tr 


this: Give your new mai 


ing time 
Protect Inve ; 
rotect nvestment 


It is much better not t 
man at all than to hir 
him so little training tl 
short order with a hund: 
loss on your investment, a1 
impaired public good will 
If you properly select your new 
salesman, no amount of further invest 
ment and training time will ever be 


lost. Instead, it will be returned a thou 
sandfold by more sales and more prof 


itable sales during all the many years 


he is with you 


(The concluding 


isses the all important element 


i } 
instaliment dis 


continuing sales personnel supervi- 


sion.) 
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Shouldn't there be an Analysis 
to learn true through-put Costs? 


Carson 


aa 4 GOOD MANY YEARS suppliers 
ave been encouraging legitimate 


ilheating dealers to install adequate 


by Lom 


rage. The wisdom of this policy has 
n demonstrated very clearly 
an ‘ 
infe seasonal 


vagaries of the fueloil 
siness, particularly with regard to 
me heating, always have presented a 
sense of providing stor 
heating fuels during the 
he year. It is common 
it suppliers have encour- 

take advantage of con 
rage through the sim 
irging the dealer to fill 


rs tanks 


same time keep 


during the 
storage full. Induce 
~ Summer dis 
given by the sup 

rs and to consumers 
r to bring about the trans 


from the refiners. 


Storage Investment 


this thinking and 


home heat 


sellers of 
ve invested in storage on 
ses in varying capaci 
sulted in an invest 
ble capital, plus what 
illed through-put ex 
ugh-put expense con 
vital investment on the 
the storage itself, the 
the pumps, the current 
ncidental to what might 
ird maintenance 


to a recent article in 


§ Olt Heat, the average di 


put expense, 
taxes, amounted to 27 
n, and a study of the 
through-put expense on the 
mpanies in the Baltimore 
a figure of 27.2 points, 

st identical 
fallacies in computing 
ut expense, as exhibited 
re figures, was the fact 


] 


investiture, for both 


ahead of 


ground and storage, was not taken into 
consideration in arriving at the 27.2 
points per gallon, which brings about 
the inescapable conclusion that the 
approximate 27 points per gallon for 
through-put expense is not a realistic 
figure 

In recent years, | have noticed a 
growing tendency on the part of sup 
pliers to disregard the increased cost 
of through-put expense. The best evi 
dence of this is that in certain mar- 
kets, the through-put expense to un- 
derfill buyers has remained the same 
for a long period of years, despite the 
known increased costs. This condition 
has brought about, in a number of 
areas, a defeat of the original idea on 
the part of suppliers, namely, the en 
couragement of resellers to install their 
own storage 

In one particular market of appre 
ciable size, there is a practice on the 
underfill 


— 


part of suppliers to sell t 
buyers in tank wagon lots at points 


over tank car. which in substance 


means that the legitimate dealers with 
their own storage have to pay more 
than 25 points per gallon for transfer 
of product from the supplier's ter 
minal to their own storage, and then 
bear their own through-put expense 
Therefore, a competing underfill buyer 
can utilize the storage and loading fa 
cilities of the suppliers for 25 points 
over tank car, which is the price that 
the dealer with storage has to pay for 
product at the supplier's terminal 
This incongruity has the effect of 
penalizing the dealer with storage, and 
at the same time discourages the un 
derfill buyer from ever thinking about 
installing storage of his own. A fur 


ther oddity is obvious. namely, the 


suppliers are courting the tank car 
business of legitimate dealers with stor- 
age, and in many cases urging them 
to become branded, and at the same 
time are defeating the interest of these 
responsible concerns by delivering 
home heating fuel to underfill buyers 
are decidedly below 


assumed by the resellers with 


at costs which 
those 
storage 

This is a condition, which in com 
mon justice, should be rectified. It 
should be thorough 
analysis of the true, realistic cost of 


done after a 
through-put expense on the one hand, 
and further with due regard to pro 
tecting the investment of the dealer 
with storage who has complied with 
the recommendations of suppliers in 
the past in that direction 

This is a matter that requires care 
ful and competent study in each area 
There should be no desire to throttle 
the growth of the underfill purchaser, 
in fact quite to the contrary. But, the 
underfill or tank wagon reseller should 
not expect to receive the facilities of 
both storage and racks of the supplier 
without paying an adequate price for 
the use thereof 

Unless this whole subject is given 
thorough and intelligent consideration 
on the part of suppliers, with fair and 
reasonable action taken, it is inescap 
able to reach the conclusion that there 
will be no incentive on the pa 
independent resellers of home | 
fuel to acquire property, insta 
quate storage, and relieve a g 
of the seasonal storage probl 
the backs of the suppliers 

In conclusion, it is pertinent and in 
teresting to note, that according t 
Fusco & Oi HEAT statistics con 
tained in the September 1957 issue, 
73% of the dealers marketing No. 2 
fueloil at retail operate from bulk 


plant storage of their own 





of dealer investments. 





To protect customers from weather fluctuations, dealers have 
built up their own storage with a considerable capital invest- 
ment. Some Suppliers have disregarded the increased cost of 
through-put expense. Tom Carson suggests a thorough analysis 


of the situation which ultimately would lead to the protection 











; 


: ¥ in builder developments. Owen showed 
Annual Warm Air Convention es oe 
features Airconditioning Sales — h — 
opeaking O wulips, 
branded product partly 


o_o 4GO’s Hot { pment ming fron . labt 
' : more dependable quality 
i rison on November 21-2 t says that d ; wh 


lee 


‘ 5 s use it had better lit 
National Warm Air Heatii Lit | better a1 ing driven ae ia ae iaadine 
— Lis t CatUl 


24-hour ty] 


tur 


conditioning Association | 
tured speakers and panel 
the industry’s present st eipted bill for th 
mote wider interest in sul saapatioe! 
ing. In addition, consider 
given to revisions and upd 
group's numerous manu 
been most effective for 
courses and general d 
racteristi 
tion re for ¢ mpaig! « saaieaaneali 
F. L. Meyer, the associat for | n 
dent, also president, The 
nace Co., Peoria, Ill., 


address urged all segment 


Tight Inventories 


dustry to work together mor rs! t t furt id to be competitiv 
not only to solidify the grou ve not I mucl ness bu uldn’t w 
tion in the heating-cooling f t I ee! t nore 1 ting price. Builders 
also to refine the opy 
profit through service ee eee 
Three representatives 
zines, E. C. Carter, J. R. R 
E. A. Scott, Jr., wer 
schedule with a promoti 
why the warm air man is t 


leader of the cooling fielc 
Group Advertising 


Group advertising and 
ful examples occupied the 
composed of Walter Marth, M 
kee: F. E. Mehrings, Pe 
J. F. Deane of San Fran 


told of strong local cooy 


paign in his city and 
that this is the most pow 
promotion today. He sh 
of full newspaper pag 
all supporting dealers 
equal spaces in the lowe: 
dealers pay only $20 eac 
is run 
Mehrings told of the 
running eight news] 
which they pay for the 
supply editorial text 
space. With 14 deal 
their cost is $28 each. It 
wholesalers came in at $ 
the roofers at a mod 
dealers actually complai 
had too many phone calls f1 t tures t eplacement market, then rsion t 


Mehrings, a wholesale: 
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EVER-TITE « 


EVER-TITE 
STANDARD 
ADAPTER AND 
COUPLER 


EVER-TITE 
ADAPTER 
AND 
COUPLER 


; 


EVER-TITE 
SHANK 
HOSE 
COUPLING 





EVER-TITE 
ADAPTER 
AND COUPLER L 
FOR ; 








EVER-TITE 
COUPLING ELBOW AND 
CHECK VALVE UNIT 


Here is why EVER-TITE assures 
speed... safety... economy 


Superior quality forged body 
— precision machined —* 


Uniform wall thickness 


—no weak spots ll 


Extra heavy reinforcing rim 


larger diameter cam ears 
for longer service life 


Extra oa 
Hi-Strength Stainless 
forged Steel 
handles pins 
— greater —greater 
economy safety and 
longer 
service 
Uniform heavy 
wall thickne:s 
ae wee epee Superior quality forged body 
— precision machined 
— accurate tolerances 


Recess retains gasket 
in coupler and assures 
proper placement 





The Best In 
uick Couplings 


For Tight 
Fill 
Deliveries 














save time n deliveries—and reduce wear 


d maintenance costs—when you use Ever-Tite 
s. Ever-Tite gives you the finest in quality 
neineering. And Ever-Tite gives you tight con- 
very time—because every Ever-Tite has 
ompression that is dependable under 
l conditions. Get Ever-Tites—and get the best in 
quick couplings. There is an Ever-Tite for every need 
4sk vour distributor. 


positive gasket <« 


Brass ° Stainless Steel 


Malleable Iron 


Other materials available on request 


Aluminum . 


TANK CAR 
UNLOADING 


EVER-TITE 
90° FULL-FLO 
H ADAPTER AND COUPLER 


Drop Tubes or Pipe Threads 


EVER-TITE SPOOL ADAPTER 


EVER-TITE 
M. |. D.* 
COUPLER 


*Moximum inside diameter 


EVER-TITE 
“99” COUPLER 
with Sight Gauge 


Locking Cap 
97 
Twisting Cap 


2 
97 Adapter 
No. 97 
Ever-Tite 
Fill Cap 


ae 


3 


2%" LPT 
3 
2” PT 


97 Adapters 
for Ever-Tite 
"99" Coupler 


2 


hd 


Dust Plug Dust 
EVER-TITE 
DUST PROTECTORS 


OPER 
a 


Chain for attaching Dust Caps 
or Dust Plugs 
to adapters or couplers 


EVER-TITE 
GASKETS 


EVER-TITE 
HANDLES 


EVER-TITE COUPLING CO. INC., 254 WEST 54TH STREET, NEW YORK 19, N. Y. 


dloil 


oilheat, 
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Referring to Guenther ver B dising Committee. He revealed det 
tises time payments heavily t of a plan developed by the committ 
cialty sales crew with an ev tself—the builder has to have to upgrade warm air heating an 
ing sales meeting. An unus his hon First he conditioning installations 
m to the bathroom to see the juality systems 

through their own banks. I rics. then to the kit n to sé Main outlined 1958 sal DI 


his buyers often finance 


in ties for profitabl 


ion, one replacement jol the utilit r gleam s 
profit of three to five new He t t tems as 1,25 
with no waiting for you t hat stallations, a 30% 
In the next panel, t vater replacement 
Weldon, of General Cont: es I in 
discussed accessories that s lost tion to the incre 
t W al 


to build up a sale. Assisti: 
builder Quinn Hogan of M H that ther 
Ill, and dealer P. L. B thing in heating | p sell a mee Market 
lake. Ill. H ter rtender H ; F 

Weldon pointed out that t I nyot sis il eared 
every industry except fur their t ber Ierancions étont 
son walking into a stor \ t rt I ie: ee sai ; 
than he came for. He not that W tatior ’ ek: i 4. 
only the furnace industry is t t t Ky yp sa 
products below the levels 47.7 ramat tO pro’ ee . , i " 
mentioned that cooling sa tu Ri re > 
disappointing this year; tl B. wn ‘ se ih 
persuaded it can wait. For lack Engineering Aids an tant ss bine ; 
selling, often only the n . . wat” eae 

Wi rdnet M ti tem performance, 

a development has cent1 I ein seat ver chick’ This will 
tioning. They buy wind t ET -1 P Mor participant in t Aendrain 
cause of better selling } 4 N | : : identify the bid 


dealers, in his opinion : ‘ sae ss 
fits thi neering mits for each job, wil fhxed t 





| | plet nst it K it 
Short Courses f tl iality warm ait 
SPONSORED BY ‘ — T ¢ t } 
NATIONAL WARM AIR H = ge | 
fy tl quipm 


AND AIR CONDIT 
ASSOCIATION | r pl t t volved vill include a wart 
Jan. 22-25 | 
Penn. State Universit | : stallat : ! 
University Park, Pa | ’ ~~ ae tablished by Natio: Warm A 
Feb. 3-5 , = aN ee oie kg Ai (0 sili 
Washington U : : H ig & Air Cond ‘ 
St. Louis, M« nt t war! them t tl There > 75 warm air groups 
Feb. 3-6 t t troubl rvice tl ganiz 
Oklahoma State Cx £ tos - - T ~ | ¢ ‘7 tainile iit ¢ ' vict 
Stillwater, Okla | , . a Fu 


North Carolina State ( | ; juipment ordinating activit 
Raleigh, N. C n , 1 nerimeter expand sales. The Publicit nd M 
Mar. 17-20 | r profit squawks handising Committ vent 
Purdue Universit 
Lafayette, Ind “im VON in industt m W 
rope! ting designs, and the Association is t 


U. of Connecticut | 
Storrs, Cont \ 
Mar. 25-28 r futur rk. He has The program is bas 
Michigan State | bia , , 
t+ P , ‘d di iation-developed inst 


East Lansing, Mic V lO} 
Apr. 2-5 fF formance standar 

Syracuse | | ae — . . = F ee a ee ; : 4 

, Listdllidl 1} l ] fA 


Syracuse, N. Y 
Apr. 8-11 
U. of Omaha | rat t t t ild par l-season aircot 
Omaha, Neb : a I ; 
Apr. 14-17 ee 
State University « \ rm oht of tl 1 rit ora vering these f 
culture & Techt | : ) ‘ ne Public relation 
Farmingdale, N. Y | aes zs 
by Robert Main. Vikit 
Apr. 21-24 | 
Northeastern | \ir Conditioni1 ul rman of the standards: creat I nt 
Boston, Mass | > 11 . : 1 . 
| \ tion’s Publicit Mer n f the building industry to pron 
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- » Announcing...Dynamic new 
: SPECIAL SERIES 
; aft Gas and Oil Furnaces - 
“ : 7 3 o © Exclusive Sealsfite**Design 
F: ae e Interchangeable... Gas or Oil Fuel 


\ Maat - Con co] a \ar-t-t-1-laalell-loMB dla -loMt- tale Mila ma c-t-)(-1e) 
e AGA Seal of Approval 
te Pl) -ie la tema iol ae Vial @relaleiidlolaliare 


i 


A dramatic addition has been made to the Williamson 
Complete Product Line dal- MAA -t-16-¥e- 1 al-1-10 mel -1-1 1-14 
inspired SEAL-TITE* design in a sleek, two-tone decor- 
ator gray cabinet for furnaces! Real consumer appeal, 
° the sales clincher to give you a keeg,edge over compe- 
° tition. Engineered for maximum: air flow with SEAL- 
TITE* Tale Wm e]-3-) @e) m1) thesewnits are dust tight! 


—_— Ze 
Hi-Boy Model 


Smaller and more compact per BTU than any other 
furnace with as many exclusive features! 


Revolutionary new heat exchanger design eliminates 
elelteheels gives 100% primary heating surface! 


Complete interchangeability install temporarily with 
oil and when gas fuel is available, convert to gas with 
an AGA listed package! 

GAS—75,000 through 150,000 B.T.U 

OiL—100,000 through 150,000 B.T.U: 

Especially designed for use with Air Conditioning . 
lolol dcelsmelm Ore) m-lalemOlUhcolelela @elalel-lalvelmee lly -lee-ee ali e 
Ta) Come A-t-Laele Lele har Ulam @relalelidlelal 1 


oy 
ch 20 


Pr) 
e 


i ee fe 
ed 


For detailed information, send coupon! 


Bead. 





Lo-Boy Model 
with Air Conditioning 


THE WILLIAMSON COMPANY 
3312 MADISON ROAD 
CINCINNATI 9, OHIO 


‘ { on 
Counter-Flow Model 'Yy 54D 





I want more information on the new Williamson 
Seal-Tite Special Series Furnaces. 


NAME 


ADDRESS 





CITY 











What's new in this 


You're right! It’s the “Certified Comfort” emblem 
symbolizing the new way Shell Fuel Oil Dealers 
are building bigger sales volume 
The Shell “Certified Comfort” Plan basically 
provides these three outstanding benefits 


© top-quality fuel oil 
e expert heating oil service 
e greater customer satisfaction 


the Shell Fuel Oil 


With “Certified Comfort” 


Dealer pledges to provide top-quality heating oil 


and at the same time assures his customers of 
premium service, such as degree-day system de- 





if 


"ML, ba | 


fv 
} 
ff 
eP/ 


) 
a 


14 
1 ify 


familiar picture? 


liveries, anti-corrosion treatments of fuel tanks 
and metered delivery receipts. 
A full-scale advertising program has been pre- 


pared for Shell Fuel Oil Dealers to help them 
the benefits of 


familiarize home owners with 
“Certified Comfort.” It makes use of television, 
radio, outdoor, newspapers and direct mail. The 
complete prog 1m is available to all Distributors 
of Shell Heating Oils upon request. 

Contact your local Shell representative today 
and remember, the 


for complete information 
Plan for 


“Certified Comfort” Plan is a Profit 
Shell Fuel Oil Dealers. 


SHELL OIL COMPANY 
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Warm air Meeting 


nform other elements 


f air heating and 


to five year pro- 
1 the following as 
tion calendar for 
ipport of manufac 
ze the program to the 
staff consisting of 

rs Or mis 

e complete opera 
Enlist support from 
nts not previously 
test are ror 

Q 

ym¢ 


1 comfort; 9. Pr 


taken from 
standardized 

: Paar 
reduce overhead 
the benefits 
a mini 


under 


next discussion 
A. J. Pataky and 
Columbus, Ohi 


vas “Buying for Pros 


Buying for Prosperity 


int that poor man 
reason for business 
he said, retail failures 
r selling, but to poor 
tices. He differentiated 
ral contractor and 
ing that the contra 
ified job and then 
for it, On the other 
ides on the ty] 
sells the job he be 
t, takes responsi 


and the cus 


purchasing, he continued, but not al 
ways is the lowest price the best price. 
“We're too price conscious and poor 
management is not thinking when 
buying.” Since every business man 
must meet his competitor's price, the 
lowest price becomes the going price 
You buy 


at a lower price to sell at a lower price 


In conclusion, Hess said. 


because everyone can buy at the same 


price. Basically you give away what 


you save on low price purchases 


Favret outlined his company pur- 
sized that 


n the lines of 


chasing policies and empl 


1 
he ‘ 


dex ides once a year 


equipment to handle. In the long run, 


pointed out, by making few changes 
in equipment suppliers the company 
ps up on both price and design fea 
tures. Favret tries competitive prod 


ucts, but invariably finds it better t 
stick with regular suppli 
Prices 
equip 
’ 


help to maintain and promote 


He wants from hi 
equal to competition; 
ment; 
welfare of the industry; no competi 
' ay 
tion from suppliers who finance com 
back u 


petitors; guarantee t equip 


ment 


Selling Plan 


Pataky told about 
ing plan, concentrating on ni 
and the replacement market. Basically, 
he buys only brand name equipment, 
requires assurance that the products 
will be available in future for service 
parts, does not expect supplier to make 
engineering layouts nor do his selling 
for him 

He sells to his customers only equip 
ment lines in stock, in other words the 
equipment for which he is franchised 
Summarizing, he emphasized that the 
successful heating dealer must have a 
purcl 
advance; he should buy quality; buy 


iasing plan—preferably a year in 
responsibility from reputable concerns; 
buy assured price; buy stability—don't 
be a price reduction engineer; buy 
friendship from good business friends 
The third topical presentati 
ducted by E. H. Roberts, 
ind J. F. Reichert, Cl 
cussed capitalization for 
Roberts spoke briefly of the impor 
tance of a periodic check-up by deal 
ers to determine where they stand 


Profits, he said, come to those compa 





Warm Air Group re-elects 
Frank Meyer as President 


ELECTION of officers during the 44th 
annual convention of the National 
Warm Air Heating and Air Condition- 
ing Association, November 20-21, 1957, 
Hotel Morrison, Chicago, saw Frank 
L. Meyer picked to continue as presi- 
dent. Tom Byrd was named first vice- 
president and Frank Nunlist, second 
vice-president. 

George Boeddener continues as sec- 
retary-treasurer; James M. Martin as- 
sumes the position of assistant secre- 
tary and assistant treasurer. 

Two new trustees named to the 
Board were: Roland Taylor, San Fran- 
ciseo, and Harry Gurney, Columbus. 
Ohio. 











nies with a firm foundation 
to build, those with adequate 
curate bookkeeping and cost 
ing systems, Such a system is 
tial expense that pays off with tl 
rent information it provides 
helps future planning. A good 
record and credit rating, he « 
is still the most valuable asset 
Reichert recounted his experience in 
securing a Small Business Administra 
tion loan, in which his local bank par 
ticipated. Briefly, his business, estab 
lished in 1954, 
and working capital to the point where 


outgrew its quarte rs 


Reichert found himself turning down 
commercial business because he could 
not finance it 

His local bank was unable to pr 
vide the long term capitalization he 
required, but did go along on a bank 
participation loan with sBA 

He cited four prime qualifications 
for companies applying for such loans 
A good business record, evidence of 
ability to operate the business capably, 
enough capital in the business t 
the loan a worthwhile investment 
of course, evidence of ability t 

Good and accurate up-to-date 
ords, he went on, are essential, par 
ticularly good bookkeeping and state 
ments. “Accounting,” he concluded, 


“is not a bother, but a necessity. It 


doesn’t cost, it pays.” 

The concluding afternoor 
November 22 heard research 1 
from D. R. Bahnfleth, assistant | 
fessor in mechanical engineering, and 
J. R. Wright, research assistant in me- 
chanical engineering, University of 


Illinois. 





COMMERCIAL & 
INDUSTRIAL 
oilburning 


| Low-voltage Electricity 
heats fueloil Lines 


Dealers tell why they install Thermal Electric Systems; unusual technical Details 


by Jean L. Dupuis 


| persen who sell oilburner inst 
lations designed to use N 


fueloil have been encountering 


mr 
Aili} 


problems in recent years bec 
0 oil 


viscous. 


has become more 


said that today’s No. 6« 

that it is ridiculous to plan t 
serviceman start up a burner v 
boiler cold and with No 


ing to the burner at room t 


ltage transformer, w! 


1 ; 
ich sends 


serage electric current through 


>n details, 


uld fit into 


An over-all study of Diag. 1, which 
does not go into details as yet, reveals 
that the Jow-voltage transformer (item 
#1) gives current to the fueloil-pip 

secondary 
in Diag 


sh wn 


through the 
labeled 


secondary leads are 


system 


ing 


1 


leads, which are 
The 
broken lines. Also shown as broken 
l jumpers. The 


ines, 
electricitv 


in Diag. 1, are 


also conduct low-v 

provided by the trar 
At each oilburner 

trically-insulated 


(item #4) prevent 


as low as 60°F. or 75°F. | voltage electricity 
for such a cold 


heated to at least 11 ’. ef 42 m2. 3, and 4, which were connect together the 


start-up hinge. Therefore i 


should go to the oilburner the return line, at the 


Many 


burner servicemen and d 


commercial-i electrically-insulated pipe 
Two electrically-insul 
to say they agree complet several tem plus many details nections are at “C™ 
dealers who wrote said tl 
they have been installing 
Electric Systems, which 
iTEM DEVICE 
#1 | LOW-VOLTAGE TRANSFORMER | 
| CONTROL PANEL 
FUELOIL-LINE THERMOSTAT 
| ELECTRICALLY-INSULATED 
PIPE CONNECTION 2 
| SUCTION AND RETURN STUB, 
IN FUELOIL TANK 
6 | RETURN-LINE AUTOMATIC 


is needed. From the start, all the oil ELECTRIC FUELOIL HEATER | 


Fluid Systems, Inc 

“T install the Thermal Ek 2 
tem on an installation that : z 
fueloil,” one dealer wrote, “becausé 4 
from the second I start up ld oil 
burner, the system provid 5 
warm No. 6 oil at the burn 





that goes to the burner is he ~~ 


e is) 
To suPPLy ——>~ 7 6' 
* 
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FUSED DISCONNECT SWITCH 


least 120°F., even though t 


room equipment has been turned 
for weeks or months. Alth 
boiler is stone cold, when | 


ne | 
burner all of its fueloil lis re full SECONDARY LEADS tC) 


of No. 6 oil at a temperature n 
than 120°F. That includes every 


of the suction line and return line, and 





DISCONNECT 
SWITCH 





even the suction-line stub ir 
oil storage tank.” 
Start discussing the Thermal 
tric System with any man wh RETURN 
commercial-industrial oill 
according to my experiencé 
you he knows enough about this sy ; 
tem. All that's to it he'll ms Diag. 1—Electrically-insulated from everything, these fueloil lines are “live” elec- 
, trically. But they can give no electric shocks because the maximum voltage in the 


viding a burner installat system, pipe-to-ground, is 20-volts. 
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~** SMITH \ 


LO-SET BOILER 


H. B. Smith 42 Series boilers have a long 
and consistent record of high efficiency 
when fired by heavy oil. Their advanced 
flue design and large area of heating sur- 
face assure fast and thorough heat ab- 
sorption which results in important fuel 
economy. 
Ordinarily, these boilers are erected on 
concrete or brick foundations built to a 
height which would best accommodate 
most industrial oil burners. However, 
applications are sometimes encountered 
where there is insufficient head room above 
the boiler height to permit addition of the 
masonry base of the boiler. To meet — and 
beat — this problem, H. B. Smith supplies 
42 Series boilers with a special front section 
and oil burner mounting plate. Since oil 
burners from various suppliers require dif- 
ferent openings in the face of the plate, 
a mn ; fronts are furnished with plain surfaces 
it was planned to use heavy oil in two new buildings housing ; é 
the service areas and restavrants at the Bordentown Inter- which may be drilled and cut to the proper 
change of the New Jersey Turnpike. The buildings were designed specifications for the burner. 
to utilize a minimum of boiler room height. The problem was H. B. Smith Lo-Set 42 boilers have been 


solved by the installation of two No. 42 LS-16 Smith Lo-Set etnias total aoeamnaill end wid 
boilers for heavy oil in each building. They are fired with extensively teste under exacting anc wide- 


horizontal retary oil burners with induced draft — year ‘round ly varying conditions. Results establish that 
operation for heating, air conditioning and domestic hot water 


the boilers operate with customary H. B. 
requirements. 


Smith dependability at high operating effi- 
ciency. 


H.B. 
CAST IRON BOILERS 


H. B. SMITH CO., INC., WESTFIELD, MASSACHUSETTS ~- Established 1853 


oloil 








. COMMERCIAL & Bee Electric Preheater 
INDUSTRIAL 
oilburning 





G2 
THERMOSTAT 


THERMOSTAT CAPILLARY TUBE 


The right-hand side of the one at “Cc” REDUCING BUSHING 
eo F* | ed 


is connected by a jumper to the left 
Ki 45° Y BEND 


hand side of the one at “D.” 

The fueloil lines in Diag. 1 have ee 
lower electrical resistance per linear CLOSE NIPPLE 
foot than the secondary leads and ths Thermctlat Bulb- Urcaled in fusloil pipe ; tha anrangeme nk” ca used m 
jumpers. Therefore the flow of electric an smetallalion which has one cilburnen amd ome puelol slgage tank 


1 


current warms up the oil lin 








eae | 
R= THERMOSTAT BULB 











the secondary leads and the j 


oo 7? CaP Yt days) CLOSE 
The secondary leads and the jumy ‘ >| ;WIPPLE 





ers are not warmed up apprecial my 
<a Nit = se pig REDUCING 
relatively, that is—although any flov BUSHING 


of electric current through 








tor naturally does increase its tempé 


ture to a lesser or greater 


Start at “A” in Diag nd trace SEALING plug 
the flow of low-voltag current Dhonethat Bulb meurtid m pilot -atuh Leke - off; this UnrAnge - 


through the entire fueloil-pipins 5 mont is sed om an imatallation which hasamete Tham ome ol 


tem. “A” is the left-hand end of the burner ot more than one furlol stetage Zank. 





lot-stub take-off, a detailed e z 
pulo —_ . Diag. 2—Special thermostat, which has its heat-sensitive finger right in the suction- 


of which appears in the | part Ol line No. 6 fueloil, controls the low-voltage heating of the fueloil lines. Usually 
Diag. 2 the thermostat is set at 120°F. on a No. 6 oil installation. The return-line electric 
. : ’ heaters in Diags. 1 and 4 have their own thermostats, which for reasons described 
The low-voltage circuit of Diag. 1 is in the article may be set at 180°F. or 200°F. 
connected to ground at ° 
drawing shows. That’s the only elec [he current then flows through the trically-insulated pipe 
trical ground, of course, in the low suction line “B” to “c,” heating The current next fl 
voltage circuit. From “A,” the electric this suction line usually a design the hinge connections 
current flows through the pilot-stul tempera l he current oilburner, where a jumpet 
take-off to “B.” Important: This flov n't continue along the suction line together the suction line and 
of current heats the take-off, which is beyond “c,” because here is an elec line. Then the current fl 
full of fueloil, precisely as it heats any trically-insulated _ pir connection the hinge connections of 
other fueloil pipe of the same size i1 ten 1 jumper takes the cur- oilburner. Notice the 
the system. rent to the left-hand side of the elec most to, but not thr 
of the oilburners. Reacl 
coming from the left-] 
current follows path * 
ing through the return line 
mersion-type automat 
oil heater, and winding up 
the suction and return 
right-hand fueloi 
See Diag. 3 for 
tion and return stub 
the top of this stub, and wl 
through the top of tl 
th 


2” pipe and tl 


. 
extend down aln 
the tank) are 
from the tank, 
But near the bot 
two pipes are 
trically. The result 


ing things pr 





Thermal Electric pilot-stub take-off (see Diag. 2) on the Connecticut-General in- gether in series ele 
stallation. On this job, Fiuid Systems equipment is designed to maintain some of the ” ore 
Wo. 6 fueloil lines at 120°F., and other lines (from heaters to oilburners) at 225°F. and 4" pipes whicl 
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COLD FUEL Olt IN 
> 


PARACONM TUBULAR TYPE 
FUEL Oil HEATER ——_—__—_—_—_—_-» 


' 
SECONDARY + 
STEAM IN 4 

' 


= 


HOT FUEL 
Ott OuT 





PRIMARY HTHW RETURN 





PARACOIL HTHW STEAM GENERATOR 





] 





PRIMARY HTHW SUPPLY 


PARACOIM HEATING ELEMENT 





How to use secondary si 


eam to pre-heat no.6 


oil in a High Temperature Hot Water system 


Paracoil engineers know that the first con- 
sideration in the design of an oil pre- 
heating system for an HTHW installation 
must be absolute freedom from the possi- 
bility of oil leak contamination of the main 
HTHW stream. A completely isolated oil 
preheater circuit is recommended. This 
can be accomplished by means of a secon- 
dary heat transfer circuit that does the 
actual heating. In this way, only the sec- 


1 


ondary circuit is exposed to possible con- 
tamination — the main HTHW circuit is 
protected at all times. 

One of the ways that this isolation is 
achieved is illustrated above. Additional 
isolation circuits wil] be commented upon 
in future “Idea Sheets”. Watch for them! 


Paracoil engineers have designe<c 


How to design a protective circuit 
. Install a steam generator. Use a Paracoil Heating 


Element with the HTHW main energy stream as its 
heat source. With water at 350° F, steam at 25 
psig (267° F) can be easily generated in an eco- 
nomnically sized unit. 


. Use the steam thus generated . . . to heat the fuel 


oil in a Paracoil Tubular Oil-Type Fuel Oil Heater.* 
This type heater provides the highest rate of heat 
transfer — more than three times that of the con- 
ventional straight tube type. 


. The condensate from the oil heater . . . may be re- 


turned to the steam generator or sent to waste 
depending upon plant policy. If the re-use of the 
condensate is important, absolute surety of its 
quality can be obtained through the use of the 
Paracoil Oil Leak Condensate Inspection System.* 


and built many oil preheater 


protective systems for both stationary and marine installations. 
They now offer their experience and know-how to all who are in- 


volved in HTHW activities. 


*Write for complete data. 


DAVIS ENGINEERING CORPORATION 
30 Rockefeller Plaza, New York 20, New York * Circle 6-5650 


Ar 





COMMERCIAL €& . « « « Low Voltage heats Fueloil 
= INDUSTRIAL 


= oilburning 


the tank, almost to its bottom. 

The proper flow of current through 
the 2!4” inner pipe, which is the suc- 
tion stub within the tank, raises its 
temperature usually to about 120°F 
But flow of the same amount of cur- 
rent through the 4” pipe raises its tem- 
perature much less—because the 4” 
pipe is larger than the 2” pipe and 
therefore is a better electrical conduc 
tor and offers lower electrical resist- 
ance. 

Going back to Diag. 1, you can trace 
the flow of low-voltage current 
through the right-hand tank stub ar 
rangement (“H-I"), via “I-J-K-L™ to 
the left-hand tank stub, through it, 
and then to the jumper connecting 


“nN” to “Pp.” You wind up at “Q,” the Exceptional neat wiring of the control set-up on the department store job—shows 
' up clearly in this picture. The combustion-safety controls are Fireye. The right- 


second low-voltage transf hand switch at the top controls an L, J. Wing draft inducer. 


Fascinating for many men 
ing of the low-voltage current in 


1 need not bother you if it | oa 
w-voltage thermostat bulb is locat 


"meme - - irrent flo hrough all the fueloil of fueloil, and (2) is heated 
ly the same as other 
the Same Size, becaus 

urrent flows thr 
four-foot length 
insulated, as are 

z tend down to the bottoms of the fuel cally-heated fuel 

RETURN | storage tank Details on this thern 

CONNECTION oor 1 , , 


later 





> ntrols > flow of low Itage cu Obviously wi! 











room equipme! 





<+—6 WIPPLE is in the suc being off for d 


ws, and usually fF will be the sam 











120°F. Thus it will turn on air in the boiler r 


Ug" DRILLED oe. the low-voltage nt if th heat conducted to the 

VENT HOLE line temperature drops below 120°F., __ the suction line and tl 
a ; und wil n off this current if the tee, can raise its temps 

3" | iction re exceeds 120° warm fueloil flows thr 


in an installation which has but tion line. The design of 


y BOTTOM OF TANK ne oilburner and one fueloil storage represents neat thermal balan 





this thermostat is installed as The return-line imme 
CROSS : ; ‘errne , entagy 
p.m hown in the upper half of Diag. 2. heater “E-F” in Diag 
t puts its heat-sensitive bulb with- mentioned earlier, 
suction line, in the suction-line matic—it has 
which can be set 


>a, shown high as 300°F 
SPACER y 
2 is used on uses two sizes 
$$ in installatio1 hich has more than other draws 4.5 
Diag. 3—Detail of item #5 in Diag. 1— f ilburner. or more 
the suction and return stub for a fueloil ) storage tank I udving the lowe aes oN ' 
storage tank. The only electrical con- “ nat tan n stucying the lower “xtremely importan ra 
nection between the 2/2” pipe and the lf of Diag. 2, don’t forget that the the thinking of Thermal Electr 
4” pipe is at the spacers near the bot- eee , 1 , 
Sank ai te donk fou tt length of pipe, in which the tem engineers, these 


than one fuel are low watt-densit) 
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FOR LOW COST HEATING 
PLANT POWER-DRAFT AND 
INDUSTRIAL EXHAUSTING 


.. specify 
Ouickdraft 


* NO MOTORS, FANS OR BEARINGS 
IN EXHAUST LINE * NEEDS NO STACKS 
* ACID RESISTING FINISHES * STATIC 
PRESSURE UP TO 12 INCHES 


FOR HEATING PLANTS AND INCINER- 
ATORS, Quickdraft provides constant draft for 
nd economical combustion. It eliminates 

g or chattering, puffing,smoking and sooting. 


tall and unsightly stacks are unnecessary. 


FOR INDUSTRY, Quickdraft offers up to 12 
static pressure for exhausting corrosive 
abrasives and paint spray .. . moving fine 


naterials and wastes. 


FOR MOVING AIR ... in or out of building 
through ducts . . . Quickdraft is outstanding. 


N-S8&QD 





IMPORTANT NOTICE 


For withstanding corrosive gases, all Quickdraft units 
are available in standard acid resisting vitreous enamel, 
No. 316 Stainless Steel, rigid plastics (P.V.C.) and with 
plastic and Fiberglas coatings. 











Write for QUICKDRAFT ENGINEERING 
DAI 1 r application today 
4 kd f P. O. Box 87-F 
Quic ra Dueber Hamp- 
d Bldg. 
CORPORATION °°," 


Si 


oney-making 
idea! 


U.S.-CARLIN 
OIL BURNERS 


with factory mounted and wired 


ELECTRONIC 
CONTROLS 


Increase your profits give customers the fin 
est oil burner performance possible with 
latest model electronic controls by Minneapolis- 
Honeywell 

Many types factory mounted and wired to in- 
sure proper hook-up and save you on-the-job 
wiring expense. 

New photocell C7010A features external 
mounting to facilitate cleaning and replacement 
of photocell tube. Adjustable bracket permits 
variations in position of tube for proper flame 
sighting at all times. 

All controls comply fully with Underwriters’ 
Laboratory latest safety switch timing require- 
ments. 


Ask for Bulletin... 


A new U.S.-Carlin publication tells about elec- 
tronic controls for oil burners . . . explains func- 
tions, shows wiring diagrams, lists control sets 
available for each U.S.-Carlin model, gives many 
other helpful facts. Be sure to get your copy 
Ask your heating wholesaler . . . or write direct 


THE CARLIN COMPANY 


WETHERSFIELD, CONNECTICUT 





COMMERCIAL € | 
INDUSTRIAL 
oilburning 


. . » Electric Preheater 


6 fueloil. A 


tew interesting points of these direc- 


problems of heating No 


[tins 


tions follow, but any burner dealer 


wants complete instructions 


mersion heaters play an important role hould obtain them from the manufac- 
which will be described presently turer. The complete instructions are 
That must be emphasized to dealers too lengthy to appear here 


heaters temperature of No. 6 fueloil in 


who, usually using electric oil 


for standby or boosting or starting op buried oil storage tanks is no 
eration, tend to regard every 


oil heater as intended for such 


electric problem in any part of the United 
pera tates or Canada, says Fluid Systems, 
tion. but to avoid troubles related to tanks 
Diag. 4 shows how from one to four cated above ground it says the tem 
heaters are installed in a return line perature 


on this kind of installation 


f the fueloil in the storage 
Installing ink should not be lower than 50°F 
suction-line 
length of the 
merged in fueloil at all times, once th maximum vis 
piping system has been filled with oil sity of No. 6 fueloil, the 
Having the inlet and outlet connec 
tions above the wells (in which tl iction-line vacuum of 


the electric fueloil heaters as shown [Taking into account 


insures keeping their elements sub 


dealer 


ild design for maximum, operating 


meer 


at the in 


heater elements are located) the pump that draws the fueloil 


fueloil in the wells to the boiler room. Often that leads 


Even running out of fueloil, and ler to install a 2” or 2Y2” suction 
having most of the return-line installa 
drain back to the storage tank 
not wind up with the wells 
the elements out of fueloil. That 
portant because giving electric 
to a heater element which is not 
merged in fueloil will ruin the element 

Fluid Systems, Inc. provide 
directions for oilburner dealer 
low in planning new 
which will be equipped wit! 
mal Electric System for 





4 
a _— - y. 
: oS A 


FUELOIL & OIL HEAT photographer luckily got to this Hartford department store 

job before the heat-insuiation was installed on the fueloil lines. Pilot-stub take-off 

can be seen clearly under the suction line. Above the suction line are two heaters 
in tandem—see Diag. 4. 


FOUR HEA vans. —_ | 
i Q= 


THREE 
HEATERS 
~~ 


Two 
HEATERS 
—_ 
— a 


a 
a TWO HEATERS IN TANDEM - 5 


3°IPS THREAD 





__2¢"-30KW 
35-45 Kw 


See 
ELECTRIC HEATER 
THERMOSTAT 


Diag. 4—Electric fueloil heater arrange- 
ments designed to keep the heater ele- 
ments submerged in fueloil even though 
the installation runs out of fueloil. Hav- 
ing the heaters considerably below the 
level at which the return line and suc- 
tion line leave the boiler room also 
helps. Of course, heaters not on Thermal 
Electric installations can be ganged up 
as this drawing shows. 


the pipefitting and providing 

specialties and pipe fitting 
For reasons not rel 

lics, fueloil flow, pressur 

Fluid Systems emph 


vil-line 


duced by sending 


to proper 
the lines, the return 
pipe-size smaller than t 


; 


Having decided to u 


the suction line, 
dealer will use 2” 
line. If the suction lit 
return line is one pipe 

Also on piping: Pipe i 
ule 40 steel or wrought iron; all su 
tion-line piping is to | f equal size 
and so is all return-line piping; suc 
tion-line minimum size 
whereas maximum is 
lines should be given 
pressure test for 24 
that they are air-tight 

All the piping of the suction Lins 
nd the return line must be include 
in the electrically-heated circuit, 
so must all take-off lines to oilburners 
The electrically-insulated pipe connec 


tions (item #4 in Diag. 1) must b 
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ated immediately adjacent to the 

fueloil-line connections or ports pro- 

vided by the manufacturer of the oil- 
irner or package boiler 

All the fueloil piping which is en 

rgized electrically, to increase its tem 

, must be electrically-insulated 

pipe supports, for exam- 

t permit the low-voltage 


ipe from the fueloil pip 


fueloil piping in a 
ltage electrical circuit is 
and 220 ft. maximum 
volt input electricity 

ge transformer . 
proportionately low 
8-volt electricity. Each 
turn stub (item #5 in 


> equivalent of 20 ft. of 


1 equipment, Fluid Sys- 
low-voltage transform 
Diag. 1). The first is 
that corresponds to 
urrent of 21l-am xy 
oka, orm [Pe you like to save money? 
irrent of 25-amperes 


ndary of the low-volt That’s just what you do the minute you install a 


Wing Draft Inducer. 


nnected to a given 
t includes the fuel 
primary current 
(indicated by an 


ntrol panel) can be 


First, you save money in capital investment, because 
no tall, unsightly, expensive stack is needed. 

ting the input elec Next, of course, you save money by the elimination of 
stack maintenance. 


rent taps connected 
‘s primary winding 


use of the entire Then, you save money on fuel, because you get com- 


lke wacerews plete combustion with a Wing Draft Inducer. 


tep fashion of less 


wrimary winding And finally, you save money by uninterrupted boiler 
d ference applied to operation, freed from the uncertainties of natural draft. 


is 20-volts maximum 


If you'd like to save money, send for a copy of Wing 
Draft Inducer Bulletin No. I-57. 


Integrated Equipment 


bjective of the engineers 


ped the Thermal Electric me J. Wing Mfg.Co. 66 Vreeland Mills Road - Linden - N. J. 


ive the No. 6 fueloil DIVISION OF AERO SUPPLY MFG. CO. INC 
suction-line stub, in the 


tank, be at a tempera fa 
plish this objective, they 
ntegrated chain of ideas 


which includes the 


f current through the DRAFT INDUCERS 


raise its temperature 


thermostat (see FANS * UNIT HEATERS * DRAFT INDUCERS e BLOWERS © TURBINES 
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. . « « Preheating electrically 


~ PUMPS an 
SEPARATORS 


for oil burner service 


Direct Drive for 


#1 to #65 oils inclusive 
Ask for bulletin A-1330 





Reduction Drive 


for heavy oil 


Ach tor Gullatia Ne. 4-098 Edward Jackson (left) and Pete Jack- 


son, owners of the Industrial Oi! Burner 
Company, West Hartford, Conn., fran- 
chised distributor for York-Shipley. 
These men declare that they find Ther- 
mal Electric set-ups easy to instali— 
much easier to install than, for example, 
any oilburner control system. 





Single and Duplex 
Standard and High Pres- 
sure Baskets instantly and 
easily changed — elimi- 
nates filter replacemeni 
costs entirely. 

Ask for Bulletin No, A-1214 


turn-line 

#6 in Diag 

Direct Drive 1, and see Diag which often are 

For exclusive use with Sion ‘Win tienbiiiaiiiiieads salt 
Light oils and Solvents raise the temperature 

Ask for Bulletin No, A-1267 } -d oil 180°F. or 2 

fective thermal 

n on the electrically-heated oil 

One-inch thick 85% magnesia 

or equivalent, is used on 

n line, for example, which is 

1 to 120°F. The 

rn line between the return-line im- 

n heater and the fueloil tank, 

> other hand. 





: part of the re 
Interchangeable Service 
Both light and heavy oils— 
tank truck and bulk station met 
Ask for Bulletin No. A-1366 1 ‘ 

the insulated with 
this line 
is much hotter than the suction line, 


7 
milar insulation 2/7” thick 


-d its tempera 

r 200°F 
of the special suction and re 
co turn stub in the fueloil storage tank 
item #35 in Diag and see Diag 


295 WILLIAMS AVE., HACKENSACK, WN. J 


_ COMMERCIAL €& . 
INDUSTRIAL 
oilburning 


y 
hin, 


Briefly, as all the interesting details 
cannot be given here, the return-lir 
electric heater, listed in preceding it 
4, puts much heat into the returnclin 
fueloil flowing out to the oil storage 
tank—so much heat as to insure a ten 
perature of 120°F. for the fueloil that 
comes out of the tank through the su: 
tion line. According to the design | 
used by Fluid Systems et 
fueloil entering the suc 
sists of: (a) cold 
temperature from the 
ters the suction stub 
fueloil is being burt 
room, and (b) hot fuel 
180°F. or 200°F., from the r 

These engineers say, f 
If the pumping rate 
firing rate (the pum; 

r pump<set is handling 

> burner’s firing rat 
instance) then the 
should be adjusted t 
perature of the returt 
180°F 

If the pumping rat 
less, or only 180% 


(pumping rate 90 gph, and 


Boiler room which provides steam for 
heating and summer circonditioning of 
the fabulous new home office of the 
Connecticut General Life insurance 
Compaay. Chief Engineer William James 
Burke is at the Fireye combustion-con- 
trol panel, which of course is electronic 
and ultra-modern. The two 377-horse- 
power Wicks waterwailil boilers are fired 
by Peabody burners. 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


"Protection 
for 
Oil Burners 
. J 


industrial 
Ovens 
e 


Power 
Gas Burners 


WHAT IT DOES 


The Dewey Safety Air-Flow Switch protects 
opening of fuel valve until fan is up to speed. 
Insures purging of furnace before fuel valve opens. Closes 
fuel valve if fan slows up or stops. Flashes danger signal 
if fan or fuel stops. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 
Thousands sold. Factory Mutual and Underwriters 
Laboratories Approved, Standard equipment on leading 


products. Write for prices and literature. 
FREE 
CIRCULAR 













against 


DEWEY GAS FURNACE CO. 
100 E. Baltimore Detroit 2, Mich. 


Canadian Distributor: Onter Ltd., 
12 Loveys Read, Toronto 10, Ont. 
































































Here's An Expert— 


THE 


COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Computing boiler load 


Selecting burner size 


Combustion volume 


Boiler types 


. 
Firebox construction 


Water tube boilers 


Selection of burner 


ONLY $2.00 A COPY! And other valuable information 


Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
the “Design of the Industrial Installation.” 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 














eloil \ 





steps 


to Better 
Measurement 
of Tank Contents 


the PETROMETER 


Tank Gauge offers you 
the convenience of Remote Reading plus 
these four extra features: 


eLAMar anes eanAMOEDUTRNUUHND ESD LART | 






SIMPLE, TROUBLE-FREE DESIGN + + + No complicated 
and troublesome pulleys, springs, or 
other mechanical or electrical gadgets 
—the Petrometer gauge operates on 
the principle of static pressure—a prin- 
ciple that is as unfailing as the law of 
gravity. Its operation is similar to that 
of the familiar U-tube. Simple, rugged 
and dependable. 





CONSTANT ACCURACY - 


2 


* * The large vertical scale 
on the Petrometer gives you constant, 
accurate readings. The red liquid col- 
umn is clearly visible—moves up and 
down as contents vary, just like the 
liquid level in your tank. 


5 
|| ii 
Litiiiiiit 


INTERCHANGEABLE SCALES + + ~« The scale on the 
Petrometer is readily removed or ad- 
justed to correct for tank pitch or when 
changing liquids. No tools are needed. 



















EASY INSTALLATION + + + Gauges can be installed on 


tanks above or below the ground and 
up to % mile away. The tank assem- 
bly for the gauge can be installed 
even when the tank contains liquid. 
It can also be fitted in the tank sep- 
arately to complete the tank work and 
the gauge connected any time later. 
Just tighten one simple connection and 
installation is complete. 


Send for Bulletin 
PH today. 


PETROMETER CORPORATION 


43-22 TENTH ST., LONG ISLAND CITY 1, N. Y. 












a Why is WHITTY the 
fastest-growing line of 


Performance! 
= Choose from 18 sizes of 





induced-draft fans? 


WHITTY company, in 


86 WESTERN AVE. 
GC. BOSTON 34, MASS. 


WHITTY induced-draft 
fans built specifically 
for Commercial-Indus- 
trial installations. 





COMMERCIAL & 
INDUSTRIA 
= oilburning 


“payee 
Vane. 


50 gph) the return-line heater should 

be adjusted to raise the temperature 

of the return-line fueloil to 200°F 
The Fluid System thinking is that 

modern rotary-cup oilburners in g 

eral could be designed better 

tain respects, I found out. This 





Weatherall 


OIL BURNERS 
Sell Easier & Profit You 


Here's why! 


®@ Uses a fuel costing 30 to 40% 
less. 

®@ Uses a fuel containing more 
heat units per gallon. 

© Approved by Underwriters 
Laboratories and Board of 
Standards & Appeals, New 
York City for #5 fuel oil. 


Write for details today 


WEATHERALL ENGINEERS INC. 


478 Smithfield Ave., Providence 4, R. |. 
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s technical literature aims to set 
‘ner manufacturers straight on a 
y points. For example, it declares the 

pumping rate should be at least 


® of the maximum gph firing rate 


installation—that applies to jobs 


Imp type rotary p burners, 


stipulating 
r maximum density should be 
Di aSak things 


per square 1 at they 
ral 


hem from 


tempera 


Commercial Standard used 


6 fueloil 


“By 
actual 

: a 
ict that 
infinite 


yer puts 


it: If a blob of No. 6 fueloil were put 
at 40°F . 


time it 


in a vessel and maintained 
within an unspecified length 
would take the shape 
Accompanying phot 
boiler rooms I visited t 
Thermal Electric Systems made by 
Fluid Systems, Inc. One of these boiler 


study these 


rooms is in the fabulous new home of 
ut G 
eral Life Insurance Company, whic! 
is in Bloomfield, Conn., near Hartford 
The installers of this Connecticut 
General job are M. H. (Pete) Jackson, 
and Edward Jackson, partners owning 
the Industrial Oil Burner Company 
f West Hartford. Though their fam- 


ly names are the same, tl 


fice building of the Connecti 


ners are not blood relatis 
think and act like brotl 
Asked why the TI 
set-up was specified f 
ut-General boiler r 
id that in buying thi 


mpany Was 


He said the ease 


Thermal Electric 


switch from gas to N 
justifies the installation 
Cold oilburner start 
in effect, in the boiler r 
surance-company _ build: 
switches from gas to fuel 
has fired the boilers 
switching to No. 6 fueloil means first 
warming up long runs of pipe filled 


Id and 


j 
S Was used 


with No. 6 oil, which became « 
thick during the weeks 
in the boilers 

One especially long fueloil pipe line 
(I gaged it to be about 200 ft. long) 
starts at the twin belt-drive pump 


1 


sets, located in an underground room 
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Thermal Electric 
Power Group 


The Thermal Electric 

System is listed under 
Reexamination Service 

of Underwriters’ Laboratories, Inc. 


——_ Suction 


Thermai Electric 
Immersion Heater 


rruule I 
#8 {wel oll 


with a modern 


THERMAL ELECTRIC SYSTEM * 


Costs less to install 
Guaranteed Performance 


Cost-conscious building owners are specifying #6 oil burning facilities for their conver- 
sions and new buildings more frequently than ever. You will put your best foot forward 
when bidding these #6 installations by including a Thermal Electric System for preheat- 
ing heavy fuel-oil. Easy to install — maintenance free — 100% automatic — Thermal Elec- 
tric’s guaranteed performance means that #6 oil at not less that 120° F. will always be 
available at the burner hinge — even after the heating plant has been shut down for days 
or weeks. Designed for maximum efficiency, the Thermal Electric System heats only the 
burn rate of oil, prevents heated oil from escaping to storage and most important, always 
maintains constant oil temperature in the entire oil piping system. Write today for more 


information about Thermal Electric's low-cost trouble-free operation. 


F ui SYSTEMS, INC. 
More detailed information is 1881 DIXWELL AVENUE 
NEW HAVEN 14, CONNECTICUT 
Gentlemen 
I'd like more information 
[) 20-page handbook on Thermal Electric 
) Underwriters’ Laboratories Report MP 2047 


contained in our 


handbook 





Also available is UL report MP 
2047. Send for your free cop) 


NAME TITLE 
today. 


COMPANY 
Trademarks Reg US. Pat. Off ADDRESS 





Typical bulk plant at Flemington, N. J., has four Red Seal ticket-printing 
meters. High accuracy helps GLF’s 66 plants stay well within the industry- 
standard 42% overall loss factor. 


Meter-printed tickets help preserve fine relationship of trust between 
driver and patron. The 1500-gal. trucks have two 12" meters. 


GLF’s 120,000,000 Gallons a Year 


Metered TWICE through GOO Red Seals 


Three service trucks, manned by skilled meter specialists, carry 
spare parts for all of GLF’s 600 Red Seals. The parts inventory 
is amazingly small and easy to manage. Each truck carries a 
50-gal. test can. The company also has a trailer-mounted 500- 
gal. prover. 


For 225 tank trucks and 66 bulk plants serving 70,000 farm 
patrons in New York, New Jersey and Pennsylvania, the Petro- 
leum Div. of Cooperative G.L.F. Exchange, Inc., has standard- 
ized on Neptune Red Seal Meters. 

What were the deciding factors? GLF officials studied their 
own meter records. They asked their servicemen . . . the men 
who test and repair the meters. Everywhere was evidence that 
Red Seal meters stay accurate with the least fuss and bother 

. and the lowest overall expense. 

Founded in 1920, GLF entered the petroleum business in 
1936. All products are filtered twice and metered three times 

. at terminals, bulk plants and trucks. Meter-printed tickets 
keep track of every gallon. 

This is just one more case history of the savings you too can 
make with Red Seal’s sustained accuracy and low maintenance. 
Ask the Neptune jobber in your area for details. 


NEPTUNE METER COMPANY 
19 WEST 5OTH STREET © NEW YORK 20, N. Y. 
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Branch Offices: ATLANTA * BOSTON * CHICAGO * 


DALLAS 








DENVER * NO. KANSAS CITY, MO. 


LOS ANGELES «* LOUISVILLE * PORTLAND, ORE. * SAN FRANCISCO (Millbrae) 
1430 Lakeshore Rd ° Toronto 14, Ont. 


In Canada: Neptune Meters Ltd ° 





Sell Your Customers Mobilheat 


( Sure way to make ’em warm up to you! ) 


you sell Mobilheat, you not only make you, lower over-all cost for your customers. 
you make friends. That’s because new Mobil- And there’s always this to remember: when you 
ith RT-98 gives your customers just what they sell Mobilheat, TV and Radio commercials, news- 
easier, cleaner, cheaper home heating. paper ads, outdoor poster designs and a direct mail 
RT-98 is the most completely effective additive in program are all made available to you. Mobil’s expe- 
ay . helps keep fuel tanks, lines and filters rience in providing these proved advertising aids is 
dirt and sediment . . . means less servicing for unequalled by any other company in the oil industry. 


Clean-Action 


MOBILH EA with RT-98 


. 
means clear-cut customer satisfaction Mobilheat 
eles) ba it):ii me 2 Nel lem le 


hates: MAGNOLIA PETROLEUM C( GENERAL PETROLEUM CORP 


eloil 





| COMMERCIAL & | . . . « Electric Preheating 
= INDUSTRIAL 
oilburning 


set-ups since 1940, on he went on, & that a very minimum 


specifying engineers re of instruction is needed from h 


these set-ups be installed, ice Manager. 
jobs where no specifying In the field of commerci 
near the two 60,000-gallon fueloil wink re involved oilburning, say Fluid Sy 
storage tanks, and winds up in the Asked th thy” of his enth neers, they can boast of lis 
boiler room. This long fueloil supply for this type « eloil-heating sy derwriters’ Laboratories, a1 
line, and all the other fueloil lines in tem, Ed Ja replied, “You don’ 1,000 systems installed durit 
the large piping system, are .eated t your doug! burner 17 years—scores of thes 
electrically by the Thermal Electric ment works properly!” re highly impressive 
set-up. This set-up certainly serves ex That turned out mean that hi In other fields, thes 
cellently during cold oilburner start ny, the Industrial : boast of the spectacular 
ups, for a short time before the oil Company, believes in producing oil First, Operation Pir 
burners are to be started, the set-uy rner_ installation hat p ‘m Inited States Arm 
turned on to warm up all the fuel ly from the first moment the’ f above 
lines to their proper temperatur 

Discussing some of their pe 


lations, Pete Jackson and Ed 
gave their opinion about using ond, 6,251 
fueloil versus using lighter fueloil He went on t that naturally 6” piping for the 
In their opinion, No. 6 oil should nstalled Thermal ti ys sources Autl 
be used in any boiler room which 1 ten 19 he is very familiar viscosity residual 
quires firing 20 gph or more. Another th them. But frequently he has t yenerating station, t 
of their criteria is that No. 6 oil should Ise t ervices of journeymen pips tained at 400°F 
be used on any installation needing fitters who know nothing about Ther Third, normally 
25,000 gallons, or more, of fueloil per mal Electri ips. Then the detailed System heats pipes t 
heating season. tallatios ings furnished by perature of 6 
Pete Jackson and Ed Jackson de 1id Systems, Inc me in handy, he stance a system was in 
clared they have been installing Th d. These drawings are clear molten lead at 8 


— ESPECIALLY For OBROUND 
FUEL OIL STORAGE TANKS 


sTops | /@ 
¥/ RUSTING! 


ABSORBS NEUTRALIZES 
| WATER! ACIDS! 


RSJ MICHLIN Chemical Corp. 7605 Lyndon DETROIT 38, MICH. 


Distributed in the Midwest by 


ANDERSON TANK AND MFG. CO. 
2610 N. Dort Highway, Flint, Michigan 1701 W. St. Paul Ave., Milwaukee, Wisconsin 
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picture of a fuel customer 


(about to become an “ex”) 


Customers who run out of fuel may run out on you—fast. 
Degree-day or calendar-day delivery scheduling the Burroughs 
Sensimatic way, keeps them coming back through assured auto- 
matic fuel delivery. And how it slashes your accounting costs! 


Customers stay happy because they always get fuel before 
they need it. Your trucks make maximum fuel delivery per stop, 
are always routed economically. Costly emergency deliveries 
are practically eliminated. 

The Sensimatic automatically streamlines most of your 
accounting and billing, too. It simultaneously prepares customer 
statements and delivery records, shows location of customer 
delivery schedules, automatically figures and records next de- 
livery day, accumulates total fuel delivered by each driver. No 
time-wasting figure rehandling, no need to make duplicate records. 


See how much degree-day or calendar-day scheduling the 
Burroughs Sensimatic way can help your business. Call our nearby 
office, or write Burroughs Corporation, Detroit 32, Michigan. 


“Burroughs” and “Sensimatic” ore trademorks 


Burroughs Sensimatic 





OPTIONAL 


COMPANION AIR CONDITIONING §attach- 
ment to control the cooling and fan units in 
the home air conditioning system is available 
in a small base attachment that fits under the 
new General Electric straight-line thermostat. 





NEW 


General Electric 
Straight-Line 


Thermostat 


Designed to blend with the clean, angular shapes in modern homes and 
furnishings, the new General Electric room thermostat presents a simple 
beauty and a proved, dependable mechanism that needs no leveling to 
give your heating system the finest in comfort control. 


EASY-TO-READ DIAL. Eye-styled numbers on the white face of the new 
G-E straight-line thermostat are easily visible from across the room, a 
step-saving feature that your customers wili appreciate. 


FINGER-TIP TEMPERATURE CONTROL. Centered on the right side of the 
attractive case is the smart temperature adjusting dial with graduations 
from 55 to 85 degrees. With the variable heat anticipator which 
accurately predicts the point at which desired temperature will be reached, 
the system coasts to the pre-selected temperature with no ‘over-shoot.’ 





PAINT TO MATCH ROOM COLORS. The eye-appealing polystyrene case 
can easily be painted to blend with the decor of the room, making 
the General Electric straight-line thermostat a beautiful as well as a 
useful addition to any home. 

The new straight-line thermostat is available from your nearby 
General Electric Apparatus Sales Office or from your local distributor of 
General Electric Heating Controls. 


FOR MORE INFORMATION on how easy it is to sell and instal] the 
new General Electric Straight-Line Thermostat, mail this coupon 
to the General Electric Co., Section 740-131, Schenectady 5, N. Y. 


NAME 
COMPANY 


ADDRESS 


OUTDOOR CONTROL SYSTEM 
signals the G-E indoor ther- Progress ls Ovr Most /mportant Product 
mostat to weather changes 
and automatically adjusts 


ae eon ae GENERAL @ ELECTRIC 








Add this brand 
to your name 
and sell more 
heating oil! 


oni 





ee te ee ee 





Here are five good reasons why 
you're way ahead of competition if 
you go Gulf in '58: 

You sell a premium heating oil at regular price—Gulf Solar 


Heat—the only heating oil that’s so refined, so pure, and burns 
so clean it actually saves you money on service calls. 





You represent a famous brand. National advertisements in 
newspapers and magazines, on radio and TV help presell Gulf 
Solar Heat to prospects for you. 





You get personalized advertising to suit your market—a wide 
selection of newspaper mats, radio commercials and telephone 
directory display ads ranging in subject from product quality 
to individual dealer services—with Gulf paying half the cost. 





You get a new direct mail program each year—by far the most 
comprehensive in the industry sold to you at minimum cost. 





You get free brand identification. A complete truck painting 
and sign program is available without cost for your local mar- 
ket. Keeps your name and brand in front of the public—ahead 
of your competition. 








This is but a small part of the support you receive from Gulf. 
And you can prove it for yourself by asking any Gulf Solar 
Heat Brand Dealer. Why not call your nearest Gulf sales 
office for complete information on the Gulf Brand Dealer 
Participation Plan for 1958—now! 


Gulf Oil Corporation 
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Driver's choice in the Emery fleet. ''A major factor in our success with 
Macks has been our drivers’ pride in these superb units,” says President 
Ratner. Emery’s Mack COE’s make the long Midwest-East Coast runs. 


Emery rates their 40 Mack diesels 


Tops in dependable, economical operation 


“Macks are excellent, all-around 
performers,” President 
Milton Ratner of Emery Trans- 
portation Company, “‘as depend- 
able as they come. They’re well- 
matched with any of our types 
and lengths of trailers. 

“‘We’re highly pleased with fuel 
and upkeep economies as well. 
Our Mack COE’s, for instance, 
are averaging 7 miles per gallon 
pulling 32,000-lb. loads. Despite 
schedules that take them from 70 


Says 


to 90 thousand miles per year, 
down time on all 40 units has been 
negligible. 


“We operate 200 tractors right 
now,”’ says President Ratner, “‘and 
our 40 Mack diesels are the back- 
bone of our long-haul operation.” 


If operating costs are a headache, 
why not find out soon from an 
actual Mack user how you can 
have outstanding economies plus 
the finest in reliable performance. 


Call your Mack dealer. Mack 
Trucks, Inc., Plainfield, New 
Jersey. In Canada: Mack Trucks 
of Canada, Ltd. 


MAC K 
first name for 


TRUCKS 


5521 





Activities of local and national in 


dustry associations are reported month 


I-s-r Convention features 
Session on “What’s Ahead” 


HELD IN NOVEMBER in New Jersey the 
f Boiler and Radiator Man 

rers semi-annual meeting fea 

n entitled “What's 

id.” It was conducted by five in 


D. D. Couch. Ar 


Robert E. Ferry discussed -B-R’s re- 
vised installer course, stating that five 
new I-B-R guides have been published 


for use as textbooks in the course 


Metropolitan Dealers to keep 
sponsoring T.V. Weather Girl 
JANET TYLER, the Weather Girl. will 


continue to be sponsored over ABC-TV 


ly in this department. Secretaries (Channel 7) by five oil heat dealer 


invited to send reports of their Grou, groups in the New York metropolitan 
activities to the editor by the Sth t another session at the meeting area. Renewal of her contract brought 
. with it provision for a weekly contest 
1 which a total of 7,8 rall l 

are Deing given away fr 


Thirty-nine winners 


HERE it is! The First and ONLY 


eive 200 gallons of 
‘ing drawn by tl 


from a fishbowl. Entri 
APPROVED STACK HEATER 3°". 
the entrants name. 


at deal 


is made on De 


will be held Febru 


@ NO TUBES! 


@ NO SOOT BUILD-UP! 
@ NO CLEANING PROBLEM! 


Amca Board of Directors 
selects 1958 Officers 


Important Heat Savings JAMES W. WILCOCK. Sturtevant Dix 


Completely Factory sion, Westinghouse Cor 
Assembled and Wired Mass., has been elected 
the Air Moving and 


Compact—Only 12 ' 
P y Association, Inc., by thi 


Inches Lon 7 é 
seas 9g f direct rs. Elec ted 
Heavy Gauge—fully 


Corrosion Protected 
G.E. Motor 
M-H Control 


vice-presidents: R. A 
age Fan Co., Kalamaz 
Macrow, Carrier Cory 
N. Y.; and W. H. Riet 
Ventilating Co.. Chic 
Silent Operation The board appoint 


Adjustable Air Flow 


Capacity: 12,000 to 22,800 BTU's 
secretary-treasurer 


Allen, executive vice 


pr 


DISTRIBUTORS—REPRESENTATIVES: 


Exclusive Territories Available — 
Write or Wire TODAY! 


Local level Association 
formed by Maine dealers 
THE NORWAY-PARIS Oil and H 
SAFETY STACK HEATER, Inc. 

Mail: P. O. Box 607, Merrick, N. Y. 

Factory: 2690 Sunrise Highway, Bellmore, N. Y 


Equipment Dealers’ Associati 

| 1 ’ ’ 

been formed by the dealers it 
Maine assisted by t 

Maine Oil and Heating 

Dealers’ Association. Off 

to head the newly-forn 

John P. Cullinan, president 


Bagley, vice-president, Roland L: 
TERRITORY DESIRED ....... 


secretary and Maur Benson. 
L (Please check) C) DEALER ] DISTRIBUTOR REPRESENTATIVE 


urer. 
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MAKES OIL TANKS LAST 
UP TO 10 TIMES LONGER 


Unretouched photo shows corrosion and sludge formation 
occurring in a No. 2 oil tank in just one year’s time. No won- 
der tanks fail and burners give trouble 


Unretouched photo of comparable No. 2 oil tank shows the 
negligible corrosion and sludge formation when Magna-Bar 
is used. (Spots shown on metal are mostly superficial stains.) 


Now you can virtually end failures of customers’ tanks 
and, at the same time, burner troubles due to sludge. 
How Magna-Bar looks Magna-Bar, made of a special sacrificial metal alloy, 
before being installed in tank. is placed in the bottom of the tank, with the connect- 
ing wire fastened to the fill or inspection cap. By 
immediate and continuous electro-chemical action, 
Magna-Bar attracts corrosion to itself and away from 
the tank. Simultaneously, it destroys the catalysts that 
cause sludge to form. 

Magna-Bar makes oil heating more dependable 
and satisfying with any oil. Quick, easy and inex- 
pensive to install. One Magna-Bar lasts for three 
years in the average tank. 


How Magna-Bar attracts 
corrosive acid action 


to itself. (Unretouched) Ma gn 9-B Tr 


T. M. Reg U.S. & Foreign Pats. Pend 


MADE BY THE MAKERS OF MAGNA-POWER 
FOR PROTECTION OF AUTOMOBILE ENGINES 


JOHNS RESEARCH LABORATORIES 
DEPT. F-1, MIDDLESEX, N. J. 








Please send me full information 
on how Magna-Bar will help 


me and my customers. 











- +» « Industry Groups 


Out of Wisconsin elects 

L. Schaetzel president 

NEW OFFICERS of OHI of W 

were elected by the group at 

nual meeting held this Novembe 
Milwaukee, with Lavern Schaetzel | 
coming president. Emery McNeil was 
elected first vice-president, and E. H 
Berger, second vice-president. N 
treasurer for the group 

Popp. At the same meeting 

A. Werle is the new full-time 


tive secretary for the associati 


“the 
only 
good price 


1S THE PRICE THAT IS GOOD FOR EVERYBODY 


..-including you!” 


Anyone can get an order by meeting 
a cut-rate price. But to stay in 
business to build for your future, 
for your family's future, you must 
make money And the only way to make 
money permanently, in any business, is to 
convert cut-rate jobs to orders at a decent 
price with fair profits. And you can do it 
with quality products 
When a contractor insists on a high enough 
price to be able to install quality products 
t's a good price for everybody— 
It's @ good price for the contractor because 
t gives him the profit that every conscientious 
skillful businessman is entitled to 
It's @ good price for the wholesaler when 
it's low enough to safeguard his customer's 
margin but high enough to pay him the 
profit he needs to carry on adequate ware 
housing, promotion and distribution service 
for his quality products 
it's @ good price for the manufacturer 
when it's low enough to protect the profits 
of contractor and wholesaler . high 
enough to give him a fair return on his 
nvestment . and at the same time make 
possible the better products of tomorrow 
through continuous product research and 
development 
in the long run, the only geod price is the 
price that is good for everybody . 
including you 


Cash-Acme Ad #581 





New officers of the Plumbing-Heating- 
Cooling Information Bureau elected at 
an organization meeting held in Chicago 
in November are: (left to right) V. J. 
Killian, V. J. Killian Co., Winnetka, Ill., 
treasurer; W. A. Fitzpatrick, M. J. Gib- 
bons Supply Co., Dayton, Ohio, vice 
president; W. A. Landers, W. A. Landers 
Ce., Oklahoma City, Okla., president; 
and Norman J. Radder, Chicago, Iil., 
secretary. 


Plumbing, heating, cooling 
Information Bureau formed 


FUSION of the All-Industr 
ind Heating Modernizati 
tee with the 38-year-old PI 
Heating Industries Bur 
the formation of 
panded Plumbing-Heating-C 
formation Bureau. Thi 
to be composed of manu 
wholesalers, contractors 
men in the fields has been 
the threefold purpose of 
public thus augmenting s 
and increasing and stabil 
ment within the indus 
At the 38th annual 
Plumbing and Heating Indus 
reau at which both parties 
final decision to merge, E. M. C 
bell, American Radiator & Standa 
Sanitary Co., outlined six specifi 
f activity for the new bur 
these are the establishment 
4 consumer informatior 
center, the promotion 
communication, mark 
market discovery, a1 
-fforts with the nation 
home remodeling 
reclamation 
A 30-member B 
control the policies and 
new Plumbing-H« 
Information Bureau was 


rganizational meeting i 


January 
1958 








HY DRONICS-the science of heating and cooling with water 


You benefit by these features: 


UNSURPASSED IN APPEARANCE 
‘‘Stream-styled’’ accessories with 
rounded corners, bevelled front panels, 
and with wall behind back panel sealed 
off and con¢ ealed 


EASIER TO INSTALL 

Now, Art Comfortline Baseboard comes 
to you in three, four, five or eight foot 
lengths, to save cutting and fitting time 
on the job. Just right for pre-fabs, too. 


SUPERIOR IN PERFORMANCE 

Improved fins and unobstructed sweep 
of air inlet and outlet openings, in- 
creased clearance between element and 
panels, and new design of hanger 
brackets and support hook account for 


more heating capacity and provide for 
normal expansion and contraction. 
INCREASED OUTPUT RATING 
The high capacity developed makes it 
possible to adequately heat most rooms 
with baseboard installed only against 
outside walls. 

SNAP-ON ACCESSORIES 

Save installation time and labor be- 
cause you simply snap-on the acces- 
sories—front corners, splicers, end cov- 
ers and access doors. 

HEIGHT IS LOWER 

Its unusually low height (only 8%4,") 
makes it inconspicuous—permits instal- 
lation under picture windows. 


“Easiest te handle” 


George M. Hasbrouck, 
Sales Manager 
Northrup Supply Corp. 
Binghamton, New York 


National-U.S. Art Comfortline Base- 
board, pre-cut to convenient working 
lengths, is the easiest of the quality 
heat distributors to install. Simply 
connect the heating element, then 
merely “snap-on” the front panels 
and accessories. The savings in in- 
stallation costs mean full profit 
margin to you and complete satis- 
faction to your customers. 


Says 


Easy snap-on accessories 


SEND FOR FREE 
DATA 
Write today for 
catalog on the new 
omfortline 
Baseboard and for 
Installation Folder 
that gives detoiled 
information on this 
easy-to-install 
baseboard heat dis- 
tributor. 
Colorful consumer 
literature is also 


ONE MODEL FOR BOTH FLUSH AND SEMI-RECESSED INSTALLATIONS 


National-U. S. Radiator 


CORP CORA T I ah 


available. 








— 


HEATING AND AIR CONDITIONING DIVISION 
Johnstown, Pennsylvania 


ae 





. + « « Industry Groups 


Lewis succeeds Anderson as 
Secretary of Indiana group N gross income tax laws 


Lewis brings with him to hi 
FRANK E. ANDERSON, executive 


secre 
tary since 1946, of the Sheet Metal 
and Warm Air Heating Contractors 
Association of Indiana, Inc., will re 
tire on March 1. Appointed to suc ndianapolis Electrical 
ceed him is Ed Lewis, an Indianapolis Asenci he leah 

tf Butler 


ition 


r served aS executive se 


attorney with the firm 
& Pfau. 

During his time in ofhc 
helped push through the 


action which was instrumenta 





accept substitutes for 
Honeycomb Filter Tubes 


If you want to reduce costly service calls, assure 
satisfied customers — insist on genuine Honeycomb 
Filter Tubes. You’ll know them by their green color 
and green wrapper. You’ll remem- 

ber them for their dependability — 

the quality performance which has 

made Fulflo Filters America’s best 

Sellers. Buy carefully. Look for 

genuine Honeycomb Filter Tubes 

—in the new green wrapper — at 

the new low price. 


COMMERCIAL FILTERS CORPORATION 


MELROSE 76, MASSACHUSETTS 
PLANTS IN MELROSE. MASSACHUSETTS AND LEBANON, INDIANA 


ng the “Right-to-Work”™ law and the 


ost a broad background in trade asso 
activities, having represented 
retary for the 
Home Builders Association, 
Contractors 
eral others. He was 


f Const? 


New Jersey Group convenes. 
hears local market Report 


Ss new 


THE UNION COUNTY Oil-Heat Associa 


tion met last month in Mountainsid 


N. J., hearing a preliminary report 


the consumer survey of the Unior 


the ~ . . 
County market which is being 


ducted by the group in cooperatior 
with Oil Heating Market Report 
Featured speaker at the meeting w 
Thomas Hanney, Thomas Hants 
Fuel Oil Co., Brooklyn, N. Y 


discussed oil's competition wit 


uc 


ural 


gas 


National Jobbers Council 
chooses 1958 Officers 


ELECTED PRESIDENT 
Oil Jobbers C 
year is Miles Mills, Des } 
E. K. Bennett, I 


S$ vice-pres! 


Gassner named executive 
Secretary of Oregon Ont 
LEONARD GASSNER 
xecutive secretar\ 
stitute of Oregor 
Josephson, wh« 
Gassner has | 
zational experien 
General Electri 
Corp 
New field representativ 
work with Gassner is 
He succeeds R 
resigned. Formerl\ 
Portland, Gustafson |] 


tafs n 


membership cl 


Oregon 


» 


Gassner Gustafson 
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Your 


Jf 


“Door Opener’ to 


TLR 


~~ we 
Vace cLeP ; 


SUITABLE FOR MOUNTING ON TRUCK OR TRAILER 


THE CLEANER WITH THE SELF CLEANING FILTER BAGS 


CLEAN UP TO 50 JOBS BEFORE EMPTYING DISPOSAL BOX Outstanding Features of FURNA CE-VA C 


ONE MAN CAN DO THE WORK OF TWO WITH ORDINARY ADVERTISING VALUE _ . 


. Your Furnace-Vac cleaner is a 
CLEANER 


neat, compact unit that is constantly advertising for you on 
LOW OPERATING COSTS .. . LOW MAINTENANCE the job, on the street, or even parked. Some operators that are 
CLEAN IN ALL KINDS OF WEATHER using the Furnace-Vac feel that the advertising value alone 
WORK IN CROWDED, CONGESTED AREAS is worth more than the cost of the equipment. Your Furnace- 
Vac is your best lead taker for new installations and repair jobs. 


PORTABILITY . . . The Furnace-Vac is easily handled by one 
BEAT COMPETITION man. Your cleaning operator is much happier because he does 
; ‘ ape not have any big messy bag to handle. He moves from one 
Be exclusive with the “FURNACE-VAC ~ ss 


job to another without stopping to empty box. 
The Furnace-Vac is a natural for Fuel Oil Dealers as 


it means added profits and new fuel accounts. POWER ... Your Furnace-Vac cleaner has an unlimited source 
Low investment . . . Factory to you. of vacuum power. Field testing has proved an effective vacuum 


as far as 600 feet from machine. 
TOTAL PRICE $2295 F.O.B. Rockford, Illinois 


CAPACITY .. . Furnace-Vac disposal box holds over 2000 Ibs. 


before emptying is necessary. One man can empty full box 
mation today. Free demonstration on request. in 10 minutes or less. 


DELAMATER EQUIPMENT COMPANY, Inc. 


1827-18th Ave. * Dept. O * Rockford, Illinois * Dial 8-5768 


eloil 


Financing available. Write, wire or phone for infor- 
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The booth shown at right was set up a % — ee = 
jointly by the Fuel Oil Dealers and the 4 ' £ & bea a) Po e = RS = 
Greater Vancouver Retail Fuel Dealers 2 —_ — —_— = = = = oF 
Associations, coal men of Vancouver, eee 
B. Ci, at the 1957 Pacific National Ex- 

hibition. 


Chicago Oil Burner Assoc. 
holds 15th annual Meeting 
MEMBERS of the Chicago Oil Burne: 
Association met at the Sheraton Hotel 
Chicago, Ill., last month for their 15tl 
annual membership meeting. The 
president presented the annu 


Out budget insurance program 
offers additional Protection 





A NEW CONTRACT has been 
the Oil Heat Institute of America 
Inc. with the Washington Natior 


Life Insurance Co., present under 


writer of the group's customer budget 
“Helle / life insurance, to provide additional 
, protection to its members. The ne' 
benefit provides accident and 
disability coverage. Dealer 


Let's make 1958 a year 


their choice of two type 


the life insurance policy 


of G-R-O-W.-T-H. Pp licy with the additional | 


The 22nd Oilheating and Aircondi- 


University-type Seminar held 
for appliance Manufacturers 
tioning: Exposition, at the New York FOUR PROFESSORS from Ohio Stat 
l niversity’s Executiv D V | pm nt 
Coliseum, June 9th to 12th, with the ie rr 

Institute of Applian 


36th Annual Convention of the OIL atthe group's lee 


held last month in Was 
° Entitled “Executive 

HEAT INSTITUTE, will help you boost i ica inal 

of thought from strategi 
yt better methods of merc! 

1958 Sales! Wooton, Washington 

for the New Orleans Time 


—G.M.M. also addressed the m 


Dealer development School 
P.S. The word ‘til June? “Confidence is cumulative. conducted in Illinois 

When you roll up your sleeves it's difficuit to lose THE CENTRAL SUPPLY Association last 

your shirt. Let's get to work!" month conducted its second Dealer De 

. velopment Institute in Rockton, III 

Opening on December 2 the school ran 
for 12 days covering such topics as 
business management, manpower de 
velopment, and selling. 
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is the modern way 


the only burner-mounted primary control 


PerfXray provides complete factory wired and 
tested oil burners ready to connect. 


Assures satisfactory operation by eliminating 
troublesome variable stack mounting conditions. 


Positive fail-safe performance guaranteed — not 
affected by soot, vibration, stack corrosion, drafts 


Safer operation assured because the flame detector 
responds to radiant heat of the flame for fast action. 


Service calls are minimized because the flame 
FACTORY PRE-WIRED .} detector is hermetically sealed, is not affected by 
AND TESTED: READY high operating temperatures, and does not age or 
FOR INSTALLATION. require periodic replacement. 
WRITE FOR 
DESCRIPTIVE CATALOG. {> Eliminates on-the-job stack primary installation 
\) costs—saves material —saves time — saves money. 


a 


Glendale, California + Skokie, Illinois +« Guelph, Ontario, Canada 
je 


ve Plants — 42 factory branch offices serving the United States and Canada 
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You Ever Installed! 


New Westinghouse totally enclosed 
oil burner motor— 
2 Ibs. lighter,1 inch shorter 
than old-style designs 


Here’s the motor news you’ve been waiting for! 

Westinghouse has a new totally enclosed 56-frame oil burner 
motor that’s a full inch shorter and over two pounds lighter 
than the previous design*—a combination that’s guaranteed 
to make your installations easier and less time-consuming. 

You'll appreciate the many trouble-free features that are 
built into this new Westinghouse motor, too. For example: 

It’s totally enclosed for protection against dirt and moisture; 

A manual reset thermoguard protects against abnormal 
operating conditions which could harm the motor; 

All mounting dimensions are in accordance with NEMA 
standards, simplifying installation and service; 

Extra-large oil reservoir assures continuous lubrication with 
minimum reoiling; 

“1,000,000 start” centrifugal switch is rugged, reliable, 
quiet—gives years of trouble-free service. 

Take advantage of the best deal yet in oil burner motors— 
make sure that your next heating equipment order specifies 


WESTINGHOUSE OIL BURNER MOTORS. J-03043 


*Only 13 Ibs. light—5'/2 inches long from front end of motor to bracket fit. 








48-FRAME OIL BURNER MOTORS 
are also available from the complete 
Westinghouse line of heating equip- 
ment motors. Whichever you choose, 
you're assured of the trouble-free 
features described above. 


you CAN BE SURE...iF irs Westinghouse 


SMALL MOTOR DIVISION, LIMA, OHIO 
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This booth sponsored by the Westches- 

ter Oil Trade Association at a six day 
“Home-a-Rama," held at Westchester's 

County Center, White Piains, N. Y. this . 

fall, was devoted to the unique idea of ‘AVE S0z 
toasting marshmallows over an oilburn- ON YOUR 
er. Toasting are A. B. Wolle, Wolle & OT WATER 
Co., Inc., Scarsdale, N. Y. and Janet COSTS 
Tyler, “Your Oil Heat Dealer" T.V. WITH OfL 
“Weather Girl." At right is P. Fuller, 

McCabe Fuels, Inc., Hawthorne, N. Y. 


Jersey Fuel Merchants elect 
Officers. mark Anniversary 


GEORGE MILES was elected president 
of the South Jersey Fuei Merchant 


“ 
Association at the group's meeting in ; : ; 
N ts ‘nag : 4 - R : erkasie area of Pennsylvania. This dent, and Charles Burnette, vi 
November. Howard S. Roberts is th . é 
; i comes the seventh mem president. At the same meeting Ec 
new vice-president with aay ee c b "ere Pea a 
Lock / Pennsylvania Suburban Brown was elected treasurer; while 
OCKWOOd as secretary and y : 
Ped oe Don Ward was re-elected secretary 
ederson, treasurer ;, F: 
; charter group of 28 members Three one-year directors, John Nor 


lected Frank Leister, first presi wood, Ray Lutz, and Charles Harris, 
with Chris Fisher, DuBois Oil also were chosen 


The group, celebrated 
anniversary at a dinner 
10, at the Silver Lake Inn — . — . a 

ng the directors The group amended their by-laws 
; ; : : ; : to create a new office, vice-president of 
Fueloil Dealers organize, North Carolina Oil Jovbers 


. : ee : fueloil, choosing Joe Berry to fill it 
form new North Penn Fopa elect H. Kimrey, President 


Berry spoke in regard to efforts t 
A NEW association entitled North Penn MEETING in Asheville, N. C. recently ward afhliating fuel-oil members 
FODA has been formed by fueloil the North Carolina Oil Jobbers Asso the Fuel Merchants Associat 
dealers in the North Wales, Lansdale, tion elected Hardin Kimrey, presi 


ion and 
f a national advertising program 





they said it couldn ’t be done! 


but Mt. Hawley has accomplished 


the “impossible”. Here, for your 
inspection, ts 


EY DRO. 29 


NEW CONVENIENT SIZE TOP PERFORMANCE 


Perfect for any under-counter, closet, 


Performs equal to boilers four times 
utility room or basement installation. 


its size. 


NEW SMART APPEARANCE TOP QUALITY CONSTRUCTION 


It’s 29 inches low. It’s square. Its ASME constructed with a full wet 
new color will harmonize anywhere. base. Completely water jacketed. 
Extended jacket optional. 








Compare--- Gentlemen: 


The Hydrolo 29 Jooks good to me, t Please send more 
j information. 


| 


Name 


(MM) Mr. trawleg Pe cM EP Company 


Address ° 
MT. HAWLEY AIRPORT PEORIA 4, ILLINOIS 





City 
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is INDIVIDUALLY 
OIL TESTED... 


this means .... 


Monarch completely eliminates the need to “try 
out” several nozzles to find one that fires 

erly. Individual testing of each Monarch Nozzle, 
on Oil, is your guarantee of absolutely uniform 
performance. 


Every Monarch Nozzle is a precision product, 


100% Tested for Capacity, Spray Angle, Quality 
of Spray and Balance. 


No wonder Service Men and more than 400 Oil 
Burner and Furnace manufacturers using Mon- 
arch Nozzles as original equipment agree . . . 
Monarch continues “First Choice of the Industry”! 


“Fllonarch nin mixinc equipment... 


COMBUSTION HEADS: 
G-81-C Head is os easy to in. 
stall as an ordinary Air Cone 
ond Stabilizer. Produces high 
CO, with no “adjustments” to 
get out of ortler. For 3%" or 
4” 1. D. Air Tubes. 


MANUFACTURING WORKS, Inc. ' CONVENTIONAL: Bioded 


Cone Rings ond four blode 
2503 E. ONTARIO ST., PHILADELPHIA 34, PA. = Stabilizers for ordinary Air 


% Tube replacement from 3%" 
Canadian Agent Except B. C : to 8” |. D. Also special “Anti- 
E S$ Gallagher Sales Ltd. Toronto 12, Canada : Pulsation” equipment. 


Exclusive Agents in all of Europes 


Also available: Flame Mirrors, 24 and 
Australia and New Zealand 48 Nozzle Boxes, Nozzle Wrenches, etc. 


REMEMBER: It costs more to clean 2 nozzle than te replace with a new, precision, guaranteed-uniform Monarch Nozzle. 
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N. Y. Community College 


GET ALL THESE ADVANTAGES has oil marketing Course 


with VIKING Truck Mounting Pumps 


The Viking mechanical seal 
WORKS WITH. rather than | 


THE NEW YORK CITY Community Col 
lege has announced another 15-week 


evening course 1n petri eum m urketing 





against pressure, assuring non- 
leak operation — 


st 


Pump also available with extra 
long, leak-resistant stuffing box 


Integral thrust bearing 
permits easy end clear- 
ance adjustment. Makes 
possible extra long life 
of pump 


Slow speed “gear-within-a-gear’ - 
pumping principle means positive 
delivery. fast priming and smooth 


to start February 3. Three principal 
Revolvable casing makes possible - ; € principa 


handy, most economical piping subjects will be: 
arrangement ..ports can be turned 
to 8 different positions 


1 


Introduction to Petroleum Industry, 
Thursdays 8-10 PM 

Petroleum Technology II, Tues. 6-8 

Application of Petroleum Produc 
Wednesdays, 6-10 


If all three are taken it will 





hours a week and the tuiti 
$64 for the 15 weeks. R 
dates are January 26-28 

The college is located near 

in Brooklyn, phone TR 5-4634 


A similar course was 


even discharge. Integral relief valve on pump heod permits past f ill starting in Sons 


closing of discharge without stopping 


pump 


80 students 


All of these features of Viking Truck Mounting Pumps will save you 
money on operation costs, maintenance and service. Send for 


Catalog Gee today 


Cedar Falls lowa,. US A 








USE it —— SELL it! 


OO eZ? te! 
SOOT DESTROYER 


For more than 20 years, “E-Z" has been 
manufactured, nationally advertised and 
sold throughout America. it is a thoroughly 
tested and proven product, and is preferred 
and recommended by oil burner servicemen 
from coast to coast because; 

1. “E-Z" quickly and thor- 
oughly eliminates fuel oil 
soot in only one applica- 
tion. 

2. “E-Z" eliminates the need 
for cleaning equipment. 

3. “E-Z" saves time and 
manpower. 

4. “E-Z" is safe and easy 
to use. 

5. “E-Z" is UNCONDITION 
ALLY GUARANTEED 


SEND COUPON FOR FREE SAMPLE! 


NORMAN CHEMICAL CO. 


1630 Carroll Ave., St. Paul 4, Minn. 

Please send us FREE SAMPLE of “'E-Z" Fue! O 
Soot Destroyer for testing. Send literature and 
complete price set-up. 

Name 

Firm 

Address . 

City 
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T. E. Carson 


pointed manager 
VITAL ich tli ometel iia h’4 the Heater 

n ivisions, 
John Wood C 
Conshol I 


en, Pa. He will be 


In Canada, its ‘ROTO-KING’ pumps 


See our catalog in Sweets 


OCGeEr ps 


&32-Snap Serwice Foun. No.1 responsible for 


oordinating mar 


co keting operations 
04362 g of 
The BURNER SERVICE an f both divisions 


4390 ENNY A ENI j 
HAWKINS N i. Having been ass 


= BE 5-5245 ciated with Anchor Post 


—=—" Inc., Baltimore, Md., C 
manager of eastern 
John Wood in May 

mpany acquired f1 
from Anchor Post 


ADORESS 


DIVOICE To. 


TROUBLE REPORTED. | . 


CAUSE OF TROUBLE 
= 
rise 
aA 


ms William E. Haynes 
Otled Corcwiorer 
Satin a Date Oiled Blower | p yinted to the P siti 


PARTS asd MATERALS. 1 
— | ager of the Torid 


teamed Bile: Cleaned Smoke Pipe 
Burne: 


heet Division, 
Cleveland Stee 
Products ; 
Cleveland, Ohi 


sours uses @  SoatoF 1 He formerly was 
THIS IS YOUR] | PAY THIS 
|_mvoice | | Amount —> SAVE 
— AGENT TENANT MONEY with the Timken 


This apparatu: w wo! ” INCREASE . 
Totus is now working say EFFICIENCY Silent - Automatic 


Sa l es executive 


ake service billing Division. Scaife 
and service charges ‘ % . 
as easily understood Co., Oakmont, Pa Assuming his new 
: as fuel oil meter tickets. 
SEND FOR FREE SAMPLE : ; " 
DEGREE DAY SYSTEMS headquarters at the new Toridheet 
WOODSIDE 77, N. Y. ministrative offices in Cleveland 


duties in November, Haynes maintains 
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Call for MODERN 


AIR DISTRIBUTION SYSTEMS —————_ 
DESIGNED FOR YOUR USE BY LASER | 


Homeowners bringing older homes up-to-date, want 
more than half-way measures... and with Char-Gale 
““Gale-Aire”’ comfort air distribution systems, you can 
go all the way to provide satisfaction. Complete 
Char-Gale perimeter systems, engineered for efficient 
operation and improved appearance, offer a welcome 
contrast to the bulky, old-fashioned equipment they 
replace. 


FOR BOTH HEATING AND COOLING 


The question of complete air conditioning is 
under control with Char-Gale. That’s because 
Char-Gale fittings, ducts and registers are 
designed to handle both heating and cooling. 





EASY TO SELL AND INSTALL GET Your SHARE 


ron | of this profitable replacement 
HEATING i. ree : : . 

ann fl Epaspessss 7 sittte and remodeling market 
COOLING = 


- Distributors, Wholesalers and Dealers who stock the 
“ , r simplified “‘Gale-Aire”’ system, get a complete, modern 
CHAR- GALE . air distribution line that’s easy to store, sell and install. 


_—_— And it’s not necessary to tie up capital in large inven- 
ene REGISTERS tories of duct, fittings and registers. Char-Gale trucks 
. > Se ae ae ee travel anywhere in the country, in a hurry! 





See y r 











Contact your jobber or write us. 


MANUFACTURING COMPANY 


ANOKA, MINNESOTA 











dloil 
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Insurance Expert addresses 
Delaware Valley Dealers 
MEMBERS attending a recent meetin 
of the Delaware Valley Fuel Oil I 

ers Association heard Joseph 
director, Penn Mutual Life Insurance 
Co., 


place in business. Reese out! 


speak on life insurance 


various phases of insurance as a 
of perpetuating business and dé 
strated the relation of business 


insur 


ance to such factors as debt liability, 


sharing of profits and taxati 


Indiana Jobbers re-elect 
several past Officers 
FRED WILDER, Wilder Oil C 
ville, president of the Indian: 
Assi 
among the officers re-elected 


pendent Petroleum 


group at its annual convent 
recently in Indianapolis, O 
vice-president, Fred Frehsenf 
urer, Emmett Farmer, and 
Stephen M. Fleener. 

Directors re-elected wer: 
Williams, Jr., Francis J. Schuster, 
George E. Webb. The only 1 


RNING OI 





on ODOR 


& NEUTRODA' 


NEUTRALIZES and DEODORIZES 
FUEL OlL & GASOLINE ODORS 
DUE TO FUEL SPILLS, LEAKS, AND STAINS 


LE 
orenninne on-ton'® 


NEUTRODA SPRAY — Mokes fast work of 
banishing fuel odors. Easy to use cerosol 
can permits fast deodorizing after every 
service call. Gets NEUTRODA into those 
hard-to-get-at places 


NEUTRODA POWDER — Just 
sprinkle it on. Odors vanish 
quickly, completely — also 
absorbs and removes 

most oi! stains 


objectionable odors. 


rowoth ves A little NEUTRODA on furnace filter — kills | 
wot 


iS direct 


eds John 


Chicago Burning Oil group 
elects Loeffler president 


Broadened program offered 


I-B-R hydronic schools 


IMPLETELY NEW 


| 


- Edgar F 


Pritchard 


DISTRIBI 





THE TANKIT COMPANY, 


560 BELMONT AVE. 


Inc. 
NEWARK 8, N. J. 

















help organize and 


Braun, To 


schools, local committees hi 


t ished in each city in whicl 


bi 
will be held. Further inforn 


be obtained from the Institi 
r and Radiator Manufact 
Fifth Ave., New Y 
7] Aa Heating and < oling 
scheduled: Philadelphia 
Newark, Feb. 11-13 
N. C., Feb. 18-20; Atl 
Dayton, March 11 
March 18-20; Chicag 
April 8-10 
15-17; Pittsburgh. 
April 29-May 
Hartford, C 
Mineola, May 26-2 
N. Y 10-12 


Four-day short 


TORS 


Assi 


up's new 


A. Bald 


Detroit, 


* course falo 


How T 
i 13-15; 


i hydronic 
June 


t the University 

January 20-23: 

Ames, Marcl 

State University, | 
April 7 
shire, Durham, Augus 
State Coll 
time in September 


Michigan State U 


BOSTON DRAFT STABILIZER 


WORLD'S MOST ACCURATE DRAFT CONTROL 


GUARANTEES 
CONSTANT 
DRAFT 


and protects your heater 
against draft variables 
that destroy efficiency! 


NOW AVAILABLE 
ae, 7 Se and 
LARGER SIZES up to 24”. 
All available with or 
without TEE section. 

TOPS in ability to hoid 
draft yet the EASIEST 


10; University 


Carolina 


to install. 

NO WEIGHTS TO ADJUST 
Can be properly set, even 
without instruments. 


OPERATE YOUR HEATER AT PEAK 
EFFICIENCY WITH ACCURATE DRAFT CONTROL 


BOSTON DRAFT STABILIZER 


Slows down travel of gases thru the heater to a desired 
CONSTANT speed so heater can absorb the heat before 
it reaches the stack. 

Holds a constant draft because variations in draft-pull 
result in changes of air delivery from the burner fan, 
causing changes in smoke content and COs of your com- 
bustion. 


Write for complete details 


BOSTON MACHINE WORKS COMPANY 
Oil Heating Supplies Division, 7-17 Willow St., Lynn, Mass. 
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MONCRIEF Reverses the Trenc 


With New LOWER PRICES! 


MONCRIEF... MORE COMPETITIVE THAN EVER FOR )§} 


Now, sell the line respected for more than 60 years, for 
ingenious design, premium construction and excellent 
performance! Make more money with Moncrief, the 
quality line that gives you a real price advantage! 


To make Moncrief Furnaces and Air Conditioning 
Units more competitive in 1958, we have purchased 
new machines, tools and dies wherever needed to bring 
about production savings. Taking every advantage of 
these new facilities, our production engineers have 
overcome the increased prices of material and parts, 
at every turn, with nearly miraculous reductions in 
manutacturing costs. 


As a result, you can now buy Moncrief Heating and 


From STEEL in COILS to FINISHED FURNACES 


MONCRIEF’S. REDUCED COSTS 


Air Conditioning Units, and Pipe and Fittings, that are 
better than ever — at prices that are more competitive 
than ever! 

In addition, the Moncrief Line is now more complete 
than ever. With Moncrief, you can select the right unit 
for virtually any type or size of heating and air condi- 
tioning installation — and be sure you have a unit 
unexcelled at any price! 

Whether you are a dealer seeking to bring your 
profits up to par, while improving your installations — 
or a wholesaler seeking the line to meet this need — 
Moncrief will give you the right combination in 1958! 


Send for the new 1958 Prices and Catalogs, now! 


NEW! GAS FIRED AND 
OIL FIRED FURNACES 


effect the Savings that give You 
LOWER PRICES for PREMIUM CONSTRUCTION 


REDUCED COSTS REDUCED COSTS REDUCED COSTS 


for Steel 


Extraordinary reductions 
in material costs result 
from buying Steel in Coils 
. slitting and shearing 
it eutomatically in our 
own plants . with 
maximum reduction 
inventory and waste! 


in Press Work 


Complete Furnace Casing 
Sides finished in a single 
operation on new 750 Ton 
Press . . . several parts 
stamped at once with Mul- 
tiple Dies . . . accelerated 
production of Heat Ex- 
changer Sections! 


in Welding 


Increased use of Avto- 
metic Welding 

better welding . . . for 
more rapid production 
ond greater savings in 
manufacturing costs. 


Factory Assembled and Wired! 


A complete line of Winter Air Conditioners 
and Counterflow Units! Gas Fired: 75,000, 
100,000, 125,000 and 150,000 Btu input! 
Oil Fired: 78,400 and 112,000 Btu Output! 
Ruggedly constructed with 16-gouge Heot 
Exchangers (14-gauge for larger Oi! Units) 
and 21-gauge Casings! Ready for opera- 
tion wher connected to fuel line, electrical 


supply, thermostat and ducts! 








This is How Moncrief Furnaces can be built better. . . priced lower! 


MONCRIEF...“Years Ahead” with the COMPLETE LINE for Every Installation! 





: ; ; = ; — 


SS ~~ 
- \& 


— : — os ‘ vail A. | > 
rT as j 
Hor: rontal Furnoces , o — : \. 

4 Gos Fired Sizes x 

DiesSHP 


4 Oil Fired Sizes Add-On Summer 
Aor Conditioners 
with choice of “'V 
Upfiow) or Filet 
Horizonte! Flow 
Cookng Coils 


a / 
Ges or Oi! 


Fed Grovity 
Furnaces 


Unit Heoters 
5 Sizes 


Ges Fired 
Duct Furnoces 
4 Sizes 


Ges or Oi 
Fed Counterflow 

Units or 

Utelity Units 


Ges 
Conversion 
Burners 


3 or 5 Ton 
Woter Cooled 
Add-On Summer 

Aw Cond 


ws NY * Medina, Ohio 


Yeor Round 
Aw Cond 














CASTEEL HEAVY-DUTY 











RUGGED 

HIGH-STRENGTH 

CASTEEL 

CHOCK 

FOR 

TRUCKS & TRAILERS 

LOADED BY 

LIFT TRUCKS 

PRACTICALLY INDESTRUCTIBLE 


—Specify the Best— 
—The WB15 Heavy-Duty Wheel Block— 


The wide face area accommodates large tires. The broad 
flat base gives stability in soft terrain. Five 34” angular 
calks, cast in rear of base, hold securely on ice, snow or 
concrete. 

Sturdy brace supports are provided with a cast-in hole 
for chain or hook connection. 


Blo« A> 


1636 SUMMER STREET HAMMOND INDIANA 








i 
MURRAY Says: 


You can't buy 

a better 

burner at any 
price—and only 
our price is 
competitive! 





-~ 


<4 Mode! TB 


a This TAG 
di pulls more 
Furnace and Boiler 
service calls 
75 to 3.0 Gph eeace 


One-Piece Cast FREE all year round! 


cite Genel WITH YOUR 
nee eee | se All you have to do is hang 


vac this Pullman Identification 
Write or phone Tag on every furnace or 


: ‘ . boiler you clean with your Never-Clog Vac. 
us for: Complete line of quality oilburn- |, ,-y always remind your customers to call 


ers, sump pumps, circulators, and laun- you whenever their heating unit needs 
ttention. 
dry tray pumps. a aitaciets 


WORLD'S LARGEST 
\ MANUFACTURER OF 


SILENT-FLAME aS ch emeee 
MANUFACTURING CO. INC. 


ety eV. J PULLMAN VACUUM CLEANER Corp. 
Blue Point 1. N. ¥. EM 3 6201} 27 BUICK ST.. BOSTON, MASS 








CALLS! 


Calendar of 
Coming Events 


JANUARY 1958 


14—Oil Heat Association of Maryland 
monthly meeting, Hotel Staf 
ford, Baltimore, Md 
National Oil Information Con 
mittee Employee Informatior 
Conference She raton Black 
stone Hotel, Chi 
Oil Heat Institute of Ar 
Inc Dealer-Managemen 
fovence hoard of direct 
Hot 


National Electr 
Association 
Hotel Chi 

Ohio Petroleun 
ciatior ant 
expositior 
tel, Col 


-National Heating and Aircondi 
tioning Wholesalers, Inc., 
Spring meeting, Atlanta Bilt 
more Hotel, Atlanta, Ga. 

Independent Petroleum Associa 
tion of America, midyear meet 
ing. Sherman Hotel, Chicag 
Ill 
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Thi¢e ie all | need to know 
about nozzlec!" 











That’s right, it’s a Delavan, and when 
the service job is completed there is 
satisfaction in knowing you have used 
the best nozzle available. This means 
better fires, fewer call-backs and sat- 
isfied oi! customers. Never settle for 
less than the best when you're dealing 
in precision controls. Dealers across 
the country find Delavan to be best. 




















A birds-eye view of the Delavan plant in West Des Moines. 
In this plant can be found the most complete, modern nozzle design, 
testing and manufacturing facilities available anywhere 


ee Nersfacting Conpang 


America’s largest manufacturer devoted exclusively 


eloil 


to the design and production of nozzles. 





RA816-817 Protectorelay* 


Stack mounted oil burner 
primary controls for in- 
termittent or interrupted 
ignition. RA817 provides 
adjustable ignition timing 
and scavenging timing to 
let service man tailor it 
to each application. 


*Trademark 
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\Vioney—how much did you lose last week on costly service call-backs? 
Recent surveys show that when the units you install have all-Honeywell 
controls you make far fewer trips—and keep those profits. What’s more, 
Honeywell's systems-and-service way of doing business backs you up 100 
percent, at no cost to you. You get reliability; easier installations; simplified 
inventories; educational programs for your staff—and above all, fast 


help when and where you need it from 112 sales-service offices. 


Added up, these benefits mean more profit from every job when your units 





have all-Honeywell controls. Ask your Honeywell man to prove it. 


For information on Honeywell's 


complete line of control systems for Honeywell 


heating and cooling, call your local 
Honeywell office. Or write 


Minneapolis-Honeywell, H Fiat WE Coitol. 
Dept. FH-1-04, Minneapolis 8, Minn. 
eloil WN 
CHUTATy 








et) & into effect by the Esso Education 
NEED MORE DRAFT? \y Ge - MANUFACTURERS Foundation, Esso Standard Oil C 


q ACTIVITIES New York, a subsidiary of New Jersey 
TJERNLUND ms Standard Oil Co. The Foundation re 


“AUTODRAFT” in — = a wide variety of grants 
i ‘ $500,000 to 84 rate 
INDUCERS totaling about 9 t privat 


Coleman Co. Directors elect ly-supported colleges and universities 


Son of founder, Chairman The educational program consti 


SHELDON COLEMAN, president of The “utes one of the activities marking the 
Coleman Co., Inc., Wichita, Kans., 5th Anniversary of New Jersey 
en elected chairman of the Standard Oil Co. The Esse Founda 
directors. He succeeds his tion, which is administering the funds 

the late W. C. Coleman was set up in 1955 by Jersey Standard 


VT 1 


t 


under of the company and chair 
man of the board for nearly 60 years Thatcher Furnace Co. opens 
Harold Fryar, director of manufac new research Laboratory 
iring for the company, had been 
1 this fall to the board to fill the 
nexpired term of the late Mr. Cole 


4 RESEARCH LABORATORY. containing 


© Positive venturi action complete facilities for testing experi 
© Simplified installation mental and developmental models of 
© Heavy duty construction warm air furnaces, oilburners and boil 
® Installs vertically or horizontally 


© Complete venge of sizes “sso Education Foundation 
© Immediate delivery nakes Grant of $1,500,000 


ers, has been opened by Thatcher Fur 
nace Co., Garwood, N. J 

The lab under the direction of 
Siecetieet ea th “Ante Set THE FIRST PART of a special three-year, Harry Gibbard, is presently working 


program for the purpose toward the solution of problems o 
TJERNLUND MFG. CO. f stimulating science teaching at the curring in the design of smaller, higher 


2140 Kesete Ave., St. Poul 14, Mina. lementary, secondary, college, and capacity and more durable warm air 





+ 


duate school Jevels, has been put furnaces. 











e Good Old Days 9 These Books Can Help You! 
a HAPPY DAYS Oilheating Snags 


Gives the solution to many of the everyday snags that annoy 


you in installation and service. We've been working on them 
“Quits.” the ‘Expert’ said and sighed for years. All simple and practical answers to the most 


As he kicked tack of bill common problems. It’s an 81/2 x 11 inch book of 64 pages. 
s he kicked a stack of bills. 


$2 


“I know I'm nuts to even try 


Heading Off Trouble In Domestic 


“To cure my heating ills. ; 
Oilheating 


Contains articles about the most important precautions to 
take in installations and service and thereby cut down the 
number of service calls. The selection covers problems 
e tried a little ‘Clean Right’ and which give the greatest amount of future trouble for serv- 
ice men. This book is 84 x 11 inches and contains 64 
At last he is a braggin’. pages... $2 


}“Then you can call the wagon.” 


Installing The Domestic Oilburner 


This is the first practical guide on oilburner installation. 
It contains the most significant articles from FUELOIL & 
OIL HEAT that covers all phases of installation step by 
is Guan 40 heaton efficionce, pate a — neg ppt: pages. Illustrated with numerous 
diagrams, charts an otos. 
“CLEAN RIGHT” SOOT REMOVER [<= — . $2 
NON-CORROSIVE NON-EXPLOSIVE Order Your Copies Today! Send Remitt T 
aer Z aay. mitian 0. 
LEAVES NO RESIDUE , aurea 


Always look for the broom on the package. fueloil & Oil heat 


MILLER PROSUECY ce. 2 West 45th St. New York 36 


LANSING. M HIGA 
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7,000,000 GALLONS PUMPED 


with perfect service record! 





Four Marlow Pumps Perform Efficiently With No Down Time 


( mplete 
lull Oil Co 
tte, N.C 


handles regul 


December, 1955, the 
pany’s bulk plant in Char- 
owned by C. W. Tull, 

ir and premium gasoline, 
kerosene and #2 fuel oil. Mr. Tull, who 
is also a gasoline retailer, uses four, 
space-saving, Marlow 20 EVP, vertical, 
self-priming pumps to supply his load- 
ing racks at a 300,000 gallon a month 


volume 


These versatile, long-lasting 
Marlows that are used for loading 
Tull’s three retail-delivery fuel oil 
trucks are also used to pump from 
transports into the above-ground stor- 
age tanks. Even though the pumps are 
installed out in the open, where they 
are subjected to all kinds of weather, 
these Marlows have handled more 
than 7,000,000 gallons since they were 


installed. C. W. Tull is so well satisfied 
with these pumps that he has said “if I 
enlarge my facilities, and I expect to 
some day, I will specify Marlow 
Pumps.” 


Specify Marlow pumps on your next 
petroleum pump job and you'll be sat- 
isfied with their efficient performance 
too! 

Write today for your free copy of 
Bulletin PM-06 and the name of your 
nearby Marlow dealer. 


DIVISION OF 


The flow-through design of the Marlow 20 EVP 
vertical pumps, that were used by Tull Oil Com- 
pany for loading and unloading, simplified 
piping problems. 





BELL & GOSSETT 


MIDLAND PARK, NEW JERSEY 


MORTON GROVE, ILLINOIS e 


Ar 


LONGVIEW, TEXAS 





. « « « Manufacturers’ Activities 
Esso Division will study 
Shipments on inland Waters 


A NEW DIVISION, created by Esso Stand- 
ard Oil Co., New York 19, N. Y., will 
study means of improving oil ship- 


and tugs on inland water routes aimed 
at improving the operations 


Williams names four winners 
in national Display Contest 


ments on inland waterways. William 


FIRST PRIZE in the National Display 
F. Robinson, a chemical engineer with 


. ; ‘ Contest run by the Williams Division, 
Esso since 1946, will manage the new ‘ Ace 


Economic and Technical Division, In 
land Waterways Dept. lil., 
The division will integrate informa C 
tion dealing with the company’s opera 
tion of barges, self-propelled barges 


Eureka Williams Corp., Bloomington, 
Weber Oil 


According to 


has been awarded to 
. Waukesha, Wisc. 
the rules of this contest, open to all 


Williams distributors and dealers, the 


SPIN-ON TYPE 
OIL BURNER FILTER 


Oil BURNER 
FUEL FILTER 
OBF-100 


This revotutionary, new WIX Oil Filter 
easily s€places all comparable standard 
fuel Oil filters ... makes cartridge servic- 
ing simpler and more profitable. Just a 
,’ twist-of-the-wrist” does it—no tools, 
»’ no filter pot to clean out! It’s the self- 
contained unit that brings new efficiency 
and new economy to every oil burner 
operation. 
Install this WIX Fuel Filter on all the 
burners you service or install—speed up 
your maintenance, increase your profit 
margin. Merely insert the die-cast alumi- 
num head in any 44” N.P.T., one or two 
pipe (high or low pressure) oil burner 
system and... SPIN-ON the WIX Filter 
Cartridge! That’s all there is to it. From 
then on, servicing requires only chang- 
ing the Cartridge —no mess, no trouble, : ; ; ; 
no time wasted — spin-off and discard the his display in a local bank and in 
old—SPIN-ON the new! tioning mechanics to r 
Head and Filter are constructed of light- they came into the bank 
weight, rust and corrosion-proof alu- C. ¥. Woodbury 
minum with the Head featuring an ie i 
exclusive air bleed and a safety locking Mass., whose entry portra 
screw. WRITE, today, for details on tory of heating equipment 
how this great, new WIX “SPIN-ON” 
eagle can work and make money Thitd pine went w L. J. La 
© Oil Co. 


ewe 


OIL BURNER / FILTERS 
WIX CORPORATION * GASTONIA «+ NN. C. 


In Canada: Wix Accessories Corp. Lid., Toronto 


dealer purchased the Williams prom 
distributor 


set up the Williams equipment 


tional package from the 


gether with the display materials fron 

@ Exclusive POROSITE 
pleated paper filtrant 

@ Over 228 square inches 
of filtering surface 

@ Removes even microscopic 
contaminating particles 

® Guaranteed to exceed 
120 gph gravity flow 

@ COMPACT! 5-9 / 16” high, 
2-3/4" wide, 8 ounces 

@ Listed as Standard by Un- 
derwriters Laboratories, Inc. 


the package and any 

decorative material, and took ; 
of his display, which he mailed t 
test headquarters. Weber Oil's 
won first award on the basis of 


tive shown by the dealer in setting up 








prize 


, Lawrence, Mass., for original 


ity demonstrated in the use of extri 
materials in his window design. An 

REPLACEMENT 

CARTRIDGE 


honorable mention was given The 
OBC-100 


Wausau Furnace Co.. Wausau, Wis 


January 
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New national sales representatives for 


OHIO ELECTRIC MOTORS 


for the oil heat industry — 


Charles N. Rapiport Associates 


EASTERN OFFICE: 


1057 Summit Avenue 


Jersey City, New Jersey 


MIDWESTERN OFFICE: 
The Ohio Electric Mfg. Co. 
5400 Dunham Road 


Maple Heights, Chio 


Charles N. Rapiport 


The Ohio Electric Mfg. Co. 
5400 Dunham Road 
Maple Heights, Ohio 


CHESTER BLAND 
President 





A 





Manufacturers’ Activities 





e “\| Trane Expansion includes Temptron, Inc. manufactures. 


Ay MAKE MORE MONEY beans cooling packaged Units sells Oran floor Furnaces 


LaCross Wis.. is con MANUFACTURE and sales of the Ora 


Installing & Servicing structing $ nillion plant in Shallo-Well floor furnace is now be 


v | ¥ Te nn., to manufacture a ing carried on by Temptron, Inc., C: 
Oil Burners! new cé wen type residential heating lumbus, Ohio, in the same plant and 


with the same production facilities tl 
Imagine! All the m y-saving : Rs , : ; : 

know-how you must have . plant is expected to ge were formerly used in manufacturing 
job better, faste easi eve perts } ; 

one big book. “The inst allatior : r . ~ : 1 S : 2 | oe ‘ a 
of Domestic Oil Burners w, have all this inderwa ort ifter Ss < 1On this unit by the Oran (¢ 
information—all tailed, s lia 

grams right at 
you want it Vl 
your own home or 


Mueller Climatrol to sell 
NO JOB TOO TOUGH! 


360 fact-packed pages 
tions—cover . "2 
oe n all about. firin : fig ; sacha me \LL WORTHINGTON CORP’S home ait 
them; combustion ers : : ] ] hinc and 1 kaged ‘ 

Every day you'll use this ey Snes phe: 4 gp, eer ee onditioning and heating equipment 
installations. checkups. eanul pilus ‘ 144 : 

of servicing tips! nt salesmen 1n its held torce 1 1 1 , 
Sans ia a Sie isch. canned ‘ will now be sold by Mueller Climatr 
quent shop use Ye and : , 
use this information eve Division, Milwauke Wis. Sales t 


servicing iob 


all Residential equipment 


i . ' the c cial and industrial mark 
Webster Engineering Co. mmercial d preggresy pion: 
MORE TIME TO SERVICE NEW will continue to be handled by W 
CUSTOMERS moves to larger plant A 
: fAir 


reputation as t t 
technician in your are 
profits than ever he € 
on a no-risk, money-bs 
$5.00. Write today to 


» dollar nt at 140 er the new 
ARCO PUBLISHING CO., Dept. F-1 ith 69th East Aver ulsa, Okl f both divisions will | 


480 Lexington Ave., New York 17, NY ordinated by 





yroup vice-presid 








Morysville U-2 for 34, % 
or I ton chassis 


ao 


Your profit-making, quality gauge 


BEST BODY - BEST BUY 


@14 and 16 ga. Body Steel (14 ga. Full-length Hinges with Brass Pins . 
throughout for models rated 1 ton  @Solidly Framed Doors and Panels for all replacement jobs! 
up—19 ga. doors) ® Recessed, Spring-loaded Latches : 

#12 ga. Diamond Floor Plate with Yadivides! Locks ox Slantec For easy extra profit on replacements include Galon- 


@Heavy U-Channel Understructure Locking Device gage — the oil 
®Electric Welded throughout ® Fendix Undercoat CNo Ext - 
ofa ig Setbent Hieend Gate Charge ——— Emphasize its lasting accuracy, quality construction, 


easy-to-read numbers. This better gauge costs only 
IMMEDIATE DELIVERY © Distributors in Principal Cities ree! mesa 


] 
little more — is the logical modern replacement for any 
previously installed gauge. 


Galongage is easy to install, less expensive to ship, 
oe pe = mon SVILLE fits easily into a serviceman’s kit. 

LAST INDEFINSEEI We (O72 th INC. APPLIED MECHANICS COMPANY 
381 Congress Street, Boston 10, Mass. 


tank gauge which reads in gallons 
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SETS THE PACE 


ONL FIRED TANKLESS 
HOT WATER HEATERS 





WATER HEATERS 


GLASS-LINED...GL-series 


For Hotter water — cleaner faster! 

@ Glass-lined boiler-piate steel tank will 
withstand Hydrostatic pressure of 
300 Ibs. psi 

@ Heavy-duty Fibergias insulation prevents 
heat loss 


@ Magnesium anode assures rust-free water. 





COPPER...CP-series 


For Maximum Efficiency — Longer Life! 

@ Features solid copper tank encased in 
heavy-gauge high strength steel to 
withstand Hydrostatic test pressure 
of 525 Ibs. psi 
Cleaner water assured always flows 

Low Pressure Oi! Burners through Never-Rust copper 
0.4 to 1.5 G.PH. No heat loss — heavy Fibergias insulation 

, completely covers the tank 











STYLED FOR STREAMLINED GOOD LOOKS! 

You'll like the attractive baked enamel 
finish and smart custom styling of both 
new hot water heaters, equipped with 
famous Radiant Oi! Burners. They blend with 
the decor of modern kitchens and 
recreation rooms. 


RADIANT UTILITIES CORP. 


8817 18th Ave., Brooklyn 14, N. Y. 








CATALOG 
AND 

DATA 
SHEETS 
AVAILABLE 
ON 
REQUEST 


Automatic : 
Laundry Tray Pumps ; Gas Water Heaters 














na 


ind, seven-sections high, low to provide 2 gpm 
mbustion space 21” in diam continuously heated by 
fred only 80 gbh to match 10¢ F.. the weight of the h 
ation load, so gives a 455°F and the water in it will assist the tank 
temperature. Replacing a less heater by providing a thermal fl; 
n size be wheel effect. Make doubly 
ised, should install rapid-acting boiler-t 
n-per-min controls to start the burner 
nnected ti the circulator in seconds wi] 
on the tankless heater dr 
temperature. You may 


Readers’ Problems 


2. This oil designed cas 


crease the firing rate t 
gph to provide enoug! 
er of an installed forced 


Q. I'm only a servicen 


Believe us! We know why Cadillac an air-flow instrument 

¢ ana return registers eve 

once published an advertisement titled, wis Aha 
Mostly I read, oT Cdn ddaju 


“The penalty of Leadership” wil ie sgt eta 


side-wall supply registe 
ings of 400 fpm trom 
What could be a rea 


th 


No leader can escape the attention 
lé neating engineer s 


of imitators! There’s proof of this 
rule in Cleaver-Brooks’ HEV-E-OIL— 


today’s most-copied heavy oil burner 


A. The engineer m 


wing warm air at 
me close to the 

may aim to av 
As stated in the Cadillac advertise- gainst walls in excepti 
y . “In every field of . ‘ 
ment years ago, “In ¢ —— rooms. Such low suppl 

human endeavor, he that is first < 
ar : If the leader truly leads, he re- tten is used in sm 

must perpetually live in the white , 


mains ... the leader.” | 
Whether the i 


light of publicity. arge rooms having m 


leadership be vested in a man or t \ e) sive l number of supply r 
in a manufactured product, emu- 


> “reach” of high-y 
lation and envy are ever at work.’ =P 
b registers 1s not needed 
When introduced eight: yea the vithout draf velocities often 
ago, the Hev-E-Oil bu 


standout and constant 


are us 


have kept it so. It st 

and only burner success/u apply toma pressur itio 2. Most heating 
ing the principle of low here-abouts are oversize 
atomization of heavy of your hast articles th 


the burner nozzle. : % 
that in dn oversize heat 

burner that could proy 

cost, high-heat-content wy fue se are the ilburner runs a total 


oils, such as No. 5 tures that mi t so mo hours on a day of maximu 
Hev-E-Oil features are ted, of ; new and unequalled for year outside coldness, The 
course ... not their entirety bu ‘ my new systems have 
in adaptations and “pick Write today for complete information. boilers two-thirds 
stalled around here 
CLEAVER-BROOKS COMPANY, BURNER DIVISION, Dept. A, O. F. G., Benton Ha 
379 East Keefe Avenue, Milwaukee 12, Wisconsin A. The articles 


plained why an oilburner 
HEV-E-OIL BURNERS 24 hours on an extrem 
= ee 
although a theorist o 
27 MODELS — 5 GPH TO 90 GPH CAPACITY — INCLUDING COMBINA- that it should—witl 
TION HEAVY OIL AND GAS OR LIGHT O/L AND GAS FIRED MODELS. tem planned in 
January 
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Here’s why J-M insulating fire brick 
cuts dollars from both! 





With J-M sulating fire brick, you'll find 
firebox construction considerably faster! 
y cut with a hacksaw, they make 
to build fireboxes exactly as 
specified by manufacturers for top efficiency. 


YU rickly, cas 


it far simpler 


Many advantages assure customer satisfaction 


J-M insulating fire brick save your customers 
as much as 10¢ on every fuel dollar! Simply 
because they heat up fast! Within seconds 
after the burner goes on, the entire inside 
surface of the firebox becomes white hot. 
J-M_ insulating fire brick keep fireboxes 


cleaner, too. Higher combustion chamber 
temperatures and fast cooling action retard 
soot, smoke and odor . . . check formation 
of carbon on burner tips. And the sound- 
deadening qualities of J-M insulating fire 
brick reduce operating noise. Recommended 
insulating fire brick for domestic oil burner 
fireboxes: JM-20, JM-23, JM-26. For indus- 
trial use: JM-28 and JM-3000. 

For information, see your nearest author- 
ized Johns-Manville distributor. Or write 
Johns-Manville, Box 14, New York 16, N.Y. 
In Canada, Port Credit, Ontario. 


Here's why J-M_ insulating fire 
brick save fuel. Within seconds 
after burner goes on, they become 
white hot. Laboratory tests prove 
J-M insulating fire brick can save 
up to 10°, on fuel consumption. 


Fer sealing against 
gas and air leaks, 
use J-M Fireire* 
Asbestos Furnace 
Cement. For lin- 
ing hearths of ro- 
tary burners, use 
J-M STANDARD 
FIReCRETE*—a 
hydraulic set- 
tung refractory 

ready for use 
in 24 hours 


*Reg. U.S. Pat. OF 


JM Johns-Manville INSULATING FIRE BRICK 


FOR “SKIN-HEAT-IN-SECONDS” IN FIREBOXES 








Put New Life Into BUDGET ACCOUNTS 
with the O.H.1. BUDGET INSURANCE PLAN 


YOU 
WILL: 





® INCREASE YOUR BUDGET ACCOUNTS 
® CREATE GOODWILL 
® ADD TO YOUR PRESTIGE 


THE COST IS LOW—THE ADMINISTRATION IS EASY 


Underwritten by Washington National Insurance Company 
For Complete Details Write 


Oil Heat Institute of America, Inc. 
500 Fifth Avenue 
New York 36, N. Y. 





Washington National Insurance Co. 
Evanston, Illinois 








Your thinking can be dang 
may lead to undersize fur! 
boilers. But cautiously app! 
thinking has led to excellent results 
certain homes—to exceptionally 
stack temperatures and up t 

of oilburner operation on coldest days 
Be careful not to install 

boilers having tankless water heat 
for in many modern homes the 
hourly water heating load is 

than the peak hourly heating | 


Q. What should 
be halfway between the glas 


the temperatu 


storm window and the 
regular window, with 20°F. outdoor \.Ag 
and 72° indoors? tallati 
P. L. C., Stauntor 

A. Your question has no standard 
answer. The temperature between t! 
regular window and the storm win 
dow depends on many factors 


Ke 


ANNIVERSARY 
‘SF * a 


NEW BOILERS A 
FAST, EFFICIENT 
START. 


KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


FROM ENTIRE 


SYSTEM. 
LABORATORY New Jersey 





MADISON 


»s using N 
— 


l ] 
th homes built on 


i &, & 
od thumb rule 
ns is to 
vacuum no higher than 10”, 


having 


fuel unit 


single-stage 


use-insula vell developing 


it has a analyzer { 
sases. An analyze 
‘ould be better, for ze 
> vacu gen in flue gases stand 
How Why 
2 oil? and not for O 


Hamiltor 


A. For reasons you can 


n-line 
| jobs zero excess air 
for CO 
suction-line runs U.P 
itside tank jobs find 

chemistry textbooks, the percentage o 
COz in a gas can be determined much 
> of Os in th 


de termined 


easier than the percentag 


Peekskill, N. Y 
for No. 2 


r gas CO. percentage 


uim for suction especially easily because caustic potash 


ex- hydroxide or 


ab 


a sim 


(which potassium 
KOH), an inexpensive chemical, 
sorbs CO. from a gas sample 
ple The 


ibsorbed from a gas sa 


1S 

n-line lifts 

mpossible. Al 
1 


are Dest 


sucti 


in 


nits manner gas Os. cannot be 





Geax Exclusive! 








Removable ALL 


Coil y 4 








Copper 








TANKLESS HEATER 
Defies Comparison--At ANY Price! 


Can be installed either vertical or hori- 
zontal 

REMOVABLE feature permits re-use of 
shell or coils 

ideal for hard-water creas 


CAD Our 5ist Year 


KAM WATER HEATER MFG. CO. INC. 
239-249 Alabama Ave., Brooklyn 7, N. Y. 
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Control with 


DOLE 





ton a 


sow | FASTA ‘ 


for automatically fired 
one-pipe steam systems 


—Dole No. LA Vari-Vent 
Air Valve 


This popular valve has a rotating cam 
that provides an infinite number of venting speeds 
from fast to slow. Fits oil, gas or stoker fired one-pipe 
heating systems. Vari-Vent feature provides simple 


adjustment for equalizing steam to all radiators. 


For information on this or other 
Dole Valves, call your jobber or write: 
hii! THE DOLE VALVE COMPANY, 
Plumbing and Heating Division, 6201 
Oakton Street, Morton Grove, Illinois 
(Chicago Suburb). 


Dote Flow Control Valve Dole No. 100 Water Mixer Dole 20 SR. Air Vent Dole Relief Volves 





INCREASE FQUIPMENT GALES 


‘cut down delivery costs 


Sentry ODF* Tank Gauge tells 
drivers what they want to know 


at point of delivery/ 





“THAT LITTLE 
SENTRY GAUGE SURE 
SAVES US BOTH A 

LOT OF TROUBLE!’ 





TELLS WHEN 


ol 1S EEDE 








_ WHEN TO 
sTOP FILLING 





J Sentry “‘ODF’’ remote 
reading gauge 


OFFERS SUCH A COMPLETE LINE 


OF DIRECT AND REMOTE READING TANK GAUGES 


Above is SENTRY’S newest — The 
ODF At-A-Glance tank gauge that's 
setting new records in building sales 
and customer goodwill. Located out- 
side of building at fill pipe, this easy- 
to-read weather-proof gauge shows the 
exact oil level in the indoor tank. Saves 
costly time consuming trips to base- 
ment, unnecessary hose unreeling and 
eliminates over-flow. Permits delivery 
without disturbing customer. 


Other constant-register SENTRY 
gauges include combination tank and 
remote reading, barrel gauges, direct 
reading, and gauges for stove and space 
heater tank. Write today for full in- 
formation about these fast moving bus- 
iness getters. Advertising aids available. 


Combination At-A-Glance tonk 
and remote reoding gouges 


2 
"WERMA-& 
i? 


t 


Pi 


i . 
Sentry stove and ea 
space heater gouges ~~ 
Sentry At-A-Glance 
borrel gouges 


Sentry At-A-Glance 


tank gauge ity Therma-Gauge 


Hr 
Pes 
KRUEGER, Sendey GAUGES 


GREEN BAY + WISCONSIN 


Sentry superior qual- 


New Products 


tach New Products item has an identifying number 


If you want more information on any equipment described 
here send the coupon on page 133 to Fuetom & On 
HEAT, 2 West 45 St.. New York 36, N. Y., and iden 


the product by circling its number on the coupon 


Electrolytic Action of Magna-Bar 
destroys oil storage tank Acids 


MAGNA-BAR for fueloil storage tanks is 


- a special alkaline alloy metal 


B ir 
its effect 
il reaction in which varnish at 
and corrosive acids in the tank neutraliz 
rificial” 


t nv 


aily 


metal from which the bar is constructs 


corrosion so that the alloy bar rather tl 
tank deteriorates. Each bar has enough alkaline reserv 
last three seasons in the average tank 


Made by: Johns Mfg. Co., Middlesex, N. J 
Circle El on coupon, page | 33 


Hoff Manufacturing Co. is making 
Baseboard for modernization Jobs 


BASEBOARD RADIATION has been designed to simplify the 


installation and reduce the costs of conversion from cast 


= |. 


iron and convec- 
tor radiation 
Called Hoff 
panel - line, the 
liator panels 
mmodate either one- or two-vtier fin tube heating ele- 
one standard panel. The new baseboard can be 

ected with little if any alteration of piping 
le by: The Hoff Manufacturing Co., Bethany, Conn 

Circle E2 on coupon, page | 33 
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Jti Availalle Now! 


The Second Edition 
of 


“Better Oilheating” 


Better Uieating 


Operomon ond Mortenance 
of Onlbernent, 


























* Only $2.00 a copy ° 


This collection of articles from FUELOIL & OIL HEAT 
and its predecessors is without a doubt the most valu- 
able ever put together under one cover. Many of the 
articles were originally printed many years ago and 
they contain valuable information no longer available 
from any other source. These are not JUST articles 
but basic, sound principles as valuable today as they 
were years ago! 


Better Oilheating is a book for dealers, service man- 
agers, service men and oilburner service schools. 
Bound in attractive paper cover 8!/," x 11", over 100 
pages, | 25 illustrations, tables and many service hints. 
Order a copy for yourself and your key people today. 
ONLY $2.00 A COPY! 


Chapters On: 


Fireboxes Nozzles 
Draft Baffies 
Wiring Pumps 
Motors Efficiency 
Controls Heating 


REPRINTS OF THE BEST MATERIAL 
THAT HAS EVER BEEN PRINTED! 


Send your remittance to: 


fueloil & oil heat 


2 West 45th St. 
New York 36, N. Y. 








eloil 


Now! bigger profits 


for you with the new 


G@akutthe electric 
humidifiers! 





MODEL 400-T 


The Model 400-T Electric Humid- 
i-Matic for trunk line instalation 
. . . automatically controlled by a 
Humidistat. (Mode! 400 available 
for plenum installation.) 


MODEL 800-T 


The Model 800-T Electric 
Humi-Dial for trunk line in- © 
stallation . . . automatically 
controlled with manual set- 
ting. (Model 800 available for 
plenum installation.) 


Why SKUTTLE’S 10 Models” of Electric Humid- 
ifiers Will Solve Your Customers Humidity 


Problems And Make More Profits For You 


because only SKUTTLE has a complete line of electric 
humidifiers for all types of warm air heating and year 
‘round air conditioning. 


because controlled heat is provided to evaporate a given 
amount of water per hour to provide more positive humidi- 


fication . . . automatically controlled by a Humidistat. 


because SKUTTLE electric humidifiers assure maximum 
moisture output over conventional type humidifiers. 


and.ee finger tip control on both the Model 400-T and 
Model 800-T give the “just right” humidity in the home. 
*All units ore also aveilable in 230 volt models. 


Write today for complete information on Skuttle’s quality 
‘ucts that give you more profitable sales. 


MILFORD, MICHIGAN 


IN CANADA. WAIT-SKUTTLE CO., OAKVILLE, ONT 


ee 


= ELECTRIC 


RADIANT HEATERS HUMIDIFIERS PERMANENT FILTERS 





. . » « New Products 


Hydrovalve offers packaged 
ey oilburner tension Terminals 


HYDROVALVE now packages in a plastic, re-usable, screw 


p container, 50 to a jar, its line of controlled tension 


eee terminals for oil- 4 = 
a ! it burners. The ter- & ae Py ry £) 
ninals snap in soa Oe 
place quickly and —~s ~ 
facilitate servic 9 1 ae 4 a ——=, 
countS... == 9949 B 
t-at” igniters omens 
ninals are made of nickel-plated, 
with wire ferrules designed for easier 
sitive grip 
Made by: Hydrovalve Co., 1319 Utica Ave 
N. 7 
Circle E3 on coupon, page | 33 


Lightweight fueloil delivery Hose 
made by Hamilton Rubber Mfg. Co. 


TAPLE fueloil hose | 
low because of the 
handle bec 1uSe OT Its 
reel on trucks becaus 
is available in three sizes from 
» or three braids 
y: Hamilton Rubber Manufacturing 
Trenton 3, N. J 


Circle E4 on coupon, page | 33 


Art-Comfortline Baseboard may be 
installed after House is finished 
| y Ij ART-COMFORTLINE BASEBOARD is lower in height, maki 
ns G possible picture windows that run near he floor ar 
e a ae - , 
more streamlined } ; : 
ppearance by re aw - Mi 


n openings 


the Power-Packed T sci ae 


ners A fea 


Circulator you bias that will ap 
peal to builders 
can rely on! ales patties 
stallation of the 


Manufactured under rigid quality control — eboard after 


with every feature to meet the toughest he house is completed, even plastering of walls and 
specifications. tallation of wall-to-wall carpeting 
Heating elements are copper tubing with permanently) 
SETTER HEATING R . ss rs : : uae 
onded aluminum fins, held in place with an improved 


and support. Front panels, corner pieces, splicers 
“ BETTER WITH TACO } ] 
iccess doors snap into place without screws or tools 
See your wholesaler or write: he same model can be used for recess or flush mounting 
TACO HEATERS, INCORPORATED Made by: National-U. S. Radiator Corp., Box 1047, 
1160 Cranston Street, Cranston 9, R. |. ’ P 
wn a 
pay seed Office: 342 Madison Avenue, New York 17, N. Y. : : 
in Canada: Taco Heaters of Canada, Ltd., 4 Gilead Place, Circle E5 on coupon, page 133 


Toronto 2 


January 
1958 





Anstine’s degree-day Calculator 
operates on slide rule Principle 


\ DEGREE-DAY CALCULATOR developed by Roland Anstine 


rule principle and may be used for 
factors or for ag ; 
nt factors, j ! 

r comput 

ind pro 


lelivery 


right-hand side, figures are filled 
100 higher and they become th 


xt de live ry The 


center sliding part 


Circle E6 on coupon, page |33 


Heating-cooling Controls and 
Panels in new Honeywell Line 
“ T87 


NEYWELI is an automatic two-stage thermostat 


Ircultry 


r heating or cooling. The thermostat als 
losed mercury switch, large thermometer 
range from 44 to 106 degrees F., convenient 
ting levers with even-degree calibration from 
read subbase 
1 new refrigeration pressure control de 
in a minimum of space, thus making it 
ntrol panels. And, a line of control panels 
a 


tial airconditioning units up to 72 tons in 


condensing sections and self-contained 


Minneapolis-Honeywell Regulator Co., Min 


Minn 
Circle E7 on coupon, page |33 


eloil e 


uitets 


A MULTI-PURPOSE, POWER 


PACKED CENTRIFUGAL PUMP 


TACO 170 
MM 


Experience, research, quality control production . . . 
standard with Taco in the long-time manufacture of 
domestic hot water heating circulators . . . are the 
basic reasons why the new 170 series pumps fully 
meet the precise requirements for all installations. 
Note the following features that assure peak per- 
formance: 

MOTOR — Motors regularly furnished are 3450 R.P.M., 
60C, Single Phase, with permanently sealed bal! bear- 
ings. Motors with other characteristics available. 
MECHANICAL SEALS — 2 piece type for easy replace- 
ment; self-adjusting, self-lubricating. 

IMPELLER — Closed type. Balanced for smooth, noise- 
less, efficient operation. 

VOLUTE — Fine-grained cast iron with brass wearing 
ring. Designed for four position discharge. 

MOUNTING — Heavy stamped steel base — yet flexible 
enough to permit slightly out of line connections without 
damage to pump or noisy operation. 

LUBRICATION — None required. 

The Taco 170 series is light in weight, low in cost, 
extremely compact, available in several sizes .. . it’s 
the pump that perfoms best. 


Better Heoting 


Berrer with Teco 


TACO HEATERS INCORPORATED 
1160 Crenston Street, Cranston 9, Rhode island 
342 Modison Ave., N.Y. 17,N_Y. * 4 Gilead Plece, Toronto 2, Can. 


Send No. 170 Pump Technical Data Sheet to: 
Name 


Address 


ke ee 





. . « « New Products 


Weather-Flo outdoor Control 
THE HOTTEST THING regulates residential Heating 


IN HEATING! 


Don't be left out in the cold... 
Sell THE BETHLEHEM 


DYNATHERM 
Model 100 


WEATHER-FLO, type “3W,” is a combination outdoor and 
room temperature reset thermostat designed for residential 
heating systems. It provides 
indoor temperature modu 
lated with each degree change 
1 outdoor temperatures and 
further modified by any l. 
hange in indoor tempera 
ture, due, for example, t 
solar heat, cooking heat or ‘ 
similar factors f 

The “3W™ Weather-Fl 
can be used with all types of heating systems 

Made by: Automatic Devices Co., Inc., 714 Hillg 
Ave., Western Springs, IIl. 


Circle E8 on coupon, page 133 


Insulation Adhesive for Ducts 


is made by St. Clair Rubber Co. 
NEW INSULATION ADHESIVES for heating and aircondition 
ing ducts and pipes are being manufactured by St. Clair 
Rubber Co. Insulation can be bonded to ducts by SC 4815 
ind to pipes by SC 4851 
Made by: St. Clair Rubber Co., 440 E. Jefferson, De 
it 26, Mich 


Circle E9 on coupon, page | 33 


ey A 


ALL-COPPER 
Gu ac Cushiou 


R 
42. TER W AM MER *Pot. No 


2,407,276 


* SO SIMPLE TO INSTALL 
* SAVES TIME, LABOR, MONEY 
: * SAVES WEAR AND TEAR ON PIPES AND PLUMBING 
© © ABSORBS SUDDEN SHOCK OF BUILT-UP WATER PRESSURE 
IDEAL FOR — V Quick Compression Foucets 
V_ Flushometers 
V Reciprocating Water Pumps 
V Quick Closing Valves on Automatic 
{| Washing Machines 
Spec: 3” dia. Now equipped 
by 83%" over- with bleeder 
oll length. All for relieving 
Copper.Tested woter logging, 


ond Approved when and if 
thru Research q necessory. 


Biggest Heating Plant Value 
on the Market 


.. » FOR MOTELS, GREENHOUSES, 
SMALL CHURCHES, 
APARTMENTS, GARAGES 
® Delivers 480 gallons of hot water per hour! ® Built 
to A.S.M.E. specifications! © Thoroughly tested in the 
field for two years . . . all units tested recorded effi- 
ciencies better than 80%, used 40% less fuel than 


the heating systems they replaced! ® Only 41” high, 
31” wide and 78” long! ® Pays for itself in 5 years! 


BIG PROFITS FOR YOU! 


There is a big demand for the Model 100—wire or 
write today for full information! 


BETHLEHEM FOUNDRY 
& MACHINE COMPANY 


BETHLEHEM, PENNSYLVANIA, U.S.A. 


MOLLE E———————————————————eEeE~Er~Er-- 
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Sold only thru Plumbing Supply Jobbers 
Send for literature on our Indestructible RA- RICH AIR 
VALVES with BI-METAL ACTUATOR, vastly superior 
to valves made on the closed floot and 

diaphragm principle. 
Write for price list, too, today. 


MANUFACTURING CORP. 


HOLTSVILLE, L. I., N. Y. 


Ahhh hhh hhh Ahhh hhh 
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ALL the MAGIC of the OIL BURNER 


IN ONE COMPLETE VOLUME! 
the 
“HANDBOOK OF OIL BURNING” 


Over 950 pages of facts and data 
practical—authentic-—up-to-the-minute 


Years of research and industry cooperation made this author- 
itative volume possible! 48 top men in their fields contributed 
chapters to this book. ' 


All 48 of these top men will work for you through the pages 
of this book for only $10. 


The book is divided into 9 major sections as follows: 


THE MOST AUTHORITATIVE OIL AS A FUEL ELEMENTS ph HEATING 
TEXT EVER COMPILED ON ° 


OIL BURNING COMBUSTION OF FUEL OIL bad 
= CONTROLS 
a 


PREPARING OIL FOR e 


MORE THAN 500 COMBUSTION SELECTION OF EQUIPMENT 
ILLUSTRATIONS e e 


* OIL BURNING EQUIPMENT STANDARDS 


SOME 90 TABLES 9 
AND CHARTS APPLICATION, INSTALLATION AND 
MAINTENANCE OF OIL BURNERS 


PUBLISHED BY Onder youl cony Now! 


OIL HEAT INSTITUTE e e 2 West 45th S# 
OF AMERICA, INC. send order to: fueloil & oil heat ,..7\** NY. 





Yes, please send me copies of 


HANDSOOK HANDBOOK OF OIL BURNING 


of 
my remittance of .....is enclosed. 


OIL BURNING 
$10 A COPY $1 O 
2 PER COPY 


Send your order to 


Fueloil & Oilheat 


2 WEST 45TH ST. 
New York 36, N. Y. 








eloil 





“Sure! This Walker Unit 
Ends All My Draft Problems” 


“| don’t fuss and fret 
with uncertain § draft 
anymore since Walker 


brought out this low- 
WALKER }emeiees 
gulator combination. 
No | install Walker 
SHUR - FLO 


inducers on all my jobs 
~ , : chead, because with 
Draft Inducer-Reguiator 


good draft | know every 
ob will be exactly right 


n the start 


Most Hicient Draft 


Contro/ System Ever Made” 


Say Heating Contractors, Architects, Builders & Home Owners 


Here’s an economical answer to every draft problem 
from older heating installations to modern, low-roofed 
houses. The new Walker Shur-Flo (Pats Pending 
is the surest draft system ever devised — and the most 
economical. Walker’s fan operated draft inducer 
moves ONLY flue gases ...does not suck in outside 
air. No wonder it runs quieter, costs less, requires less 
power. Walker does a complete job of inspirating 
draft and controlling excess draft. Models available 
for oil, gas, and coal! fired installations. 


Perfect for modern homes whose lower chimney 
heights present a draft problem, the new Walker Shur- 
Flo is popular with heating contractors and builders 
because it installs quickly at any angle — vertically, 
horizontally or at a pitch. Economical in cost, it is 
highly profitable since it virtually eliminates costly 
call-backs and corrections. The carefully balanced 
propeller type fan and small but sturdy motor assure 
quiet trouble free operation, free from vibration. 


For full details see your supplier or write direct. 
Other Famous Walker Draft Controls serving 25,000,000 Users. 


. 
¥ ° 
° 
° 


. 


Royal Walker Walker Gos Wolker 
Purple Junior Line Double Swing Chimney Cap 


WALKER MFG. AND SALES CORP. 
1750 Penn St., St. Joseph, Mo 
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That puts me way out 


. . « « New Products 


Two new Models of oil Nozzles 
announced by Milwaukee Valve 


\ FUELOIL NOZZLE, model P2055, and a “No-drip™ lubri- 
cating oil nozzle, model P2060, designed for aircraft and 
general use, have 
been announced 
by Milwau 
kee Valve. Both 


are constructed 





available in two sizes: 1/9” by 


” The lubricating oil model is offered ir 
and 2” by 14” sizes. 
ade by: Milwaukee Valve Co 
Milu aukee ‘3 Wis 


Circle E10 on coupon, page | 33 


Residential hot water boiler Package 
is manufactured by Spi-Rol-Fin Corp. 


\ COMPLETE residential hot water boiler package includ 


ng zone control valves, expansion tank, automatic air 


‘limination, and plug-in electric wiring fully pre-assembled 


Tatil we began using the Blue Hest sdditive ve 

bothered with clogged up sozcles on certain ask 

burners which we ere servicing. Blue est hes 

this problea. 

Blue Mext hes ¢ispelled the offensive fuel ofl odo 

sused st our loeding recks. 3efore using t 

dor of the fuel cil wes quite obvious throughout our 
al, mow the seme is not noticeable at 


by our letterhes4 we are festurine 
o7 


t your adgitive will increase our fuel 
sideraDly during the caning heating 


FUEL OL ADDITIVE 


Fuel Oil Business 


Write today for a franchise in your area 


PARKE-HILL CHEMICAL CORP. 


29B Bertel Ave Mount Vernon, N. Y MOunt Vernon 8-7220 





low-cost 


easy. -to-install 


ZONVALVE 


»w — the comfort of multiple-zone heating at 
a f ction of the former cost ZONVALVE, new 
thermostatically-controlied motorized valve, re- 
places ordinary radiator valve without plumbing 
change. On new installations, ZONVALVES can be 
radiators or branch lines. 
ZA \NVALVES are made in all standard pipe and 
g sizes. Low wiring cost — because motor 
erator is low voltage. All ZONVALVES equipped 
auxiliary switch to start burner or circu- 
ator when open. 
ZONVALVE is designed for steam and hot water 
stems. lL’ conditionally guaranteed. Ideal for 
factories, office bu..dings, hotels 


used 


s 
private homes, 
and motels. 


for details HEAT-TIMER CORP. DEP’T.G-1 


write to] 657 BROADWAY. NEW YORK 12. N.Y. JS 
Nee dnd ou sd putea sith 


MANOMETER 


THAT 


@ COSTS HALF as much 
els only HALF as BIG 
@1S ACCURATE te 3% 
@ Does 4 NEEDED JOBS 


and is practically indestructible! 


Only 7%" wide, 5%” high and 1%" deep. Housing 
and tube of tough Tenite II plastic. 
Logarithmic indicating tube for accurate and 
easy reading. Two ranges: 0-3” and 0-7”. 

Gages (1) static pressure, (2) draft, (3) filter 
resistance ana (4) velocity from 0-7000 fpm. 
(with pitot tube). 

A complete “‘package’’. Unit includes all neces- 
sary connector tubing and fittings, mounting 
screws, fluid, instructions. 


Write for complete information 
FW. DWYER MFG. CO. 


P. O. BOX 373-G ° MICHIGAN CITY, INDIANA 


ao 








for the finest heating ... 


HOT WATER BASEBOARD 


ie alg 


EASY TO INSTALL..FAST, TOO! 
aa BRACKETS LOCK INTO POSITION 
@ NO SCREWS... NO RIVETS 
@ SMART SNAP-ON TRIM PIECES 
@ PREPACKAGED FOR EASY ORDERING 
@ 10-YEAR WARRANTY 


Prlovel. is the finest, most profitable baseboard you can sell 
Write today for the complete story 


Meonvfocturers of the exclusive Duval De-Airctor Tonk 
ond a complete line of heating and cooling equipment 


GENERAL AUTOMATIC PRODUCTS CORPORATION 


2300 Sinclair Lane Baltimore 13, Maryland 














CONTROLLED 
Hydrovalve's °F encion 


TERMINALS | 


FOR OIL BURNERS! 


Controlled Tonsicn Terminals snap on 
easily. . . for strong, positive connections. 
Never too tight or too loose. 


Hydrovelve’s CONTROLLED-TENSION TERMINALS — 
@ Are made of nickle-plated spring-tempered brass. 
@ Hove a unique double spring grip which prevents 
loose connections for greater conductivity. 

@ Soave time! Wire ferrules are designed for 
easier crimping and positive grip to resist pull 
exerted during installation or removol. 


Hydrovalve’s Terminals are pocked 50 to @ jer. 


Hydrovalve Co: s:ccriv : 


. kmoinst 


TOUR OIL BURNER SUPPLY JOBBER CARRIES A COMPLETE LINE Pol 
Mydrovelve's ENGINEERED FOR REPLACEMENT PARTS AND TooLs: S@* 
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you can now get the 


X25 
I —~ 


for OIL or GAS 


‘KOVEN 75’ is a quick selling profit making boiler. It is 
engineered to provide low-cost heat and plenty of rust-free 
hot water. 


Fits through a 30-inch door in easy one-man handling crate. 








HEALTHY HOT 
WATER HEAT 


QUICK as 
HELLO AND 
GoooByYE 


Nationally Advertised 


O. KOVEN & BRO., INC. 
154 OGDEN AVE., JERSEY CITY 7, N. J. 
PLANTS: JERSEY CITY, N. J. * DOVER, N. J. * TRENTON, W. J 


. . . « New Products 


and wired is made by Spi-Rol-Fin Corp. Available in at 
tractive jackets in capacities from 100,000 to 200,000 Btu 
per hour, the units can be easily handled by two men 

Made by: Edwards Engineering Corp., 101 Alexande 


f 
Ave., Pompton Plains, N. J 
Circle El! on coupon, page |33 


Continuity Checker designed like 
Flashlight made by Sittler Corp. 


A NEW continuity checker designed as a flashlight has been 
introduced by Sittler Corp. It can be used as a flashlight 
is a circuit 
Regular 
lashlight batter 
ies provide sufh- 
ient power for 
ng electrical 
its, Tuses, 
low voltage 
motor 
lings, coils, and other electrical components. T! 
comes with a 30-inch long removable test lead. The 
end is equipped with two alligator clips. Dead cir 
can be tested with the test leads, and t 
it more convenient to search the dark re 
| equipment 


by: Sittler Corp., 18 North Ada St., Chica 


Circle E12 on coupon, page | 33 


Packed with Eye Appeal! 


Koen 


FUEL OIL FILTERS 


eatures... 


© Glass or Metal Bowls 

®@ With or Without Valves 

© 17 Models 

®@ Exclusive CHEMISTONE 
Element 


Modern Engineering and Styl- 
ing combine to make Klemm 
Fuel Oil Filters appealing to 
both the Heating Contractor 
AND his patrons. A choice of 
models to meet every filtering 
requirement . . . and each 
featuring the exclusive Klemm 
CHEMISTONE Element. Ask 
= your jobber for details . . . or 
L write direct. 


— Klemm provucrs 
DIVISION OF 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 North Damen Avenue, Chicago 47, IIlinois 
EXPORT: Guiterman Co., Inc., New York 
CANADA: Elgee, Ltd., Toronto 


January 


1958 





’ GE. Oil Furnace 


Replacement Parts 
at Sid Harvey’s 


Don’t pass up good G. E. business for lack of 
replacement parts. 


BURNER HEAD ASSEMBLY 
Rebuilt 


Sid Harvey's has everything you need, both new 
ond Sid Harvey rebuilt. 


The rebuilt parts are available for both cur- 
rent and obsolete models and carry the same 
MASTER CONTROLS 
STATORS REWOUND New and Rebuilt gvarantee as new. 


NO WAITING — IMMEDIATE EXCHANGE 





— 
NEW QUARTZ ROD 





NEW ROTORS 


MOTOR COMPRESSORS 
Rebuilt 





SEE 
SID HARVEY’S 
CATALOG FOR 
COMPLETE LISTING 


OF ALL NEW 
6. E. PARTS ELECTRODES NEW HEAT ELEMENT 











WD YWRRNN vac! 


VALLEN STREAM, NEW NORM 


AVAILABLE AT ALL 
SID HARVEY STORES 


dol 





SS A Se ce 


“Improved 6 WAYS >) 


i 
\ ag MORE PROFITABLE | 

ie ae od 

Ws i AUTOMATIC HUMIDIFIERS 


THE LINE WITH 
_ 14 GREAT MODELS 


Pre-assembled to permit 
30-minute installation. 


@ Stronger mounting of front-end thermostat. 
@ Complete adjustability of drip valve. 
@ Non-breakable are plates. 





@ New positive thermostat control SERIES 555 


: . t f i 
@ Longer lasting stainless stee! pan. Fits any straight 
side warm air 


THEY ALL ADD UP TO: "~~. 
@ Fewer service callbacks. 


@ Assurance of humidity balanced with temperature. 


WRITE FOR CATALOG FO-! 


AUTOMATIC HUMIDIFIER COMPANY 
CEDAR FALLS, IOWA 





. New Products 


Lau designs new Hub which adds 
Stability to large size Blowers 


\ NEW TYPE of hub for large bore application is now an 
integral part of large size blowers made by Lau Blower Co 

The new hub provides great- 

er stability and a substantial 

ost reduction. The design 
s less weight and an in- 
creased spread. It will be 
found all blower wheels 
from the A-9 (9” diameter) 
h the A-30 (30” diam 


Hub diameters are two 





four and one-half inches 


Lau Blower Co., Dayton, O 
Circle E13 on coupon, page | 33 


Tokheim Hydra-Fill System adapts 
to tank Trucks or storage Tanks 
M's Hydra-Fill control system permits bottom | 


irtment by cor 





FOR THE BEST IN STEAM HEATING 


INSTALL 


“SUPERVENTS” °) 


The Only SIX-IN-ONE QUICK-VENTS 
in the Land! 
@ FOR FUEL SAVINGS 
@ FOR COLD RADIATORS 
@ FOR COLD ROOMS Mn ~ 
® FOR COLD PEOPLE oh 
@ FOR ZONING 
@ FOR FASTEST HEAT 
Information on Request 


OSTER LAB'S. * Ellenville, N. Y. 


NATIONAL Sactsatiest sensi 
REBUILTS depend on NATIONAL for 


Acceptability 

ARE Experience 
QUALITY 

SERVICE 











LET NATIONAL 

SOLVE YOUR 
TRANSFORMER 
EXCHANGE PROBLEMS 





NATIONAL REBUILDERS 


1027 GRAND ST., BROOKLYN 11, N. Y. 
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Wit KOLBKAST 


COMBUSTION CHAMBER 


Gvaronteed iong life—best combustion 
results—vuse Universal Kolbkast for high 
er low pressure burners—insvulating 
properties equal to insulating brick. Fits 
all boilers and furnaces 


ENGINEER 
INSPECTED! Coll 


or 





® Flexible © Greater Efficiency write today! 


KOLB REFRACTORIES CO. 


MEADOW and JACKSON STS 
PHILADELPHIA 48, PENNSYLVANIA 





(WHAT - were out of oil AGAIN 2 » 
LET’S STOP WASTING Fuel 














35 to 40 gpm. During loading, product rising rapidly in 
the compartment overflows into a shorter tube, activating | to 
pilot valve which stops the high capacity flow. Con- | 


tinuing to rise slowly, the product overflows a taller con’ | e 
trol tube and thereby completely shuts off the flow. Truck | Oil 
perator remains on the ground at all times; quick connec- | 
tion to the truck is made with a specially-designed Tokheim | 

mnector; one movement of a lever locks the connector | | k | 
nto position and prepares the system for filling. The sys- ed S$: 
tem is energized; the selected compartment is filled to the 
pre-measured 

An adaptation of the system permits automatic filling 
f storage tanks at the maximum rate of flow 

Made by: Tokheim Corp., 1600 Wabash Ave., Fort 


UM ayne In i 


Circle E14 on coupon below 


WITHOUT 
Western Boiler announces Line DOWNTIME and with unit in service 


of packaged steam Generators o 2 
WESTERN BOILER Co. A Sealant in Handy Stick Form 


has announced a line of completely 
kaged steam generators, available for firing all grades of Users’ Reports Tell How OYLTITE-Stik 
fueloil. The | rs are of three-pass design and are avail- can help you 
lraft, induced draft, or pressure forced draft ". . . to make instant repairs on basement storage 
induced draft ratings range from 25 to tanks . . . a great time saver.” 
raft models range from 10 to 100 hp A New York Oil Distributor 
y assembled, wired and pretested "... on seams of large oil tanks where weld was not 
1 Boiler Co., 1600 North Indiana St., perfect.” 
Cay 


; A Wi in Fuel Compan) 
Circle E15 on coupon below isconsin Fue pan’ 


. we punched a hole in the tank with an ice pick, 
then filled the tank and plugged the hole with the oil 


READER SERVICE COUPON running out; it has held es eal aas 


FUELOIL & OIL HEAT READER SERVICE ". . . to seal small holes of oil storage tanks, created 
2 West 45th St., New York 36 through condensation.” 
REPLY CARD JANUARY ISSUE An Illinois Contractor 
Mail Now—Coupon Expires March 31, 1958 ". .. has done such a good job we do not want a serv- 
ice man to be without one.” 








A Pennsylvania Heating Company 


.... to repair leaks in domestic tanks inaccessible 
NEW PRODUCTS for repair by other methods . . . most satisfactory.” 


Ei €2 £3 £4 €5 £6 €7 €E8 €9 EI0 A Canadian Contractor 


El! El2 E13 El4 E15 OYLTITE-Stik is a Cost-saver 
and trouble-stopper for service men. 





ADVERTISEMENTS—Give page number and name 
of advertiser about whose products you want more For Pipe Compound in am. 


information. its handiest form... | 


Page Advertiser Sy etre PIPETITE-Stik Ol 


For all metal or plastic threads. Provides positive seal 
with oil, gasoline, butane, propane, retrigerants, am- 
monia, brine, water, etc. Contains no lead — Contains 
no injurious ingredients. For pressures to 10,000 psi., 
temperatures to 750°F. 
See your supplier for these quality LA-CO Products or write 
direct on company letterhead for sample 


C Fectell Deoler C) Parts and Equipment Jobber [) Meastestarer Vy LAKE CHEMICAL CO. 














() Menvfecterer Employee (] Monufacturers Rep. () Olthecting 
Dealer [) Other 3086 W. Carroll Ave., Chicago 12, Ill. 











oil 
liters 





Harvard oilheating Research 
launched with OHI of New Eng. 


tates A NUMBER of confer 
ences with representatives of th 


Oil-Heat Institute of New England, 


Dr. Bertrand Fox and Edsel Bryant 
Ford, professor, Business Administra 
tion and director of research, George 
F. Baker Foundation, Harvard Gradu 
ate School of Business Administration, 


School has undertaken a complete 
detailed study of fueloil retail 
rketing in Metropolitan Boston, in- 
ng the North and South Shore 
ly, which will be under the 
Walter J 


Salmon, re 


1 total of 


to be borne by certain research funds 
which the George F. Baker Founda 
tion has available, plus a sizable dona 
tion from the On! of New England 

The study, which started January 
divides into these three phases: 

1. To determine the inter-relation 
ship among the various pricing and 
other marketing policies of fueloil 
dealers in the Metropolitan Boston 


area and their cost of operations, re 


Fred Beckwith, executive secretary, 
On! of New England, announce that 


xpenditure turn on investments and future pros 


The cost is pects 

2. To evaluate the extent to which 
other marketing 
il dealers 


in Metropolitan Boston are providing 


various pricing and 


practices of individual fuel 


onsumers with satisfactory and com 
petitive heating servic 


s which in 





To discuss the poli 


dividual fueloil dealers and the 





us local retail fuel 





ns might adopt 

re effective job of marl 

From 35 to 5 
participate, accordir 
plans, and the results 
yn 1957 fiscal 
xpected to be r 
August 1958. Tl 


be completed by 





The scope of th: 


limits establisl 
lata, include 


reparation o7 





survey in 
Identify and m 


sts incurred in 


1. Fueloil delivery 
Save time and money by fabricating your b. Service and rep 
oil burner combustion chambers from 
sheared-to-size Ingersoll heat-resisting 
stainless steel. 


Heat-Resisting ae 
nstailation Dusit 
Sheared to Size a 
ing business of fuel 

This special steel is correct in analysis 
to withstand high temperatures . . . con- 
sistently uniform in quality . . . and has 
exceptional forming characteristics. 

Ingersoll will custom shear it to your 
specified blank sizes, or multiples thereof 
(depending on size). And Ingersoll’s 
flexible facilities are geared to handle 
large jobs or small ones with speed and 
precision. 


a. Influenced by 


Advantages of Heat-Resisting 


Steel Combustion Chambers perations 
b. Influenced by 


ing characteristics 


No breakage in shipment 
or handling 


Lighter weight lowers 


freight costs tomer density per 


Quicker heating— 


1 
- trading area, siz 
greater efficiency ad on 


Cleaner heat— ated. city versus 
better temperature contro! seco hne 
ions, etc 


Distinguish betw 


penses which are, for the most part, 


soe not fat 


hombers 


“ae PON Ingersoll STEEL DIVISION 


fixed and those which are, for the most 
part variable 

4. Analyze the differences in mer 
or phone 


for details Borg-Warner Corporation chandise costs and expenses incurred 


New Castle, indiana by fueloil dealers wh have their 


134 January 
1958 











30-50-70 


Gallons Storage 


@ A size to meet every home 


requirement. Uses pressure burn- 
er. number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales. 


@ Also made ina booster mod- 


el with large pipe connections for 
use with an extra storage tank. This 
model ts also suitable as a booster 
for 180 degree water 


hg Mais 
OL002GMO1 


110 S. Dickinson St. @ Madison 4, Wis. 


... PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
nm gaining you competitive leadership and 
neighborhood recognition of your c tence 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for hig 
CO: without objectionable smoke .. . do away 





as a heating expert. The combustion-testin: 
kit shown here contains precision-made qual- 
ty instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey. checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal 

The kit contains the well-known FYRITE CO2z 
ndicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


with g k, and “hit and miss” fumbling 
in adjusting for clean firing. The “Scale of 
Soot” which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var- 
tous burners and types of heating systems 
This amazingly simple method of oil burner 
adjustment ts the greatest advance in com- 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this “up-to-the-minute” combus- 
tron-testing kit. 


For complete information on this end other new tune-up equipment— 
write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. © PITTSBURGH 8, PA. 


A New Line 
for New Homes 


The line you've been waiting for... 
Armstrong's all new Counterflow gas 
or oil-fired furnaces help you capture 
the builders market. 


Here’s why builders will buy 


Compact —- can be tucked away in an alcove 
closet . or utility room 
Easy to install —completely assembled and wired 
at factory 
Full range of sizes—to heat nearly any style or 
size house 
Beautiful appliance styling — looks attractive in any 
house 
Whisper-quiet operation . 
insures consumer satisfaction 
Oil-fired furnaces have jet age combustion chamber 
of “Ceramifiex” — installed at the factory ... no 
breakage in shipment 

@ Concealed burner and controls — all moving parts 
accessible from the front 

@ 10-year warranty on heat exchanger 


economical, too! — 


Line yourself up for big profits from the builders’ market. Coll 
your Armstrong wholesaler today for complete details about 
Armstrong's new Counterflow furnaces. 


ARMSTRONG FURNACE COMPANY 


Columbus 8, Ohio 
Division of NATIONAL UNION ELECTRIC CORPORATION 





458 NEW CUSTOMERS! 


som whit wr rehmery supplier, We Were ONE j ibe fir aeaiers om 
market HY-TEST Debsdrated Fuel Oil. It bas proved to be 
ales 6 ter we bave ever expertenced—far greater than we bad 
pe’ We know now that the publec 13 eager 


Pp Duy 4 Téaliy Neu 
i product that lives up to 1s dean burneng, money-saving dam 


H. K. Witham, President, WITHAM’S SALES & SERVICE, Hammond, Ind 


HY-TEST 303 dealers seli more fuel oil because they offer more to 
their customers! Not only cleaner soot-free burning, but dollar savings 
they can count! Let us send you full details of this exclusive additive, 
dehydrator and merchandising franchise together with reports from other 
outstanding dealers. Match their proven new business gains against 
any others and then decide! And you need not change your oi! sources 
nor raise your prices to put this triple-barreled customer getter in your 
holster! 


WRITE 
WIRE 
OR 
CALL 
TODAY! 


JOHN VALK, Jr., President 
HY-TEST 303 CORP. 
9 Meadow Rd., Ruther*ord, N. J. 


Send me full details of HY-TEST 303 business-buiiding exclusive franchise 
FIRM .. 

ADDRESS 

CITY ..... . 


BY 





. . « « New England Research 


a. Own terminal 
bulk plants 


Operations and 


and other marketing policies and who 


can be distinguished by other signifi 


and the guidelines which they use in 


granting discounts from these prices 


b. Own bulk plants only 

c. Buy “under the fill” 

5. Determine the differences in the 
costs of servicing accounts that 


cant characteristics, and also compare 3. The effectiveness of the various 


the return being earned by all coop- price discounts offered by fueloil deal 

rating fueloil dealers with the return 
being earned by other kinds of re- 
a. Have small (275 gallons or less) rilers 


ers in obtaining additional! business 

4. The influence, if any, of the pric 
ing policies followed on the cost of di 
ing business and the return on invest 
ment of fueloil dealers 

5. Whether the seasonal reductions 
in the price of fueloil materially affects 
the distribution of fueloil sales among 
the months of the year 


and large fuel tanks esearch into the pricing policies of 


b. Over a year purchase 1,500 gal order to determine 
The effect of seasonal price fluc- 
than 1,500 gallons of fueloil tuations on the dealer's 

6. Calculate and ce mm pare the return gross Margin 
on investment being earned by fueloil 
dealers who follow different pricing 


vil dealers in 
lons or less of fueloil and more 


“spread” or 


2. The extent to which dealers ad 


their posted tank wagon prices Research into the other marketing 


policies of fueloil dealers in order 
determine 

1. Whether and t 
oil dealers are aggressively promoting 
the 


wh it extent Tuel 


RUT we kL CUS Ee 


ELECTRIC FUEL OIL LIFTERS Installation of 


in new homes 


= , Replacement of worn out oilfired 
. =< heating systems 
A , sii c Ce nversion from he ating systems 
~S a fired by other fuels 
MEMBER ~. d. Installation of equipment to heat 
OF THE — 


hot water by oil and other equi 
WALBRO FAMILY 
OF PRODUCTS 


ment which uses oil as a fuel usé 
in the home 


2 The 


expanding the market for fueloil 


influence of such activities is 








To what extent fueloil dealers ar 


engaged in the business of servicin 
@ On October 19, 1957, we acquired 
the patents and certain of the assets 


of Autopulse Corporation. 


oilheating equipment 
price that service 

4. To what extent th 

f repair and maintenar 

On October 25, shipments were resumed from 
the Ludington plant. For the foreseeable future, 
all Autopulse operations will continue at the 
same address—218 E. Dowland Street, Ludington, 
Michigan. 

New Autopulse products and service parts will 
continue to be available through the dealer chan- 
nels operating at the time of the dissolving of the 
Autopulse Corporation. Contracting will be com- 
pleted as rapidly as possible. 

The Walbro policy of constant product improve- 
ment will now apply to the Autopulse line. In the 
field of internal combustion engines, this policy 
has won gratifying acceptance for Walbro carbu- 
retors and related parts. Both trade customers and 
ultimate users are assured that Autopulse and 
Walbro engineering will keep the electric fuel oil 
lifters ahead of the field in quality, value, and 
improvement. 


fered on oilheating 

~nces the sale of fueloil 

5. The kind of payment and credit 
I 


plans offered by fuel 


il dealers and 


their effectiveness 
sale of fueloil 
6. The importance 


prom ting 


f brand identi 
fication, advertising, vigorous personal 
selling, and other promotional activi 
ties by fueloil dealers on the sale 
fueloil 

7. The influence, if any, of thes 
other marketing policies on the cost 
of doing business and the return on 


investment of fueloil dealers 


2, 
“9 


CC. Thermo Dynamics, Inc 
PRESIDENT tI] 


_ is the new distributor in northern 


Chicago, 





Illinois and adjacent territories in Wis 
consin and Indiana for Preferred 


Utilities Mfg. Corp., New York City 


WALBRO CORPORATION 


6242 Garfield Street * Cass City, Michigan 
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HAYWARD 


Rotary Atomizing Burners 
¥%, to 12 Gph 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 
¥%, to 10 Gph 


Boiler-Burner Units 
200 to 2000 Sa. Ft. EDR Steam 
Write for franchise information: 


HAYWARD OIL BURNER CORP. 
86 Kirkland Street, Cambridje, Mass. 








FIRE BOX 





fueloil & oilbeat 
WANT ADS 


Advertisements acre payable in advance 75c a line; 
minimum charge of $4.50 for 6 lines or less. 
No Advertising Agency Commissions. No discounts. 
NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St.. New York 36. 





mpact slide-rule. Eliminates cumber 
g gives both K-factor and degree 
Systems, Dept. FO, 3930 58ct 


ATOR. Handy, « 
rat Single scttir 
$ Degree Day 

high and | 
meac temperatur 


I ay Systems, Dept. FO 
read. El 


and Dridged from 
ilar. Degree Day Systems 


minate sty 
10K 


ted with your mame, address and 
Allow jays in busy heating 
Degree Day Systems, Depr. FO 
1 burner 
nspection 
Diigauon 


pment. Heating and 
rvice order forms 
Send for samples 
ee D tems oodside 77, N. Y. 
S INVENTORY 
[ e to Box 885 


f stoker, oil burner or gas controls 


eplate or truck lettering and trademark decals made to 
apply, uniform, distinctive, economical for small or large 
atalog. Mathews Co., 827 S. Harvey, Oak Park. Ill. 
CAL TRANSFERS—SERVICE—SALES: No charge for 
r specifications: Plastic Colors give greater brilliance and 
easy to apply. Write for samples, Allied Decals, Inc., 
cland 3, Oh 


eveco AaDJUST-ODRAFT 


DRAFT CONTROL 


Fully adjustable for precise occurate setting 
ond instont response to draft variations: 
ADJUST-O-DRAFT is quolity constructed. A 
cast aluminum ring with built in stops, con- 
cealed solid bross beorings, and other 
features, insure lasting dependability ond 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Avoilable in sizes from 
5 they 12 inches 


MANUFACTUZING CO. 
45-16—162nd St., Flushing, L.1., N.Y. 


Use “CRESCENT PARTS” Service 


Serving St. Lowis Trade Area 
“FACTORY REBUILT" Repair Exchange con- 


trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 








Minneapolis- Honeywell 


Crescent Parts and 
Equipment Co., Inc. 


MAIN OFFICE 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 


CONTROLS 
O1L—GAS—STOKER 


Parts & Controls 
White-Redgers Instaltations Materials 


Detroit @ Pertex 
Penn 


& Accessories 


BRANCH , 
1140 St. Louis Ave. Nenting Spestatties 
East St. Louwis, Ill. 


Mercoid @ General 











ESTABLISHED HEATING 
M tacturer to 


electric hose reels 
Levittown N. Y 
CR 


AND COOLING REGISTER and ar 

mtact agents im Oper ritories. State 
vered and gual ificaions x 
TRU FOR SALE 1949 

E.QS.W. with 4 engine 

partment tank with baffics 


anutacture wishes present 
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ten-wheel Mack fuel 
and duplex transmission 3 
fully skirteed—-2” Neptune printer met 
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Household Expenses. Leathererte-embossed, die-cut delivery tucket holder 
icliveries, utility expenses, and enclosing literature, service data 
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¢ pects at st f pennies. For fre ampl e 
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NEW — IMPROVED 


“GLO-LITE’ 


Combustion Chambers 
HEAT UP FASTER 


(Half as 


Better Combustion—Proved 


Installs Faster — Mony 
Pieces) 
By Thousands of Installations. (BACK 
FILL, BAFFLE TILE included with each 
Chamber.) 

See Your Jobber—Or Write, Wire Or Phone Todey. 


Mfg. By Refractories & Furnace Supply Co. 
St. Lowis 10, Mo. Prospect 3-3233 





ORKER 


PROFITABLE 








@ Factory wired and assembled 

@ Serviced in o matter of minutes 

@ Gvuoronteed 5 years 

@ Write for complete literature 
and prices 


NEW YORKER 


STEEL BOILER CO., INC 


y ASME CONSTRUC 
TED AND STAMPED 


PENNA 





LITE-CAST 


COMBUSTION CHAMBERS 
QUICK HEAT LONG LIFE 


MONOGRAM has... 


TONGUE & GROOVE 
JOINTS 
. 


HIGH 
SIDE WALLS 
* 
DOUBLE SEAL 
BETWEEN 
FLOOR & WALLS 


192 Standard Designs and . 


sizes of LITE-CAST Insulating 
Refractory Combustion Cham 
bers for ALL Boilers and 
Furnaces. 


PRE-CAST FLOOR 
. 


AIR SPACE 
BENEATH FLOOR 








RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO., INC. 


731) NORTH 35th STREET, PHILADELPHIA 4. PA 


Cede Me. C/T #11 





Cede Ne. $-$O5 #1) 


THE RAJAH CO., 35 Verona Ave., Newark, N. J. 
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KLEEN-FUEL 


The Fast-Acting Perfect 
FUELOIL ADDITIVE For Home Fuel 


NO MORE WORRY ABOUT SOOT, DIRT, RUST, ETC. 
BECAUSE: 
1. KLEEN FUEL dissolves sludge and gums 
2. KLEEN-FUEL possesses positive rust inhibitors 
3. KLEEN-FUEL improves atomization 
4. KLEEN-FUEL has a vertical movement inside oil 
5. KLEEN-FUEL keeps filter and nozzle clean 


COLUMBIA BEDFORD CORP. jiw'tom: n'y. 


attPs yous 
Ome CLEAN 


tank 
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...FINDS hydronics’ THE ANSWER TO 
MOTEL HEATING PROBLEM 


BaG BOOSTER 
THE STANDARD OF COMPARISON 


The prime requisite of a forced hot water 
heating pump is quief operation! In this re- 
spect the B&G Booster is completely out- 
standing ...in every detail it is designed to 
elimincte noise 

Motors are specially built units... alloy steel 
shofts are oversized, affording large bearing 
surfaces. Extra long sleeve bearings promote 
smooth, quiet operation and spring-type 
couplers further dampen noise and vibration. 
The extremely hard seal positively prohibits 
water leakage into the bearings. 


“Hydronics...the science of heating 
and cooling with water. 


B&G Hydro-Flo System installation in Tulip City Motel, Holland, Michigan 


While motel heating is notoriously difficult because of 
rambling construction and irregular occupancy, the 
B&G Hydro-Flo System provides a practical and eco- 
nomical solution. 


The motel illustrated above was originally heated 
with individual room space heaters. Two years ago the 
heating method was completely revamped by install- 
ing a B&G Hydro-Flo System with baseboards as the 
heat distributors. Each of the rooms is on a separate 
zone, served by a thermostatically controlled BaG 
Booster. The owner reports a great improvement in 
comfort, with temperatures properly controlled and 
operating costs low. 

The versatility of water as both a heating and cool- 
ing medium—its ability to provide the ultimate in 
comfort and convenience at low cost—its flexibility, 
offers a sound solution to the comfort problem in every 
type of residential, commercial and industrial building. 


Hydre-Fie system 


BELL & GOSSETT 


c Oo M P AN Y 
Dept. FC-7, Morton Grove, Ill. 


Canadian Licensee: S.A. Armstrong, Ltd., 1400 O'Connor Drive, Toronto 16, Ontario 















Tauber Ford Sales and Service on 
Devon Ave., in Chicago, one of three 
such locations that moke Touber one 
of the city’s leading avto dealers 
A flooded boiler room here—resuvit 
of a left-open hand fill valve 

stopped business. dve to the cold 
for more than a day 














.--A Boiler Water Feeder 
could have prevented it! 


In this case the need came to light when the boiler room went under water 

It happened on a cold night in Chicago. The boiler operator had opened 
the hand fill valve when he noticed the boiler water was low, then went 
about other duties and forgot to close it. By next morning the whole 
system was flooded, the boiler room several feet deep. All business activity 
stopped; fifty employees were idle; the dealer doesn't like to think of how 
many service customers were inconvenienced. 

There had been a low water cut-off on the boiler — a McDonnell No. 67 
Its task was to interrupt the electrical circuit to burner in the event of low 
water. The mechanical task of adding water automatically to keep the 
boiler operating safely — and only as much water as needed, without for- 
getting — was a job that only a boiler feeder could do. Today there is a 
McDonnell No. 51 on that boiler as well as the original No. 67 Cut-off. 

While this may sound like an unusual story, there are countless others 
to support the wisdom of providing both mechanical and electrical safe- 
guards on every automatically fired boiler. A sticking fuel valve, or the 
residual heat in stoker installations——for more examples.—may throw 
the burden of protection onto the feeder even though the cut-off has 
functioned as it should. 

The best course, for you and your customer, is to recommend a 
McDonnell Feeder and Cut-off in every case. And that goes for hot water 
boilers as well as steam boilers. 


McDONNELL & MILLER, Inc., 3500 N. Spaulding Ave., Chicago 18, 


be i Thing Well _ & 











McDonnell No. 51 
Feeder, for boilers up to 
35 Ibs. Separate feeders 
ond cut-offs ore recom- 
mended for large heating 
boilers and process boil 
ers where greoter varia 
tion in operating levels is 
needed 





McDonnell No. 67 Cut- 
off, for all steam boilers 
up to 20 ibs. For hot water 
heating boilers use No. 63 
Cut-off, for pressures up 
to 50 Ibs 


McDonnell No. 47-2 
Feeder and Cut-off 
Combination, svitcble 
for most heating boilers 
up to 30 ibs. Other Mc- 
Donnell Feeders and Com 
binations for larger boil 
ers, higher pressures 





There was a McDonnell No. 67 Cut-off on the 
boiler—an electrical safeguard. Now, to add a 


mechanical safeguard, there is also a never- 
forgetting McDonnell No. 51 Feeder (in red). 


MC DONNELL 2.4: Cate Leel Controle 


